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an active part in San Fran- 


played 
civic affairs and has won acclaim in Masonic circles, being a past potentate of 
years in the promotion of the Shrine annual East- 
which go toward the support of the San Francisco 
Children, a charity very close to his heart 


Sparks 


Happy New Year! 
* + 6 

Unlike Topsy, a profitable busi- 

mess does not “just grow.” 
* om * 

If the Soviets want to appease 
the U. S., they might offer us the 
iron curtain. It would help to re- 
lieve the metal shortage here. 

So far all we have gotten from 
tt. 2 Soviet is a product of Siberia— 
the cold shoulder. 


* * * 


Bad Girl 

On a blackboard in the court 
room a Los Angeles school teacher 
was ordered to write: “I will obey 
all traffic laws,” 100 times before 
‘she could go home. 
| The judge threw the chalk at her 
in this manner for a traffic vio- 
lation. 


Indebtedness Up 

Consumer short-term indebted- 
ness has risen sharply since the 
end of the war, the Department of 
Commerce said last week. 

At the end of September, the 
volume of such credit outstanding 
was at the record amount of $11.4 
billion—almost $6.6 billion above 
the wartime low in early 1944, and 
$1.3 billion higher than September, 
1941. All major types of consumer 
credit contributed to the postwar 
increase, although some types have 
not yet recovered to prewar vol- 
ume. While the installment debt 
has shown the largest absolute and 
percentage rise since wartime, this 
type of credit is still below the 
prewar volume. All other types of 
} credit are currently well above pre- 
awar records. 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


116,071 


74,979 


Laat Prev. 1946 
We vk Week Week 


For complete production totals 
by makes, see table, page 29. 





Buick’s Appeal 
Wins Reversal 
In Tradein Suit 


HE INDUSTRY came out the 

victor last week in the second 
round of a far-reaching court test 
over tradein valuations. 

A claim for damages on 
grounds of an insufficient trade- 
in allowance was rejected by 
Judge Guy A. Miller in Wayne 
county (Mich.) circuit court. 
The Buick retail branch in De- 
troit thus was upheld in its ap- 
peal of an adverse verdict re- 
turned by a lower court jury, 
which awarded $100 in damages 
to the plaintiff, Sol A. Dann, a De- 
troit attorney. 

* . - 


ANN, who indicated he would 

appeal the case to the Michi- 
gan state supreme court, originally 
had asked $200. His contention was 
that he had been “forced” to trade 
in his 1941 Buick, which he valued 
at $1,000, for $800 in order to buy 
a new 1947 Buick. 

Judge Miller, however, directed 
a verdict of “no cause for action.” 

(See TRADEIN, Page 27, Col. 3) 


UAW Seeks to 


x 


~ Ne rere ee rete 


PUBLIC LIBRARY 
ae 29 1947. 


THIS WEEK—NET PAID ABO 


32,243 


$6 Per Year, 25c Per Copy 


Auto Makers Rule Out 


Industry Dealer Council 
9,000,000th Due Today 


Week’s Output of 77,870 Units in U. S. and Canada 
Ups ’47 Total to 4,993,486 


By Bernie Thomas 
Staff Writer 

EARLY half the nation’s auto- 

motive plants observed a four- 

day Christmas holiday last week, 
holding U. S. vehicle output to 
56,646 cars and 18,333 trucks—a 
total of 74,979 units, according to 
AUTOMOTIVE News estimates. 

With Canadian output also 
slumping to 2,891 cars and trucks, 
the combined production of cars 
and trucks in both countries hit 
only 77,870. 

This delayed the building of the 
5,000,000th vehicle in 1947 until to- 
day (Dec. 29), even though the pre- 
vious week’s postwar record ac- 
counting rose higher upon revision. 
Thus far in 1947 U. S. and Cana- 
dian plants have produced 4,993,486 
cars and trucks. 

According to Automotive News 
revised tabulations, U. S. plants, 
during the week ended Dec. 20, 
built 90,602 cars and 25,469 trucks— 
a total of 116,071 units. Canada’s 
contribution of 5,317 cars and 
trucks that week swelled the total 
for both nations to 121,388 ve- 
hicles. 

+ * * 


T IS UNLIKELY that the indus- 
try will be able to top that effort 
until many weeks of 1948 have 
rolled by. 
This week’s output will only be 
a facsimile of last week’s effort, 
and model changeovers will hold 
January output down. 
Even if such changeovers involve 
only face-lifted models, problems 


In This Issue 


Save Strategy 


As Locals Jump Pay Gun 


By Mac Gordon 
Staff Writer 
[NTRENATIONAL officers of the 

UAW-CIO were striving last 
week to subdue the sudden rank- 
and-file agitation for an immedi- 
ate wage demand. 

By Thursday, the Ford Rouge, 
Plymouth and Briggs locals in the 
Detroit area had joined five Gen- 
eral Motors locals in Flint in call- 
ing for a drive for 25-cent-an-hour 
raises. 

All UAW President Walter P. 
Reuther would promise, however, 
was that an emergency session 
of the executive board would be 
held Jan. 15 to discuss the wage 
situation. 

It was clear that Reuther and 
Secretary-Treasurer Emil Mazey 
were trying hard to keep the locals 
in check lest a premature wage 
campaign jeopardize CIO strategy 
for coordinated demands in 1948. 

om + oa 
[ee possibility also exists that 
the serving of wage demands 
in violation of contract expiration 
provisions would constitute a vio- 
lation of the Taft-Hartley law as 


an unfair labor practice on the 
part of the union. 
In a significant interpretation 
of the Taft-Hartley law, mean- 
(Continued on Page 27, Col. 1) 


7|NADA Makes Bid 


always arise which result in initial 
output being slow. 

Broken down, the 4,993,486 cars 
and trucks produced thus far in 
1947 include U. S. output of 3,514,449 
cars and 1,222,115 trucks, and 256,- 
922 cars and trucks from Canada. 

+ * ~ 


[Att production rates have 
been enormous, and if sus- 
tained throughout 1948, next year’s 
total could hit nearly six million 
units. This would be higher than 
the all-time high 1929 total which 
was achieved with two and three- 
shift operations. 

But nobody expects current 
rates to be maintained. The 
pressure on sheet steel inven- 
tories this month, to make up 
for quota cuts, has dug deeply 

(Continued on Page 29, Col. 3) 


No Big Change 
Seen in Steel 


Allocations 


ASHINGTON.—While the ques- 

tion of steel allocations is un- 
settled under the so-called anti- 
inflation stop-gap legislation just 
passed by Congress, no drastic 
change is expected as far as the 
auto industry goes. 

Secretary of Commerce W. Aver- 
ell Harriman has summoned 15 top 
steel executives to Washington Jan. 
8 to draft voluntary agreements of 
increasing production and channel- 
ing scarce steel to most essential 
users, ~ 

However, steel companies are al- 
ready doing this in large part, al- 
though there may be some minor 
changes in formalizing the alloca- 
tions. 

Walter S. Tower, president of 
the American Iron & Steel Insti- 
tute, said that the industry is ready 
to discuss the question of volun- 
tary allocations. 

Some observers believe that the 
conference will set the pattern for 
future voluntary agreements 
among business, agriculture and 
labor leaders as called for in the 
Republican bill awaiting President 
Truman’s signature. 


to manufacture 1,000,000 cars and 


MILLIONTH CHEVROLET VEHICLE in 1947. Chevrolet Dec. 22 became the first 
in the automobile ind: trucks 


single company 


justry 
@ year since before the war. Shown at the Flint assembly 


plant where Ne. 1.000,000 


came from the line are Hugh Dean, left, general manufacturing manager of Chevrolet; 


E. 8. 
plant manager. The 
rolet plants in the United States only. 


Wellock, center assistant general manuf: 
i 1,000,000 volume so far this year represents 


At Secret Parley 


Factories and Retailers 
Plan Cooperation on 
Non-Competitive Items 


By Pete Wemhoff 
Editor, Automotive News 
WN A closely-guarded meeting in 

Detroit Dec. 19, car makers (in- 
cluding Ford) turned down an 
NADA proposal for a joint fac- 
tory-dealer. committee on contrac- 
tual problems, it was learned re- 
liably by Automotive News last 
week. 

Because those present at the 
meeting were pledged to secrecy, 
Automotive News spent consider- 
able effort last week in tracking 
down what it believes to have 
transpired at the session. AuTomo- 
tive News is therefore publishing 
its findings because it feels deal- 
ers and the industry in general 
will benefit. 

As a result of the meeting, how- 
ever, factories and dealers pledged 
increased. cooperation on non-com- 
petitive matters, such as highway 
safety, parking, congestion, etc., it 
was learned. 

* - + 

UTOMOTIVE News learned that car 

makers at the meeting, held 
in the AMA headquarters, reiter- 
ated their previous stand that fac- 
tory-dealer contractual relations 
must be left entirely to the indi- 
vidual companies and their own 
dealers. 

For several years NADA has 
been trying to effect some sort of 
a national factory-dealer group to 
study and settle problems common 
to most dealers, such as “hand- 
down” clauses in contracts, can- 
cellations and territory packing. 
Previous attempts have been un- 
successful. 

NADA officials have contended 
that, while dealer councils for 
each factory are desirable and 
essential to iron out problems 
affecting that particular line, a 
national factory-dealer commit- 
tee composed of all lines would 

(See PARLEY, Page 26, Col. 3) 


Top Cars 
New car registrations for 10 
months, plus 20 states for No- 
vember : 
1947 
Pos. 
1—539,318 
2—443,984 
8—266,114 
4—206,676 
5—176,979 
6—172,849 
i—152,759 
8— 89,008 
9— 83,089 
10— 85,363 
ll— 79,724 
12— 78,919 
18— 60,918 
14— 43,725 
15— 41,970 
16— 39,735 
17— 39,357 
18— 20,161 
19— 20,109 
20— 18,414 Crosley 
Total All Makes 
2,659,849 1,364,164 

For further details see page 
20, today’s issue. 


Make 
Chev. 
Ford 
Plym. 
Buick 
Dodge 


1,4386—17 
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To Keep Boom Going alge 


Price Competition Urged 


By Truman 


WASHINGTON. — Artificial de- 
mands for goods may sustain busi- 
ness through next year or longer, 
but “real price competition” must 
be achieved to provide a balanced, 
long-range prosperity, the Presi- 
dent’s Council of Economic Ad- 
visers reported here last week. 

The council reported that the 
nation is by no means in the 
stable balance of a high produc- 
tion economy but is abnormally 
stimulated by overseas demand, 
the postwar backlog of unfilled 


Lawmakers Held 
Divided on 
Regulation W 


WASHINGTON.—At the moment 
the future of Regulation W, of 
particular interest to the makers 
and sellers of motor cars, is un- 
certain. Put out of commission 
with its “one-third down and 15 
months to pay”—as applied to au- 
tomobiles—on Nov. 1, it is under- 
going attempted resuscitation. As 
the special session of Congress 
ended, it was about half up and 
half down. 

The Buck resolution, passed by 
the Senate in the closing days of 
the session and designed to revive 
Regulation W until March 15, 1949, 
was duly sent to the House, where 
it was referred to the Banking and 
Currency committee. There it still 
is, as it arrived too late for action. 


Under the House regulations the 
Buck resolution can be taken up 
at any time during the regular ses- 
sion of Congress beginning Jan. 6. 

Meanwhile, the House Banking 
committee, of which Rep. Jesse 
Wolcott, of Michigan, is chairman, 
is said to be divided on the ques- 
tion of approving the resolution, 
or even bringing it up for consid- 
eration in the committee. 

Most Republicans and several 
Democratic members of the com- 
mittee feel that a revival of Regu- 
lation W would work an unfair- 
ness on persons of small means, 
particularly householders trying to 
buy refrigerators, kitchen cabinets 
and similar items. 

It is believed that if the resolu- 
tion is voted out of committee at 
all, it very likely will come out 
amended in several important de- 
tails. 


Taber, Gouldman 
Get Dealership 


PONTIAC.—Earl M. Taber, serv- 
ice manager of 
Pontiac, and Earl 
Gouldman, man- 
ager of Pontiac’s 
organization and 
analysis depart- 
ment, will open a 
Pontiac dealer- 
ship in Atlanta, 
Ga., about Jan. 1. 
The dealership 
é will be known as 
E. M. Taber Gouldman - Ta- 
ber Pontiac, and 

will be at 161 Evy St. N. E. 






















Advisors 


consumer wants, crop shortages 
and continued high miiitary ex- 
penditures. 


and John D. Clark, the report de- 
plored labor slowdowns and inten- 
tional restrictions of output but 
pointed out that a speed-up in cur- 
rent output is no cure-all; nor ig 
the answer to be found in a longer 
work week, as proposed by “promi- 
nent leaders in business and public 
life.” 

“If we are to achieve and stq- 
bilize maximum production,” the 
report states, “we must in future 
have much higher consumption ip 
all the lower and middle ranks,” 

In to achieving real 
price competition, the council de- 
fined such competition as “the 
lowest price consistent with a 
fair return in a stable economy, 
rather than the highest price 
that the traffic will bear in an 
unstable economy.” 

“It seems clear,” the report con- 
tinued, “that in reaching this equi- 
librium (of prosperity) many in- 
dustrial prices must come down at 
least in relation to other prices.” 


Besides the lowering of prices 
by many industries, the council 
said, the winning of a depression- 
free future will require that (1) 
many rates of profit subside while 
reasonable profit-ability is estab- 
lished in other areas, (2) gross in- 
balances in the wage structure 
must be rectified by some drawing 
together of those now at opposite 
extremes of the wage scale, and 
(3) better balances of income 
among sections, groups and indi- 
viduals must be attained. 

In addition, effective programs 
of job placement, retirement and 
adequate social insurance were 
urged. 


Stephenson Gets 
Nash Market Post 


DETROIT.—E. E. Stephenson has 
been named manager of Nash Mo- 
tors’ new marketing and analysis 
department, it 
was announced 
last week by H. 
Cc. Doss, _ vice- 
president and 
general sales 
manager. 

Until his pres- 
ent appointment, 
Stephenson was 
organization 
manager, a post 
he held _ since 
. 3 oe May, 1946. He 
joined Nash Southeast Motors, of 
Charlotte, N. C., in 1944. He en- 
tered the automobile business in 
1928, joining the wholesale depart- 
ment of General Motors. The new 
department represents a consolida- 
tion of activities formerly handled 
by several departments and will 
be responsible for all Nash dealers’ 
technical qualifications and a sta- 
tistical analysis of markets. 





D. F. Davis, Joe J. Williams and Josep 
G. Bennis have incorporated Davis-Wi)- 
liams Motor Co., El Paso, Tex., $100,000 
authorized capital stock. 


ET) 


Cn 





Prepared by economists Dr. Ed- 
win G. Nourse, Leon Keyserling 
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1946, 


Hacquoil Awaits 
Ruling on Trial; 
New Case Opens 


DETROIT.—A review of testi- 
mony caused a delay last week in 
a ruling on whether Clarence J. 
disenfranchised Buick 
on a 
charge of tax evasion. Recorder’s 
Judge Christopher E. Stein said 
his decision will be made known 


Hacquoil, 
dealer, must stand trial 


tomorrow (Dec. 30). 

A second examination for Hac- 
quoil on another warrant charging 
conspiracy to violate the sales tax 
law is scheduled this week before 
Recorder’s Judge Arthur E. Gor- 
don. A co-defendant will be Jerry 
Lynch, a used-car dealer. 

The state has charged that Hac- 
quoil evaded taxes totaling $466.38 
on 38 Buicks he delivered to Fred 
Ford, used-car dealer. Ford, prin- 
cipal witness, and two business as- 
sociates of Hacquoil have been 
granted immunity. 

Meanwhile, Atty. Gen. Eugene F. 
Black announced that he “would 
get along without the Wayne 
county (Mich.) circuit court” when 
he was informed that the metro- 
politan judges had insisted that 
any automobile grand jury would 
be handled by Judge George B. 
Murphy. 

It had been Black’s intention to 
extend the probe that was started 
in recorder’s court to include all 
of Wayne county through the use 
of a circuit judge. 

Judge Murphy has _ incurred 
Black’s wrath for his handling of 
a labor rackets grand jury. 


20 Years for Ethyl 
Laboratories Start 3rd Decade 


Of Detroit Operation 


DETROIT.—The Ethyl Corp. re- 
search laboratories have entered 
their third decade of operations in 
the Detroit area. 

The laboratories were originally 
located in Yonkers, N. Y. Their 
transfer to Detroit began in No- 
vember, 1927, on a department-by- 
department basis. A one-time au- 
tomobile showroom and garage in 
uptown Detroit served as the home 
of the laboratories until January, 
1942, when the present modern re- 
search plant in suburban Detroit 
was completely occupied. 


Seattle Mechanics Back 
After 6-Month Strike 


SEATTLE. — The six-month 
strike of mechanics against new- 
car dealerships here ended last 
week with agreement on new 
wage scales. The agreement was 
reached by the Seattle Automo- 
bile Dealers Assn. and the In- 
ternational Assn. of Machinists 
after months of deadlock. 

Under the new contract, me- 
chanics will receive $1.65 an 
hour retroactive to June 24, 
when the walkout began; $1.75 
an hour from the settlement 
date to next Apr. 30, and $1.30 
from next May 1 to Apr. 30, 1949, 








NEW YORK. — Passenger -car 
tire production soared over 64,000,- 
000 in the first 10 months of 1947, 
more than 10,000,000 units ahead of 
production for the same period in 







At the same time rubber con- 
sumption climbed to a new record, 
930,985 tons for the 10 months, and 








Harbor Airport . 
area, they were escorted to Camelback inn as guests of the chamber of commerce. 
Dealers used more than 40 new cars to transport the guests from ‘‘South of the Border,’’ 
in Sonora, Mexico.—(Phote by Arizona Times) 


Tire Output Surpasses 
Mark of Year Ago 


appeared certain to top the 1,100,- 
000 ton level for the year. 

The figures were disclosed by 
the Rubber Manufacturers Assn. 
in a combined report on produc- 
tion of automotive pneumatic cas- 
ings and inner tubes, and on con- 
sumption of crude, American-made 
and reclaimed rubbers. 

Passenger-car tire production ag- 
gregated 64,785,501 units through 
Oct. 31. This compares with 54,- 
185,031 units in the same period 
last year and a total production of 
66,466,319 units for all of 1946. 


American-made rubbers were 
used to meet more than 50 percent 
of the industry’s new rubber re- 
quirements in the first 10 months. 
Figures showed consumption of 
454,001 long tons of crude rubber, 
476,984 tons of synthetic rubbers, 
and 239,838 tons of reclaimed rub- 
ber for the 10 months ended 
Oct. 31. 


Oil Survey Cites 
Need for Drivers 


To Conserve Gas 


CHICAGO.—Results of an ex- 
haustive demand and supply study 
by the American Petroleum In- 
stitute are presented in a 22-page 
survey which stresses among other 
points that “conservation by the 
public of gasoline used in automo- 
biles this winter will aid materially 
during this temporary period of 
transportation deficiencies, general 
shortage of steel and other mate- 
rials, and excessive demand.” 

The “squeeze” on the amount of 
gasoline available for motorists, 






according to the API survey, is ee 


being caused by an unprecedented 
demand for “mechanical, almost 
labor-free heating with oil” and 
the preference for “oil over other 
fuels in creating energy such as 
in internal combustion engines of 
the Diesel type.” 

“The United States is now using 
as much oil as did the entire world 
about 10 years ago,” the study 
points out. “Demand for oil prod- 
ucts is now greater than it was 
in any year during the war when 
military needs were tremendous. 

“Temporary shortages of gaso- 
line may be expected in certain 
localities, particularly those in the 
East Coast and Midwest regions, 
if public consumption continues at 
its present rate. An abnormally 
cold winter will further aggravate 
this situation.” 

Production, like demand, is un- 
precedented, according to the 
study, which discloses that this 
nation’s oil industry is now refin- 
ing more than 5,200,000 barrels of 
crude a day compared with the 
average wartime peak of 4,711,000 
and the prewar average of 3,861,000 
in 1941, 

This year’s total demand for all 
oil products has averaged 5,803,000 
barrels daily, a 9.1 percent increase 
over the 1946 average. 


Studebaker Purchase 


Of Steel Plant OK’d 

MANSFIELD, O.—Sale of Em- 
pire Steel Co. here to Studebaker 
Corp. for $7,430,000 has been ap- 
proved by stockholders of the steel 
company. 

The vote was 92,421 shares in 
favor of the sale and 13,101 shares 
opposed. Opponents contended that 
the stock was worth $100 per share 
instead of the $63 sale price. 





























Canada Expected 
To Let in Tools 
For Auto Building 


MONTREAL.—The Canadian au- 
tomobile industry has been able 
to effect a working arrangement 
with the dominion government on 
the U. S. dollar-conservation and 
Canadian development program, it 
was reported here last week. 

As a result, the automobile in- 
dustry will get almost unlimited 
priorities for the admission of new 
machinery required to make com- 
ponents in Canada that previously 
were made in the U. S. and for the 
building materials needed to han- 
dle the plant additions made neces- 
sary. 

The automobile industry chiefs 
in Canada say they are sure they 
will find adequate markets for 
their products. 

In the past, one-third of Cana- 
dian production was for the ex- 
port market. Some of this will be 
going to the U. S. dollar area, per- 
haps South America, in the future. 

Before the war there were about 
14,500 people making cars in Can- 
ada and 16,500 making parts for 
cars. There are now about 60,000 
people working in these two 
branches of the industry and 1946 
production amounted to 171,520 
motor vehicles. 


Bradley Elected 
To Head Up 
Auto Parts Assn. 


CINCINNATI.—Howard A. Brad- 
ley jr. Philadelphia, has _ been 
elected president of the National 
Automotive Parts Assn. at the con- 
clusion of the association’s conven- 
tion here. 

Other officers elected to office for 
the ensuing year: 

Robert L. Turner, Atlanta, Ga., 
vice-president; Henry Lansdale, 
Detroit, vice-president and general 
manager; E. J. Muldoon, New Brit- 
ain, Conn., chairman of the NAPA 
manufacturers’ council, and Ellis 
L. Larson, Chicago, council vice- 
chairman. 


Goodman Heads 
B-O-P Division 


DETROIT. — Appointment of 
James E. dman as general 
manager of the Buick-Oldsmobile- 
Pontiac Assembly 
division of Gen- 
eral Motors was 
announced last 
week by C. E. 
Wilson, GM pres- 
ident. Goodman, 
who has been 
serving as assist- 
ant general man- 
ager, succeeds W. 
~ Roberts, who 

cause of illness, 
= Gee =hes been granted 
a disability leave of absence. 

Goodman joined GM in 1925 as 
a metal finisher at the Fisher Body 
plant in Norwood, O. Roberts 
joined the corporation in 1922 and 
had managed the B-O-P division 
since December, 1945. 





Graham Becomes 


Dealer in N. H. 


CLAREMONT, N. H.—John E. 
Graham, formerly with the automo- 
tive division of the War Produc- 
tion Board, has taken over a 
Dodge-Plymouth dealership here. 

During the war Graham, a for- 
mer coal broker, was brought into 
OPM, the forerunner of WPB, by 
Director Leon Henderson, who 
went on the theory that officials 
of OPM should not be identified 
with the branch of the industry 
they were to serve. 

Graham, however, quickly ab- 
sorbed a working knowledge of the 
automotive industry, stayed with 
this bureau during all of its 
changeovers, and became one of 
the closest contacts for all branches 
of the automotive industry on pro- 
duction problems and government 
edicts. 








Early to Press 
Because of Christmas, this 
issue of Automotive News went 
to press Dec. 24. 
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WOULD like to use this column, 

which will appear between the 
holidays, to wish readers a happy 
season and prosperous new year. 
To make the new year and the 
years to follow more prosperous, 
it seems to me that as merchants 
of motor vehicle transportation we 
should emphasize more than ever 
before the value of the use people 
make of automobiles, rather than 
the merchandise itself. 

When we sell products alone we 
start people shopping to find out 
where they can buy that prod- 
uct at the lowest figure. If we 
sell the use of the car, how it 
serves its owners and what our 
investment in buildings, tools, 
parts, and payrolls mean in as- 
suring the economical and con- 
tinued use of the car, then we 
lay a preference for more people 
coming to us first. 

Perhaps the automobile manu- 
facturer must devote all of his 


Ads Must Carry 
Dealer Number 


In Wisconsin 


MILWAUKEE. — The Wisconsin 
Motor Vehicle department has is- 
sued an order, No. MVD-209, mak- 
ing it necessary for all motor car 
dealers in the state to include their 
registration license number in all 
advertisements, whether buying or 
selling motor vehicles. Plates, to be 
displayed conspicuously in the deal- 
ers’ offices and showrooms, are be- 
ing furnished to all dealers, read- 
ing as follows: 

Wisconsin Licensed Automobile 

Dealer—1948 
License No. ................ 
B. L. Marcus, Commissioner 
Motor Vehicle Department 

“This,” says Marcus, “is done 
with the idea of raising the stand- 
ard of car dealers in Wisconsin, 
so that the public will have better 
protection, which is,” he declares, 
“after all, why the motor vehicle 
department was established by the 
state legislature. Inasmuch as the 
business of motor vehicle retailing 
is licensed for the protection of the 
public,” Marcus states, “it is im- 
portant that the public know 
whether they are dealing with a 
registered licensed dealer or not.” 








Congressional Probe 


Of Car Sales Possible 


WASHINGTON. — Under the 
terms of a resolution adopted 
by the House in the dying days 
of the special congressional ses- 
sion, it would be possible for a 
subcommittee to go into the 
question of black market deal- 
ings in automobiles. 

The resolution, introduced by 
Rep. Macy, of New York, pro- 
vides for an inquiry into the 
current high prices of steel and 
other materials used in public 
works. Inquiry into automobile 
sales could result from the con- 
nection of steel with the manu- 
facture of motor cars. Macy 
was named chairman of the 
committee. 








THE NEW OFFICERS of Utah Automobile Dealers Assn. From left to 
J. Strong, secretary-manager; Grant E. Hayes, 


first vice-president; Ben Redd, third vice- 
dent, was not present when 


By John 0. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John 0. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 
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selling energy in selling his car 
against competition. But it seems 
to me as retailers, that while we 
need to sell the characteristics of 
our car, we can’t afford to stop 
there. We must sell ourselves, if 
we are to save the sale. And we 


must sell the product from the 
standpoint of the benefits that it 
will bring to the owner. 


Auto Decalogue 
Offered Again 


"= thought reminds me of an 
offer I made to readers a year 
ago. I promised to send them a 
decalogue for wall display, setting 
forth how the automobile serves 
humanity. More than 500 copies 
were requested. 

I am making the offer again 
this year because I believe that 
sooner than some of us think, 
we will be in a competitive pe- 
riod and that such a display on 
the walls in salesroom or offices 
of dealerships will often turn the 
tide in the dealer’s favor when 
the prospect is considering 
whether he can afford a car. 
The decalogue is 14x17 inches in 
size, printed on India tint paper 
in two colors. Just address me, 
care of Automotive News, and en- 
close 10 cents in coin or stamps to 
partially pay for the handling and 
mailing costs. The text of the deca- 
logue follows: 


The Automobile 


“I am speed made subject to 
human will. I give mankind do- 
minion over distance. I open the 
avenues of all the world to hu- 
manity. I enlarge the radius, of 
human life. I expand the hori- 
zon of human opportunity. I give 
to man a locomotion as rapid 
and as subtle as his desire. 

“I give to his body the speed 
and mobility of his ambition. I 
promote peace and good fellow- 
ship in the human race, for I 
have bridged the spaces that 
kept men isolated and ignorant 
of each other. I hurry the master 
minds of the world to conference 
places where the destinies of na- 
tions are determined. I snatch 
the dying from the scythe of 
Death and outrun him a thou- 
sand times a day. 

“IT am the silent partner in all 
the business houses of the world. 
I save hours out of man’s work- 
day and give them to him to 
play with. I make man free of 
all the far places of venture, rec- 
reation and delight. I. am the 
most capable and constant serv- 
ant in the homes of men. I bear 
the sick swiftly and gently out 
to nature whose touch puts the 
roses into cheeks fatigue has 
faded. I take men from their 
stifling cities of steel and stone 
out to the murmuring streams 
and windswept meadows. 


“IT cement the ties of home and 
kinship with the blessing of fre- 
quent reunion and concerted rec- 
reation. I give supremacy of lo- 
comotion to man whom nature 
made slower than the beasts. I 
am individual transportation free 
of all laborious limitations. 


“I am the Automobile.” 


new president; G. 
George J. Frost, second 














FOR “HEROIC achievement’ 


Albert G. Noble, chief of Navy ordnance, 
at ceremonies of the Rotary Club in Chat- 
tanooga. Law is a lieutenant commander 
in the Naval Reserve and active in the 
business and civic affairs of his commu- 

Che Post- 


Texas Assn. Aids 
In Test Case 
Of Title Law 


SAN ANTONIO, Tex.—The Texas 
Automotive Dealers Assn, has re- 
tained former Gov. Dan Moody: to 
represent the interests of the Texas 
highway department against the 
Harris county tax assessor-collec- 
tor. 

The case centers about the ex- 
emption of dealers from a law re- 
quiring the registering of cars 
within 10 days after the time of 
purchase. 

If the suit is lost, dealers would 
be unable to sell their cars during 
the time they were applying for 
certificates of titles, which usually 
takes from five to ten days, with- 
out being assessed a penalty of $5. 

The suit concerns John C. Reed, 
of Reed Motor Co., who faces ac- 
tion by the Harris county tax as- 
sessor. The court earlier granted 
a temporary restraining order 
against the tax collector from col- 
lecting such penalties from dealers 
until the case had been tried. 

Any decision rendered in this 
case, the association said, will af- 
fect new and used-car dealers 
throughout the state. 


Kumpf Heads Up 


Denver Dealers 


DENVER. —Arthur Kumpf, 
Kumpf Motor Car Co. (Lincoln- 
Mercury), was elected president of 
the Denver Automobile Dealers 
Assn. at its 35th annual meeting. 
He succeeds Charles S. Hover, Ho- 
ver Motor Co. (Ford). 

Other officers elected include 
Henry J. Davidson, Metropolitan 
Pontiac, Inc., vice-president, and 
Tom Braden, executive secretary. 

Directors include the following: 
Nate Burt, Burt Chevrolet, Inc.; 
Bernard Mahoney, Murphy - Ma- 
honey Motor Co. (Chevrolet); Sam 
M. Marcus, Marcus Motors, Inc. 
(Studebaker); Alfred M. O’Meara 
jr., O’Meara Motor Co. (Ford), and 
Art Shane, Shane Motor Co. 
(Plymouth). 


Dealer Upheld 


Tex. Supreme Court Denies 


Suit on Tradein 


AUSTIN, Tex.—The supreme 
court of Texas, after consider- 
ing a case involving the sale 
of an automobile to Versie 
Thomas of Fort Worth by Pio- 
neer Motors, Inc., last week 
ruled the company does not 
have to pay the $1,000 in dam- 
ages sought for alleged over- 
charges. 

The damage suit was filed 
against the company after Miss 
Thomas purchased a used 1941 
Buick for $1,568. The papers 
covering the deal showed that 
$790 of this was paid in cash, 
$750 with a note from a finance 
company, and $23 allowance on 
a 1937 Studebaker which she 
turned in. 

The plaintiff claimed the ac- 
tual market value of the Stude- 
baker was about $225, and sued 
for treble damages plus attor- 
ney’s fees. 

The trial court ruled in favor 
of the motor company, but the 
court of civil appeals had re- 
versed the decision in favor of 
the plaintiff. 











New York 


Plans Laid at Meetings of Four Committees; 
Factory Relations Unit Fixes Policy 


NEW YORK. — Tightening of 
New York’s dealer registration and 


certificate of fitness laws and en- 


actment of compulsory motor ve- 


hicle inspection were among the 
major topics discussed at a series 
of committee meetings of the New 


York State Automobile Dealers. 


Committees meeting here to map 


plans for the coming year in- 


cluded the factory-dealer relations 
committee, public relations com- 


mittee, finance and executive com- 
mittees. 

A policy of cooperating with 
factories “insofar as is reason- 
ably consistent with the boun- 
daries of sound business” was 
enunciated by the factory-dealer 
relations committee, which held 
its first formal meeting. The com- 
mittee urged that any dealer who 
feels he has done all within rea- 
son to fulfill his factory obliga- 
tions furnish the association with 
complete facts of trouble with 
factory representatives. 


The committee will attempt to 


bring about settlements satisfac- 


tory to both the dealer and the 
factory, at a state or local level 


whenever possible. It was deter- 
mined, however, that the state as- 
sociation will not intervene in be- 


half of any dealer who has not 
attempted to cooperate wholeheart- 


edly with factory representatives. 


Members of the public relations 
committee, meeting with represen- 
tatives of the Automobile Mer- 
chants Assn. of New York and the 
Brooklyn and Long Island Auto- 


mobile Dealers Assn., went on rec- 
ord as advocating compulsory in- 
spection of automobiles. 


The groups urged that this be 


carried out in the quickest and 
most economical manner so as to 
cause a minimum of hardship and 
inconvenience to motorists. 


The committee also discussed 
the tightening of the dealer reg- 
istration law by _ establishing 
stricter and more uniform stand- 
ards for registration, and by in- 
creasing the penalties for non- 
compliance with the law. 

The law requiring all used-car 
dealers to give purchasers a cer- 
tificate of fitness should be broad- 
ened to include sales by individuals 
as well as dealers, it was agreed. 
Committee members said they felt 
the law served an excellent pur- 
pose in seeing that used cars sold 
were in good mechanical condi- 
tion, .but did not go far enough 
since at least 50 percent of used- 
ear transfers are made by indi- 
viduals. 

A proposal to change the associa- 
tion’s fiscal year date to bring it in 
line with uniform membership ex- 
piration date was discussed by the 
finance committee. 

Final details for the 1948 silver 
jubilee convention were drawn up 
by the executive committee. The 
convention will be held June 1-3 
at the Hotel Commodore, Man- 
hattan, 


Committee members who attend- 
ed included: 

Factory-dealer relations commit- 
tee: Peter J. Kaufmann, Mt. Ver- 
non, chairman; Ralph W. Austin, 
Jamestown; Sheldon E. Bancroft, 
Rochester; C. A. Oliver, Albany; 





are going on at 





Pete Weeshot 





On the House... 


Rumors continue to fly about possible mergers in the auto indus- 
try, but like so many hundreds of other rumors in the past, they’re 
still just that. Latest—like most of ’em in the past year—involves 
Packard and, this time, Nash. . . . While anything 
is possible, the Nash-Packard merger rumor is still 
in the rumor stage. Neither company will comment, 
but it’s known for a certainty that no negotiations 


later is anybody’s guess, although from the past 
rumors of Packard merging with Kaiser-Frazer, 
then Hudson and then Ford, this writer would take 
the present rumor with a large grain of salt... . 


Now it can be told: the author of that article 
in the October Coronet, entitled “An Automo- 
bile Dealer Talks Buck,” is Ken Nelson, son of 
Russell Nelson, 
tor Co. (Buick), Staten Island, N. Y.... Most 

car makers are planning headquarters in Hotel Stevens during 

the forthcoming NADA convention and show. ... 

Dues to trade associations are chargeable as a legitimate business 
expense. ... That’ll be all for 1947—-Happy New Year! 





Set for °48 


S. J. Reynolds, Syracuse, and H. 
M. Williams, New York. 

Public relations committee: Carl 
E. Fribley, Norwich, chairman; C. 
C. Bateman, Dansville; David L. 
Hagan, Mt. Vernon; Norman C. 
Lawson, Central Valley; T. H. Mc- 
Elvein jr., Buffalo; J. H. Walker, 
Plattsburgh, and Fred L. Yarring- 
ton, New York. 

Finance committee: Albert 
Richard, Poughkeepsie, chair- 
man; W) Frame, Mineola; 
Charles Godlove, Albany; L. B. 
Hartman, Salamanca, and Ed- 
ward C. Schoen, Rochester. 

Executive committee: Charles A. 

Parsons, Amsterdam, president; 
McElvein, first vice-president; Aus- 
tin, second vice-president; Godlove, 
assistant treasurer; Fribley, past 
president; C. D. Henderson, exec- 
utive vice-president, and Vernon 
F. Murphy, counsel. 

Representatives of the Automo- 
bile Merchants Assn. of New York 
included, in addition to Yarring- 
ton, the president, J. W. Farlow, 
general manager, and A. W. Pick- 
ett, chairman of the legislative 
committee. 

The Brooklyn and Long Island 
Automobile Dealers Assn. was rep- 
resented by its president, Bill 
Frame; C. Ray Palmer, executive 
vice-president, and Senator Wil- 
liam S. Hults jr. A. E. Randall 
and J. E. Nachman, members of 
the legislative committee. 


Drive on Resales 


Pressed in Ark. 


LITTLE ROCK, Ark.—Numerous 
precautions are being taken by 
Little Roek automobile dealers to 
insure legitimate use of new cars 
delivered by them, as a result of 
the widespread practice of selling 
new cars to used-car dealers imme- 
diately after delivery. 

Frank Clancy, director of the 
motor vehicle division of the state 
revenue department, said that reg- 
ular checks of his records are made 
by many dealers to determine the 
names in which cars sold by them 
are registered. Other dealers are 
asking prospective purchasers to 
sign affidavits guaranteeing owner- 
ship by the original purchaser for 
at least six months. 


Patterson Heads 


Detroit Dealers 


DETROIT. — M. T. Patterson, 
Northern Chevrolet Co., has been 
elected president of the Detroit 


Automobile Dealers Assn., it was 
announced last week. 

Other officers chosen: Bruce 
Dodds, Hall-Dodds (Ford), vice- 


president; David Barnett, Barnett 
Motors (Chrysler - Plymouth), sec- 
retary, and Lee Arnold, Nash De- 
troit Co., treasurer. 


$100,000 Blaze at Jessee 


Destroys 35 K-F Cars 

LEXINGTON, Ky.—Fire of un- 
determined origin last week swept 
through the Martin Jessee Motor 
Co. on E. Vine St. here, causing 
$100,000 damage and destroying 35 
K-F cars. 













present. ... What may happen 
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AUTOMOTIVE WE STAND FOR: 

4 “ 11. Fair and equitable contracts between manufac- 
D4 aM turers and dealers in motor vehicles, parts and ac- 
ef 


car or truck. 13. Every dollar of gasoline tax col- 


elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 





NEWS 
energy and ability, which made America and gave more of her citizens 


more of 


A Happy--and Safe--New Year! 





the better things of life than anywhere else in the world. 


in many respects, such as production, sales, service and 
profits. But it saw merely a scratching of the surface of the 
highway traffic problem. 


The long-established safety organizations of the automo- 
tive and allied industries renewed their efforts during the 


of automotive America. 
But their endeavors need more coordination. 


te lick the nation’s heavy traffic toll, to ease the parking and 
congestion problem. 
But, in many cases, they were giving only lip service. 
Federal, city and state governments increased their con- 
oor of new roads and streets during the past 
months. 


But there was still much dilly-dallying. 


. * * 


Overall, it would appear that the nation thus far is fight- 


gestion. 
Fundamentally, a change in public attitude must be 
brought about; too many motorists are indifferent to 
the consequences of reckless driving. 


To this must be added the tools for safe driving—improved 
paired vehicles. 


the automotive industry and its allied groups must redouble 
their efforts during the coming year. 

It’s not enough to pledge one’s efforts and do nothing, 
although we must admit it’s human to take the easy way 
out—especially when business is booming and one 
doesn’t have to worry about the future. 


But, when accidents and congestion start to take a big 


then. 


* be + 

There are 12 full months ahead—366 days in 1948—which 
is plenty of time for you to get in there and pitch. 

So, here’s to a Happy—and Safe—New Year! 
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WELL, HERE I am sitting down 
to pound out the last column I will 
|be writing or you will be reading 
|in old 1947. All in all, it has been 
a good year for most of us—prob- 

ably financially 





HAPPY 
BIRTHDAY, 
1948! 
sales in every de- 
partment and profits have been 


chance of boasting about them un- 
til old Uncle Samuel came along 
to demand his share of our earn- 
ings. We are still in the midst of 
what we oldtimers plainly recog- 
nize as a boom of first proportion. 
Without being more pessimistic 
than is our right, we keep remind- 
ing the young fry, with whom we 
associate, that we have seen this 
sort of thing happen more than 
once in our lifetime and it usu- 
ally comes to an end in a manner 
in which some casualties are bound 
to occur. 





* * > 


MOST ECONOMIC prognostica- 
tors are agreed that there are no 
clouds on the horizon in the im- 
mediate future. There are a few 
signs of a possible lessening of the 
hectic demands for new cars and 
trucks which have plagued both 
the manufacturers and their deal- 
ers since the end of the war. Most 
of us will welcome an end to 
black-market eras and under-the- 
| cover dealings, in which fewer have 
| been involved than the public has 
been led to believe. That this 
change to a buyer’s market will 
be gradual, is pretty well assured. 
The demand is still strong and 


cessories. {2. A fair profit to the dealer on every | steady but I think you will agree 
used vehicle accepted in partial payment for a new | that, at least in some sections, there 


are indications that the buyers are 


lected by state or federal governments applied to | reacting to the high prices and 
the building and maintenance of highways. { 4. The | hecoming more choosey in getting 


what they want. 
* s € 


EACH YEAR when we drive 
down South, we are impressed with 
the change that has come over 
this section of the country. Every 
city and crossroad hamlet shows 
signs of genuine prosperity for 
which undoubtedly high prices for 


INETEEN FORTY-SEVEN has been an excellent year |cotton, tobacco and other staples 


of this section are largely respon- 
sible. Next to the new or recently 
renovated motor vehicle dealer es- 
tablishments, we get a kick out 
of the Coca-Cola bottling plants 
which are usually the best and 
most modern buildings in the com- 


past year to relieve the hazards that threaten the lifeblood | munity. We wonder what Uncle 


Joe would think of a _ business 
which produces a product univer- 
sally enjoyed, yet gives steady em- 


Auto, tire and oil dealers during 1947 joined in the battle | ployment to hundreds of thousands, 


gives freely of the best entertain- 
ment on the air, provides millions 
in revenue for sugar growers, bot- 
tle-makers, and even helps, by lav- 
ish expenditures in newspaper and 
magazine advertising, to provide a 
free press for the enlightenment 
and entertainment of all the peo- 
ple, and yet is supported entirely 
by a product which sells for a 
nickel? 
* * 2 


WE HAVE so much to be thank- 


ing a losing battle against accidents, parking and con-|¢yi for—the most fortunate of all 


the inhabitants of this globe—that 
I have to pinch myself once in a 
while to realize that only by the 
grace of God were we so lucky as 
to have been born here. Let those 
who would alter our basic form 
of government point to anywhere 


highways, less congestion, more education, adequately re-|on earth where they can enjoy a 


freedom of individual choice which 
even remotely approaches what we 
accept as our right. Only recently 


Having already made a good start in its battle for safety, | we tead of an avowed Communist 


who attracted a roomful of people 
in Detroit, to whom he expounded 
the deficiencies of democracies and 
the virtues of a policed state. That 
his audience was largely foreign 
born is only the more alarming. 
Are these people isolated from news 
of the rest of the world? How else 
can you account for their atten- 
dance? Literally millions of hu- 


slice of your replacement business, don’t cry. It’s too late |man beings, from the most highly 


educated and cultured countries of 
Europe, would sell themselves body 
and soul for the privilege of spend- 
ing the rest of their lives in these 
United States. Why not offer free 
transportation to anyone who is 
not satisfied here and let his place 


for all of us. At}! 
least we have set || 
new highs for), 


greater, even if we had only a/| 
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WE WISH A HAPPY NEW YEAR TO EVERYBODY 


Letterbox 


Can’t Understand 

I’m a close follower of the ads 
of auto manufacturers in business 
papers like Automotive News and 
in general circulation publications. 
The ads are beautiful to behold 
in most cases, and the reading mat- 
ter impressive. 

But what I can’t understand is 
why there is never a line devoted 
to a general appeal for driving 
safety. There is no implication of 
adverse criticism in this, because 
I know about the huge sums of 
money spent by the auto firms in 
support of the safety movement. 

Possible it is an oversight, or 
maybe there are definite reasons 
for not doing it. I recall now how 
many advertisers devoted some 
lines to boosting the sale of bonds 
during the war. 

Wouldn’t it be beneficial and 
smart to stress saving lives and 
property now, just as the tubs were 


be filled by someone who is beg- 
ging for an opportunity to get in? 
+ + + 

HOW CAN we in America help 
but have a Happy New Year? We 
can fail only if we refuse to realize 
what we have here to be thankful 
for. If this sounds like preaching, 
when I intended only to wish each 
and all of you a happy and satisfy- 
ing new year, you will have to 
make the most of it. But the wish 
is sincere and perhaps this is an 
opportune time to thank each of 
you in the name of AuvurTomorive 
News for your support during the 
year past and to pledge for each 
of us here our untiring efforts to 
improve our service to you. Happy 
New Year!—G.M.8. : 

















save 


thumped to make people 
money during the war? 
—P. C., Philadelphia. 


A Dealer Wishes 


In your last issue there were sev- 
eral greetings of the season to 
readers of Automotive News. Not 
seeking any publicity, I will merely 
sign my initials to this note ex- 
pressing my belief that we dealers 
should wish Automotive News a 
Happy New Year. 


As a subscriber for several years, 
I have been impressed with the 
way your paper has gone to bat in 
our behalf.—B. M., Chicago. 


Coming Ey 
COMING Events 
JANUARY 
dan. 8-9— Denver (Shirley-Savoy hotel) 
Annual convention of Colorado Motor Car 

Dealers Assn. 

Jan. 9— Omaha. Nebraska Auto Dealers 
parley. 

Jan. 12-14—Edgewater Park, Miss. (Edge- 
water Park hotel). Seventh annua! con 
vention, Truck - Trailer Manufacturers 
Assn. 

dan. 25-29—Ohicage (Hotel Stevens). <A: 
nual meeting of NADA. 


FEBRUARY 

Feb. 9-12—Atilantic City (Convention Hall) 
Twenty-first Annual Convention, Automo 
tive Accessories Manufacturers of Amer 
ica Exposition. 

Feb. 29-May 4 — Vancouver (Vancouve! 
hotel). Annual convention of the Cana 
dian Automotive Wholesalers Assn. 

March 8—New Orleans. (Jung hotel). An 
nual convention of Louisiana Auto Deal- 
ers Assn. 

Mareh 15 (opening), Cleveland. 1948 ex 
hibit, American Society of Tool Engi- 
neers. 

March 23-24—Des Moines. Iowa Auto Deal- 
ers Assn. parley. 

APRIL 

Apr. 8-11—Dallas. Sixth annua! Southwest 

Automotive Show. 
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Next Sunday, January 4, the Ford Dealers 
of America, through their various advertising 


associations, take over the sponsorship of 


the famous Fred Allen Show, one of radio’s 


most outstanding programs. 


For fifteen years the Allen Show has 
held a place among the first ten most 
popular programs. Current surveys 
report over 22,000,000 of the nation’s 
radio sets are tuned to the doings of 
“Allen’s Alley” weekly, with the larg- 
est number of listeners per set of any 


show on the air. 





MOT O R 


The sponsorship of this top-flight 
program by Ford Dealers adds 
another bright star to the record of 
aggressive, sales-building activities 
working for Ford Dealers everywhere. 
Only the Ford Dealer organization 
enjoys the benefits of such large-scale, 
all-inclusive advertising. 


The Ford Motor Company is proud 
to salute this new activity by the Ford 
Dealer organization—an activity which 
indicates that Ford Dealers are truly 
“Out Front with Ford!’’ Our heartiest 
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congratulations to Fred Allen and the 
Ford Dealers of America! 


* 


TUNE IN NEXT SUNDAY... AND EVERY 
SUNDAY... TO TWO GREAT SHOWS: 


* 


THE FRED ALLEN SHOW, sponsored by 
Ford Dealers, Sundays from 8:30 to 9:00 
P. M., E.S.T. (usual time) over NBC. 


* 


THE FORD THEATER, sponsored by the 
Ford Motor Company, broadcast Sundays 
from 5:00 to 6:00 P. M., E.S.T. over NBC. 


CE? | iil ae 
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So you're going to the 


Here is a pictorial sight 


You are looking north from the Michigan Blvd. Bridge over the Chicago River. cabins on this north bank. One out of every 5 Chicagoans reads LIFE each week. 
Left, the Wrigley Building; right, the Tribune Tower. In 1803, there were 4 log Nationally, LIFE reaches 1 out of 3 people in families who bought their cars new! 





ight 


ch week. 
“ars new! 
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e| NADA CONVENTION! 


-seeing preview from LIFE 


Famous dining place is the Pump Room at Hotel Ambassador East. Pictured is 
parade of waiters with food on flaming swords. When LIFE ran a story on the Pump 
Room, receipts jumped 20%, reached an all-time high a month later. This is just one 
example of the action-creating force of LIFE’s editorial and advertising pages. 


— 
pees AST ALR SLA 


¥ 


The merchandise mart, overlooking the many-bridged Chicago River, held title as 
the world’s largest building until Washington’s Pentagon was built. Occupying two 
city blocks, and housing 25,000 employees, the Mart is unequalled as a wholesale 
market, just as LIFE with 26,000,000 readers every week is unequalled as a con- 
sumer market place. 


More people... 

more people in car-owning families . . . 

more people in families who bought their cars new . . . 
more males in car-owning families . . . 

more females in car-owning families . . . 

read LIFE than The Saturday Evening Post 

and Collier's combined! 


Cattle buyers on horseback inspect the day's offerings in pens at Chicago’s stock- 
yards, largest in the world, which handle one fifth of the total U.S. livestock sales. 
Advertisers of meat and other food-store products invest more money in LIFE than 


in any other magazine. This is also increasingly true of all advertisers put together. 


This is La Salle Street, the “Wall Street” of Chicago, looking toward the Board of 
Trade Building, the city’s tallest building, and largest grain exchange in the world. 
LIFE looks forward to seeing you at the convention. Remember, LIFE reaches more 
of the following than the Post and Collier's combined, is best on every count for 


selling cars. 
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States Face Many Automotive Issues in °48 . 








As ha Laide | Year Closes 


By Bethune Jones 
Staff Correspondent 


NEW YORK.—Many state legis- 
lative and regulatory developments 
of direct and indirect automotive 
interest may be expected during 
1948, according to a survey of cur- 
rently available information. 

During January regular state leg- 
islative sessions will convene in 
California, Kentucky, Louisiana, 
Massachusetts, Mississippi, New 
Jersey, New York, Rhode Island, 
South Carolina and Virginia, while 
a recessed session of the 1947 Mis- 
souri legislature will reconvene. 
The regular 1948 session: of the 
Louisiana legislature will convene 
in May. 

Although this schedule may 
appear to indicate an “off-year,” 
as compared to the heavy bien- 
nial state legislative sessions in 
the odd-numbered years, special 
sessions are expected to be called 
in many other states and in vir- 
tually all states interim commit- 
tees and special study groups 
will. be at work on major issues. 
- Also, many controversial propos- 
als already are slated for submis- 
sion to the voters at next fall’s 
election, with more certain to be 
added. There also will be impor- 
tant rulings from state courts and 
administrative agencies. 

Tax Boosts to Slow Up 

A virtually certain boost in the 
level of state taxes in the years 
immediately ahead is indicated, al- 
though the trend will be slowed 
during 1948 because fewer law mills 
will meet and due to an effort to 
keep things quiet in the impor- 
tant election year. As an example 
of the long-range outlook, how- 
ever, state taxes of various types 
were increased during the past 
year by at least 26 states and pro- 
posals for new or higher levies 


flooded virtually all of the 47 state 
legislatures which convened in reg- 
ular or special session. 

Proposals already are being ad- 
vanced in some states for an 
extension of the trend toward 
increased gasoline taxes, with 
such measures enacted during 
1947 in eight states. 

Other types of highway-user 
taxes also were upped in a num- 
ber of states during the past year, 
with increased taxes to finance ex- 
panded highway construction cur- 
rently under consideration in sev- 
eral states. For the most part, 
however, action on further new 
tax proposals for highway financ- 
ing will be deferred until 1949. 


A bright side of the highway 
financing picture is the progress 
of the trend against diversion of 
automotive tax revenues to non- 
highway purposes, a practice which 
in past years has removed huge 
sums from highway construction 
and is still being continued in a 
number of states. 

Ohio recently adopted a state 
constitutional amendment outlaw- 
ing highway fund diversion, thus 
becoming the 20th state to take 
such action. Similar amendments 
are scheduled for submission to 
the voters of Massachusetts and 
Tennessee at the 1948 general elec- 
tion, with the possibility that the 
issue may be put on the ballots 
of other states. 


27 States Now Tax Sales 

Adoption of general sales taxes 
by the 1947 legislatures of Connec- 
ticut, Maryland, Rhode Island and 
Tennessee brought to 27 the num- 
ber of states with such levies. 

A special session of the Mary- 
land legislature recently raised the 
exemption level of that state’s new 
sales and use tax from 9 to 14 
cents, with sales tax modification 
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proposals due to be acted upon by 
1948 legislatures in Connecticut and 
Rhode Island, and possibly in Ten- 
nessee in 1949. 

In none of the new sales tax 
states is outright repeal in pros- 
pect, however. Despite the con- 
troversy which customarily follows 
sales tax enactment, and the fact 
that Oregon voters overwhelming- 
ly rejected a sales tax proposal at 
a special election in October, there 
are many factors pointing to the 
probability that the list of sales 
tax states will be expanded. 

Besides general sales taxes and 
selective excise levies on such 
products as gasoline, alcoholic 
beverages, cigarettes and soft 
drinks, new tax proposals in 
many states will include income 
taxes. Increased levies against 

personal or corporate income, in 
some instances both, were adopt- 
ed during the past year by nine 
states. 

Oklahoma was the only state to 
reduce its income tax, although 
cuts previously effective were con- 
tinued in California and New York. 
The New York income tax will go 
up in 1948, however, to support a 
new soldier bonus program. Ore- 
income taxes also will be 


gon 
upped, as a result of sales tax 
rejection. 


Common Property Laws 

Proposals for enactment of state 
community property laws, which 
have attracted widespread interest 
among businessmen as well as in- 
dividual taxpayers, continue to be 
advanced in various states not now 
among those where married cou- 
ples are permitted to halve their 
incomes in filing federal income 
tax returns and thus obtain lower 
rates. 


Indications are, however, that 
further action by state legislatures 
in this direction will be deferred 
at least until it becomes apparent 
whether Congress will extend to 
all states the federal income tax 
advantages now enjoyed by resi- 
dents of the community property 
states. 


Efforts to further curb state 
line trade barriers blocking the 
maximum development of high- 
way transportation will be con- 
tinued in state legislative ses- 


IHUC Posts Go 
To Coons, Cleary 


CHICAGO.—C. W. Coons, gen- 
eral manager of the Illinois Auto- 
motive Trade Assn., was reelected 
chairman of the Illinois Highway 
Users Conference, and Edward L. 
Cleary, general manager of the 
Chicago Automobile Trade Assn., 
was named head of the road plan- 
ning committee at a meeting held 
here to formulate a drive for long- 








| range road plans in Illinois. 


Other officers returned to their 
posts were M. G. Van Buskirk, 
vice-chairman, and Altoe Nelson, 
secretary. J. J. Nash of the Chi- 
cago Motor Club was appointed 
chairman of the uniform laws com- 
mittee and F. E. Packard of the 
petroleum industries, head of the 
legislative committee. 





° sales manager, 
Fisk tires; Kenneth S. Jones, Ken Jones, Inc., Worcester, Mass.; W. D. McGee $r., 
S & M Tire Co., Monroe, La.; J. S. Taylor, Taylor’s Inc., Lexington, Ky.; Meyer 
Albert, Albert Tire Co., Philadelphia; Thomas E. Hogan, Thos. E. Hogan, Inc., Boston; 
H. M. Ramsay, sales manager, Fisk tires, New York; Norvell S. Rose, Modern Service 
Stores, Inc. Nashville, Tenn.; A. E. McGraw, A. E. McGraw Tire Co., Inc., Grand 
Rapids, Mich.; Wally Manville, Angst & Manville, San Diego, Calif.; chairman of 
council, Ernest Martin, Martin Tire Co., Jacksonville, Fla.; LeRoy Holmes, Nu-Tread 
Tire Co., San Bernardino, Calif.; Carl Gallagher, Gallagher Tire & Supply Co., Billings, 
Mont. 


New-Car Sales 


For Canadian 


MONTREAL.—Sales of new cars 
have not been affected in the least 
by the recent new and higher ex- 
cise tax announced by Finance 
Minister’ Douglas Abbott, an offi- 
cial of a large firm said here last 
week. 

Pointing out that his company 
had 500 orders for new cars be- 
fore the import duties were an- 


sions ‘during 1948. In the past 
year liberalized motor vehicle 
size and weight regulations were 
enacted by at least 18 states, 
while motor vehicle tax reciproc- 
ity laws were enacted or extend- 
ed by a number of other states. 


Compulsory period motor vehicle 
inspection programs will be pro- 
posed in a number of states dur- 
ing 1948, with considerable con- 
troversy continuing over such 
measures despite their general ad- 
vocacy by safety authorities. 

As part of the highway safety 
movement, there also will be a 
continuation of the trend toward 
stricter laws regulating the issu- 
ance of driver’s licenses and more 
widespread adoption of stringent 
motorists’ financial responsibility 
measures. 


Fair Trade Battles Brewing 


Controversy over fair trade laws, 
authorizing minimum resale price 
contracts between manufacturers 
and retailers, is looming and may 
break out in some states during 
1948. There have been indications 
of the organization of a campaign 
to weaken or repeal these laws, 
which now are on the statute 
books of all states except Missouri, 
Texas and Vermont, with fair 
trade advocates making it plain 
they will fight to retain them. 


A similar situation may be ex- 
pected with respect to chain 
store tax proposals, which stem 
from the demands of independent 
merchants for protection from 
chain store competition rather 
than as a revenue source. Such 
proposals were advanced but re- 
jected in a number of states dur- 
ing the past year. 

Regulation of instalment sales 
financing is expected to be raised 
as an issue during 1948 in several 
states, including Massachusetts, 
New York and Rhode Island, with 
particular concern with the credit 
sale of motor vehicles. Such meas- 
ures were passed by the 1947 legis- 

(Continued on Page 25, Col. 1) 





PONTIAC’S FIRST GRADUATING CLASS in dealer managemen 
tificates presented to the following young men (left to right, standing) sponsored by 


Ln 


¢t training saw cer- 


tiac dealers: Thomas S. Douglass, Warren Langwith, Inc., Davenport, Ia.; Sam 


- Dixon jr.. Sam Dixon Motor Sales, Inc., Celina, 0.; Maurice = Davis, Russ Motors, 
William M. 


ieceene 0.; Wendell H. 
Packer jr., Packer Pontiac, Detroit; 
son, Ind.; Wilbur L. Langhorst, 


General Manager H. J. Klingler. 


Johnson, Hendrickson Pontiac, 


Inc., 


F. Lioyd O’Brien jr., Arrow Ponting Inc., Ander- 
A. C. Langhorst Co., Sidney, 0., and Walter Posca, 
Mendoza, Argentina. Seated are Norman Perry, assistant general 


manager, and 


Hold Firm 


Dealers 


nounced, the official said that only 
five people had cancelled orders 
following the higher prices. 

Many others called to cancel 
orders, he said, but when they 
realized that the increases only 
ranged from $144 to $300, they 
changed their minds. 

When asked if used car dealers 
were selling as many vehicles as 
before, the official replied that 
they were not because of the in- 
creased amount of new cars on 
the market in the past several 
months. 

Most people who have ordered 
cars want to receive them in the 
spring, he said, explaining why an 
intended purchaser today can go 
to a dealer and receive delivery on 
a new car within a week. The offi- 
cial also explained that the busi- 
ness of used-car lots had declined 
because of the availability of new 
models. 

“Why should people pay $2,500 
for a new car in a used-car lot,” 
he asked, “when they can purchase 
the same vehicle for $1,800 from 
a dealer.” 

He stated other dealers declared 
new cars will be available to pur- 
chasers immediately during the 
first three months of 1948 but that 
during the summer months pur- 
chases would again have to be 
made on an advance basis. 


Minn. Assn. Names 


45 as Directors 


MINNEAPOLIS.—The Minnesota 
Automobile Dealers Assn. has 
elected 45 directors to office for 
two-year periods. They are: 

Glen MacDonald, Aitkin; R. J. 
Lahn, Anoka; George Mitchell, De- 
troit Lakes; Herb Conner, Bemidji; 
Dan Murphy, Foley; H. L. McDow- 
ell, Ortonville; Herman W. Miller, 
Mankato; G. Clauss, New Ulm; J. 
T. Rudebeck, Barnum; Arnold 
Bergman, Norwood; F. E. Bennett, 
Walker; J. L. Johnson, Montevi- 
deo; A. R. Peterson, North Branch; 
Robert E. Lindbloom, Moorhead; 
Chester Berg, Gonvick. 

Also, Homer Massie, Grand Ma- 
rais; Charles Eldridge, Brainerd; 
Joe Dolan, So. St. Paul; Lloyd 
Blaisdell, West Concord; Mike D. 
Kniss, Alexandria; Arthur Carlson, 
Wells; V. J. Miller, Rushford; 
Mark H. Seliger, Albert Lea; S. M. 
Nerhaugen, Zumbrota; S. A. Reke- 
dal, Elbow Lake; Perry Dean, E. 
W. Boyer, W. M. Shirley, J. H. 
Kline, all of Minneapolis. 

Also, Ed Colosky, Hopkins; Neal 
Fuerhelm, Hokah; A. C. Mattson, 
Park Rapids; George C. Gillespie, 
Cambridge; Otto Gildemeister, 
Grand Rapids; Frank H. Koep, 
Lakefield; Harold Hornquist, Mora; 
Victor Giere, Willmar; Oscar 
Younggren, Hallock; J. A. Jones jr., 
Int’l. Falls; Ernie Ww. Schmidt, Ma- 
dison; Alfred Sonju, Two Harbors; 
H. M. Wammer, Baudette; Leonard 
Wieland, Le Sueur; C. C. Sorenson, 
Tyler; Charles H. Lutz, Marshall. 


Linn County Sales 


Linn County Motor Sales Co., 
401 W. Helm, Brookfield, Mo., has 
been incorporated listing $75,000 
authorized capital stock by D. H. 
— R. J. Kennedy and O. P. Nis- 

eth. 
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Elusive 


































































It’s the same with a car dealer who has no well-organized plan for tire sales and service. 
Extra profit opportunities have a way of slipping away from him. 


He can't be sure he’s making all the profit he should unless he knows exactly what he’s 
doing at every step of his operation. That's the idea behind the Goodyear Proved Profit Plan 
for Car Dealers. It assures profitable operation by substituting tested methods for guesswork. | 
And the dealer can count on assistance right down the line with both tire sales and service. | 
Goodyear experts will help him with planning space and equipment, with training men, with | 
advertising and sales. - 


The car dealer using the plan gets the edge on competition with the popularity of Goodyear 
Tires .. . and LifeGuard Safety Tubes. These tubes, exclusive with Goodyear, give protection : 
from blowouts . . . offer the dealer the extra profit of add-on sales. 


Car owners have faith in the Goodyear goal . . . to make Goodyear products better today 
than they were yesterday, better tomorrow than they are today. Now is the time to get the full 
story of the Goodyear Proved Profit Plan for Car Dealers. Address the Goodyear District Office 
or Goodyear, Car Dealer Department, Akron 16, Ohio. 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 


SS 


IF YOU ARE NOT NOW SELLING TIRES 


you have a ready-made opportunity in the 

Goodyear line. You already have the building, rne facilities, 
the personnel and the prospects fo sell tires. 

A tire department will help attract new customers, hold 

old ones. It will help create business for other 

departments ...and give you an added source of profit. 
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(Cartoonist Kempf{,a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb.) 


10 
The Other Side of the Picture 


BOY- Witt HE BE 
SURPRISED WHEN 
I SAY- 47'S HERES 


SAY NO MORE 


Eu7? HERE?? WELL-An- 
MR. JONES- YOUR 


MR. LINER- I DON'T THINK 
I CAN AFFORD TO BUY 
A CAR NOW-- 7’m 


MR. LIVER-I HA 
COME IN AGAIN TO 
TALK NEW CAR 


0-OH--- THAT'S THAT PEST JONES 
AFTER HiS NEW CAR. 47 LAST 
ZVE GOT /T FOR HIM... E'S do 
BEEN IN EVERY WEEK FOR 





TH’ PAST YEAR... 





WASHINGTON.—Four out of 10 
transit companies checked in a 
national survey reported last week 
that fare increases may be nec- 
essary because of increased costs, 
including those resulting from the 
continued emergency automotive 
excise taxes. 

One said it was “trying desper- 
ately to hold the line at present 
prices” but mounting taxes and 
other costs make its present posi- 
tion “untenable” unless these 
trends are reversed. 

The survey, made by the Na- 
tional Highway Users Confer- 
ence, shows that the emergency 
automotive excise taxes cost the 
reporting companies anywhere 
from $46,000 to $450,000 a year. 
These taxes are levied on new 
buses, service cars, trucks, gas, 
oil, tires, tubes and parts. 

Two companies checked in the 
survey—in Detroit and Chicago— 


New-Car Demand 
Remains Strong 


In Vancouver 


VANCOUVER, B. C. — Although 
they have been receiving more cars 
than they were promised, dealers 
here say the supply of new cars 
is still far from adequate to meet 
local demand. 

They also are seriously worried 
about the possibility that Canada 
will ban the importation of U. S. 
made automobiles in order to con- 
serve the country’s dollar supply. 

Used car prices in Vancouver, 
it is reported, increased at the end 
of the summer, contrary to what 
was anticipated. 

However, it was added, the ex- 
ceedingly high prices being asked 
for late models have slowed down 
movement of such stocks to a great 
extent. 


Prize Winners 
L-M Service Club in Ohio 


Concludes Contest 


CLEVELAND. — Culminating a 
two-month service-sales campaign, 
350 members of the “Original Lin- 
coln-Mercury Service Club” hon- 
ored the winners in a Christmas 
banquet. 

Winners of the October-Novem- 
ber drive were announced by W. 
Lex Kennerly, club president, Ohio 
Motors, Cleveland. They were: 

Thomas Mink, service manager, 
and Ed Kral, parts manager, Her- 
bert Fowkes, Inc., Akron; E. A. 
Storey, service, Robert Williams, 
parts, A. B, Grafton, Inc., Mans- 
field; James Evans, service, Mel- 
vin Sailor, parts, Ohio Motors, Inc., 
Columbus. 

William Brantley, service man- 
ager, Kemp Bros., Akron, was 
awarded a special prize for selling 
the greatest number of winter 
changeovers. 

In another special award, Ed 
Vermillion, parts manager, Bar- 
tholomew Motors Inc., Warren, 
was named winner for having the 
highest percentage in parts pur- 
chases. 

Among the factory guests from 
Detroit were H. F. Charlesworth, 
R. B. Boardman, H. P. Stewart 
and W. Thomas. 


Taxes Down, or Fares Up 


4 Out of 10 Major Transit Companies Fear 
Rising Costs May Force Increases 


| added that he could find no state 
\law to combat the alleged abuses 












noted that they are exempted by 
law from making any payments 
because of their municipal-owner- 
ship status. 

One of the companies which per- 
mitted its identity to be revealed, 
but which did not indicate plans 
to raise rates, was Eastern Massa- 
chusetts Street Railway Co. This 
company’s estimated federal tax 
bill for 1947 includes $81,700 in ex- 
cises on equipment; $136,247 on 
gasoline; $6,720 on oil; $15,000 on 
tires and $20,000 on parts, for a 
total payment of $259,667 a year. 

A West Coast company which 
was not identified said it was pay- 
ing $159,230.80 in taxes on the pur- 
chase of 220 new coaches alone. 
St. Louis Public Service Co. in 10 
months paid out an even larger 
sum on. this item—$308,091. 

In commenting on its survey, 
NHUC said: 

“While these special federal 
automotive taxes may be the dif- 
ference between profit and loss 
in operations of some transit 
companies, the chief interest at- 
taching to this survey is its dem- 
onstration that even the smaller 
taxes mount into heavy operat- 
ing costs in the transit field— 
operating costs which are reflect- 
ed ultimately in fares charged 
the public.” 

The NHUC is seeking complete 
repeal of the federal automotive 
taxes as an unjust burden on a 
special taxpaying group and an 
infringement on a state field of 
taxation. A bill already introduced 
in the House by Rep. Dingell, 
Michigan Democrat, would reduce 
the rates of these taxes by some 
$556,000,000 from their present bil- 
lion-dollar annual schedule. 


U. S. Investigates 
Auto Loan Gyps 


In New Jersey 


NEWARK. — Revealing for the 
first time that he has been inves- 
tigating the activities of some New 
Jersey finance firms, U. S. Attor- 
ney Edgar Rossbach said last week 
he had uncovered instances where 
“auto loan sharks” were levying 
finance charges and interest rates 
of nearly 50 percent annually. 

He said the results of his probe 
would be turned over to the Jus- 
tice department in Washington. He 


because the companies charging 
the excessive rates were outside 
the New Jersey small loan law 
since they buy bills of sale rather 
than make actual loans. 

Rossbach said the “conspiracy” 
involves individuals and finance 
firms as far west as Chicago. He 
said he had received dozens of 
complaints involving the sale of 
used cars from all parts of the 
state. 


Bland Buys Out Cavitt 


Howard Bland has purchased S. 
D. Cavitt’s interest in Bland Motor 
Motor Co. (Kaiser-Frazer), Taylor, 
Tex. Homer Shaw, of Austin, has 
been named general sales manager 
and service supervisor of the com- 


pany. 





said. 


Enrollment Open 
For Spring Term 


Of GM Institute 


FLINT.—Applications for enroll- 
ment in the dealer cooperative pro- 
gram of the General Motors Insti- 
tute are now being accepted for 
the spring term, it is announced. 
Enrollment dates are March 22 
and Apr. 19, the course being in 
two sections. 

To develop present dealership 
personnel, GM dealers have en- 
rolled nearly 3,000 service man- 
agers, approximately 5,000 service 
salesmen and 1,200 sales managers 
in training programs throughout 






































tive program. 


coordinated with his educational 


stitute. 


LaCrosse Brightens Up... 


FOUR LA OROSSE (Wis.) dealers have completed construction of new buildings and 
others are planning new structures. A majority have done some postwar remodeling. 
Looking to the future, Casey’s Car Sales (Willys-Overiand) rents a part of its building 
which will be available when further expansion is necessary. Casey Gregorich operates 


the dealership. 





HAMMES TRUCK SALES (International) has a strip of land forming a part of the 
approach to the rear service entrances surfaced with concrete for outdoor parking of 
trucks. Standing in front are, left to right, Herbert Hammes and Bernard Hammes, 
co-owners; Leo Christenson, Sparta, Wis., and Don Stoskopf, Madison, Wis., factory 
representatives of International Harvester Co. 





ELMER KENNARD operates Kennard Buick Co., which has a branch in another 
part of the city. This dealership is placing emphasis on service and is already planning 
erection of an addition for this department. 






one in 


GEORGE J. DEVINE, INO. (Buick), has two separate drive-in entrances 
serviced to pass 


front of the building and one from a side street, allowing cars being 
through the building without congestion. 


the U. S. and Canada, the institute 


Many GM dealers are said to be 
providing themselves with a nu- 
cleus of young men qualified for 
potential jobs of responsibility in 
the various dealerships by spon- 
soring over 600 students in the in- 
stitute’s two-year dealer coopera- 


Both the dealer and the student 
participate in this program in that 
the student is sponsored by a deal- 
ership where he spends alternate 
eight-week periods at work that is 


and training program at the in- 


The first year is devoted to basic 
training in dealership management, 
automotive construction and gen- 
eral instruction in dealership math- 





ematics, English, physics, blueprint 
reading and sketching. The second 
year directs the program either 
toward developing the student in 
the technical operation and man- 
agement phase of the business or 
toward sales management. 


Thermostat Firms 
Reveal Merger 


KNOXVILLE, Tenn.—Merger of 
Robertshaw Thermostat Co., of 
Youngwood, Pa., Fulton Sylphon 
Co., of Knoxville, Tenn., and Bridge- 
port Thermostat Co. Inc., of 
Bridgeport, Conn., under the name 
of Robertshaw-Fulton Controls Co. 
was announced by John A. Robert- 
shaw, president of the new organ- 
ization. 

J. V. Giesler, president of Fulton 
Sylphon Co. and Bridgeport Therm- 
ostat Co. at the time of the merger, 
was elected executive vice-presi- 
dent of the new firm in charge of 
the Fulton Sylphon division, Knox- 
ville, and Bridgeport Thermostat 
division, Bridgeport. T. T. Arden 
was elected executive vice-presi- 
dent in charge of the Grayson Con- 
trols division, Lynwood, Calif. 


Sales Trial 


Brake Shoe Co. Initiates 
U. S. Plan in Europe 

STOCKHOLM, Sweden.—Ameri- 
can Brake Shoe Co. has initiated 
the first demonstration of direct 
selling methods in Europe. Five of 
the company’s lines will now sell 
through one exclusive distributor 
located here, it was revealed last 
week. 

Under the new plan, which is 
said to promise full competition 
for business in Sweden, the lines 
have been grouped under a con- 
solidated sales program aimed at 
developing maximum low cost and 
high efficiency distribution. 

This plan is regarded as the first 
of similar plans now under con- 
sideration by other American com- 
panies. 


Exhaust Device Maker 


Ordered to Cut Claims 

WASHINGTON. — The Federal! 
Trade Commission last week or- 
dered Hammacher Schlemmer & 
Co., Inc., New York, to discontinue 
misrepresenting the economies ef- 
fected by use on trucks and auto- 
mobiles of an exhaust pipe attach- 
ment designated “Gasconomy.” Ac- 
cording to the commission's find- 
ings, the respondent discontinued 
selling the Gasconomy device in 
March, 1943, but began and con- 
tinued until 1947 the sale of another 
exhaust pipe attachment of sim- 
ilar construction which was called 
“Vacudex.” 

The order directs that the re- 
spondent in connection with the 
sale of the Gasconomy device, or 
any substantially similar automo- 
tive attachment, regardless of its 
name, cease and desist from rep- 
resenting that its use on automo- 
biles or trucks will save gasoline 
or oil or increase the mileage ob- 
tained per gallon of gas; that it 
will cause the motor to have quick- 
er acceleration or give better per- 
formance; or that the city of New 
York has conducted any tests of 
the device or authorized or directed 
its use on official cars. 


B. T. Hurwitz, H. H. Goodman and 
Eugene Taxman have incorporated Kansas 
City Crosstown Motors, Inc., 502 Porter 
Bidg., Kansas City. 
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only Cluestion is HHhOs Car? 


Better Homes & Gardens families don’t wonder whether or not 
to buy a car. They must have at least one because they lead the 
suburban kind of life that can’t be carried on at all without a car. 


And the car manufacturer who gets their sale today stands the 
best chance for a repeat in 1950 or ’51. 


That there will be a repeat is certain: BH&G cars averaged 
only 2.8 years in 1940. 


Does any other magazine funnel your story so directly and delib- 
erately to the prosperous heart of your most dependable repeat 


market ? P- 3. — Money for frequent new cars comes from high BH&G incomes — among the highest for all big magazines, 
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FREEZIN’ REASON 
WANNA ALITTLE 


Highways & Safety . 
Gas Tax Abolition Held 


No Threat to U. S. Aid 


the amount of taxes which may be 
collected from these sources. 

“The federal gasoline tax was 
first levied in the depth of the 
depression of the early 30s to pro- 
vide the national government with 
sorely needed revenues to help 
meet its general expenses. At that 
time, the excise was described by 
Rep. Doughton, then chairman of 
the House Ways and Means com- 
mittee, as an ‘emergency tax’ im- 
posed as a temporary expedient to 
balance the general budget. 


+ * * 


“eS URSEQUENTLE, the tempo- 
rary nature of the tax was fur- 
ther recognized in numerous Con- 
gressional and other official com- 
mittee reports. The tax was re- 
enacted by later Congresses as 4/ tively low automobile ownership 
temporary, emergency measure,| and limited financial resources, to 
with the proviso that the federal/ build a coordinated system of high- 
government should withdraw from! ways that will serve the welfare of 
the taxation of gasoline at the/ all the people.” 

earliest practicable opportunity. —‘~- @ 


“In 1941, the last year preceding 
A Solution? 


the war, federal aid highway 
rants were far below the average 

; Narrower Walks Urged 
To Widen Streets 


of the 1930s, despite the sharp rise 
Alleviation of traffic and park- 


in federal gasoline tax payments 

as well as in other federal auto- 

ee ing congestion in New York City 
by cutting a few feet from the side- 
walks to provide additional room 


Warning that the linking of fed- 
eral aid to the federal gasoline and 

for vehicular travel was suggested 
here last week at the annual meet- 


other automotive taxes would have 
ing of the New York Highway 


“far-reaching effects,” the APIC 
Users Conference by Judge Tru- 


further asserts: 
“In the first place, making the 
man H. Preston of this city, rep- 
resenting the New York State Au- 


collection of these taxes the basis 

of federal highway grants would 

completely eliminate federal aid | tomobile Assn. 

as such, because it would mean Basing his conclusions on state- 

that the motor vehicle owners | wide studies of traffic and parking 

would be underwriting directly | congestion in cities of more than 

the federal government’s partici- | 300,000 population, he declared that 
the space gained by reducing pe- 
destrial walks in the New York 


pation in highway development. 
“Under the proposal to relate 
the amount of federal highway aid| ™idtown area would bring about 
received by any particular state to traffic relief at comparatively small 
the federal tax collections in that | ©*pense. 
state, the states most in need of “The pedestrian is far more ma- 
federal aid would receive the least | neuverable than the car,” he point- 
benefit. aoe “Oftentimes there is val- 
a tage wasted on a side- 
In short, this plan would de-| U@0ie foo 
stroy the underlying principle of “— ane oly me be ve 
federal aid, which is to assist the| (04 ee — ool ere this pro- 
states, particularly those with large | C°¢UTe has been followed in Syra- 


cuse we have found that it solved 
areas and road mileages, and rela-| \ohlems which we thought were 


permanent.” 


BOLITION of the federal gas- 

oline tax “would not, in any 
way, endanger the long-standing 
and firmly-established practice of 
federal highway aid,” American 
Petroleum Industries Committee 
asserted last week. 


“In view of the attempts by 
certain groups and _ individuals 
to establish a connection between 
the federal gasoline tax and fed- 
eral aid,” APIC declares in its 
Tax Economics Bulletin, “it seems 
pertinent at this time to review 
the history and purpose of both 
the federal gasoline levy and fed- 
eral highway aid. Traditionally, 
there is no connection between 
them. 

“The federal-aid principle as re- 
lated to highways was first inaugu- 
rated in 1916, fully 16 years before 
the federal gasoline tax was im- 
posed. It should be noted that the 
federal government recognized its 
obligation to assist the states in 
building highways by appropriating 
funds for this purpose as early as 
1806. 

“The amount of federal funds 
appropriated for harbors, river nav- 
igation and other means of trans- 
portation is in no way related to 












































Scoreboard Will Tally 


Accident Records 


A scoreboard plan designed to 
enable states and cities to keep 
tab on what they are doing to 
reduce traffic accidents has been 
announced by Maj. Gen. Philip 
Fleming, general chairman of 
the President’s Highway Safety 
Conference. It will be an eval- 
uation of the reports in the na- 
tional traffic safety contests and 
the national pedestrian contest, 
sponsored by National Safety 
Council and American Automo- 
bile Assn. 

The progress report, or score- 
card, is another step in the pro- 
ence to stimulate more uniform 
gram of the President’s Confer- 
and energetic traffic safety ef- 
forts by state and municipal offi- 
cials and public support groups. 








































* . * 


lowa Studies Increase 
In Gas Tax Rate 


Advisability of an increase in 
Iowa’s state gasoline tax rate above 
its present four-cent level has been 
discussed by the state legislative 
interim highway study committee, 
which will recommend a compre- 
hensive road improvement program 


Olirehana! 
PRODUCTION 


of 


IRON CASI 





Proof (100 Pct.) That 
Gas, Drinks Don’t Mix 


Twenty percent of all auto- 
mobile drivers involved in fatal 
accidents last year had been 
drinking and 23 percent of all 
adult pedestrians killed had had 
one or several drinks, the Na- 
pone Conservation Bureau said 

Te . aN te in its oft-repeated warnin 
ONE OF THE NATION'S ageinst mining Bence and travel 
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GREY 


If you drink don’t drive,” warns 
the bureau. 
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Safety, Honor Boll 


Dealers on the safety committee of Pennsylvania Automotive Assn. 


are: 


S. H. Parker, co-chairman, Bellevue; E. J. Powell, co-chairman, 
Upper Darby; Alex McClintchie jr., Pittsburgh; Toby Winston, hh 
burgh; Hugh Walsh, Pittsburgh; W. M. McCune, Kittanning; 
Wayne Beglin, Rochester; J. D. Moulder, Reading; A. M. i 
Altoona; Geo. B. French, Athens; J. W. Cheeseman, Slippery Rock; 
C. A. Snyder, Butler; I. Walter Sell, Johnstown. 

Frank H, Clemson, State College; J. G. Hayden, Coatesville; Lynn 
W. Gilliland, Clearfield; Jack Housenick, Bloomsburg; O. W. Sailer, 
Carlisle; Louis 8S. Snyder, Harrisburg; E. E. Brumbaugh, Lansdowne; 
C. J. Harris, Erie; C. V. Lee, Uniontown; R. B. Shively, Chambers- 
burg; W. L. Stewart, Waynesburg; F. Gates, Huntingdon. 

D. Grey Switzer, Mifflintown; James A. Moore, Scranton; George D. 


May, Lancaster; James W. Ladd, Lebanon; Wm. K. Gottshall, 


Allen- 


town; Howard Isaacs, Trucksville; E. K. Conrad, Kingston; John A. 
Krebs, Williamsport; C. J. Larson, Port Allegany; K. L. Bell, Sharon; 


Jess F. Haynes, Stroudsburg. 


Others are: Raymond Hedrick, Telford; Joseph A. Ide, Easton; 
Lewis A. Eyster, Sunbury; Dewey Gelnett, Newport; A. A. Martin, 
Philadelphia; Richard MacMeekin, Philadelphia; John B. White, 
Philadelphia; Luther J. Shaulis, Somerset; Frederick Husted, Wells- 
boro; John C. Brecht, Franklin; L. B. Jones, Sheffield; Joe Gardner, 
Washington; C. B. Lyons, Derry; Robert N. Horlacher, Tunkhannock; 


Charles S. Snyder jr., York. 





to the next session of the Iowa 
legislature. 

Sen. J. T. Dykhouse, Rock Rapids 
Republican, who heads the commit- 
tee, disclosed, however, that the 
gas tax question hasn’t gotten be- 
yond the discussion stage. 

With all of the state’s primary 
road bonds to be paid off by 1950, 
the 1949 legislature is expected to 
act on a major road program. 
Meeting recently at Ames, the com- 
mittee examined the figures show- 
ing that the Iowa gasoline tax of 
four cents a: gallon is below the na- 
tional average of 4.71 cents a gal- 
lon. In addition to state levies, 
highway users paid a 1%-cent fed- 
eral tax. 

* + . 


Ads on Training Cars Hit 
By Pa. Educator 


Dr. Paul L. Cressman, deputy 
secretary of the Pennsylvania State 
Department of Public Instruction, 
speaking at the recent meeting of 
the safety committee of the Penn- 
sylvania Automotive Assn., came 
out with the flat-footed statement 
that his department “frowns” on 
the use of any form of advertising 
on cars used in the driver train- 
ing program in the schools. Cress- 
man said that the department is 
opposed to advertising on the cars, 
either by an individual or an or- 
ganization. 

The educator praised new car 
dealers for having done “a grand 
job so far” in the field of driver 
education, and Col. C. M. Wilhelm, 
commissioner of the Pennsylvania 
State Police, also praised the asso- 
ciation for the efforts it has made 
in the interest of highway safety. 


Expansion Strips 


D. Gerald O’Connell of the 
Northwestern University Traffic 
Institute since 1942 and former 
Connecticut State police officer is 
the Institute’s new director of 
training. .. . A committee named 
by him tells Massachusetts Gov. 
Robert F. Bradford that adequate 
reconstruction of the state high- 
way system over a 10-year period 
would cost $677 million. . . . Three 
branches of the Canadian armed 
services have completed plans for 
safe driving courses for officers 
and men. 


Five bills designed to provide 
partial solution of parking snarls 
will reach the ’48 session of the 
New York legislature. They will 
ask a 2,000 car storage in con- 
nection with plans for a new 
Madison Square Garden, off- 
street parking facilities for fac- 
tories and public buildings con- 


| unavailable. 





structed in the future. .. . Ques- 
tioning 200,000 persons is the 
preliminary to plans to untangle 
Cleveland’s traffic knot. 

Automotive Safety Foundation 
will survey the long-range road 
needs of Kansas. . . . Moderniza- 
tion of 2,300 miles of state roads 
in Pennsylvania would cost $647,- 
000,000, according to E. L. Schmidt, 
chief engineer of the highway de- 
partment. 

U. S. Public Roads Administra- 
tion has agreed to assume respon- 
sibilities, under the general super- 
vision of Ambassador Wilson as 
chief of the Aid Mission to Tur- 
key, for the $5,000,000 road pro- 
gram included in the $100,000,000 
grant in aid to Turkey....A road 
safety committee set up by the 
Ministry of Transport in England 
recommends that cars be inspected 
twice a year in municipally owned 


stations. 
* * * 


Shouldn’t Be There 


Of every 100 persons operating 
private motor vehicles on the high- 
ways and city streets of Ontario, 
at least six should never get behind 
the wheel of a car. This is the con- 
clusion reached by representatives 
of the University of Toronto and 
the London (Ont.) firm of John 
Labatt, Ltd., following an exhaus- 
tive series of psycho-physical driver 
tests. These tests, part of a grow- 
ing safe driving campaign in On- 
tario, are the same as those first 
introduced into the province more 
than two years ago by Prof. Amos 
E. Neyhart, administrative head of 
the American Institute of Public 
Safety and staff consultant for 
American Automobile Assn. on road 
training, as part of a course for the 
instruction of fleet supervisors. 

+ + * 


New Type Test in N. Y. 


Applicants for New York driver’s 
licenses now must pass a written 
examination on motor vehicle and 
traffic regulations, under a new 
plan announced recently by State 
Motor Vehicle Commissioner Clif- 
ford J. Fletcher. Replacing an oral 
quiz used heretofore, the new test 
is of the true-false type. Other ex- 
aminations which have been re- 
quired of applicants—vision tests, 
the English test and the actual 
driving test—are being continued 
unchanged. 

* + + 


Wants Driver Training 


A move is under way in Ro- 
chester, N. Y., to bring driving 
classes back to Rochester high 
schools. The classes were held in 
East and Monroe High Schools in 
1940 and 1941 but were dropped, 
principally, according to School 
eee James M. Spinning, 
because dual-control autos for “be- 
hind-the-wheel” training became 


* * * 


Pressing Problem 
Horgan Would Hush 


Horn Honkers 


At a meeting of the National 
Safety Council, a hunting enthus- 
iast talking to Ralph Horgan, New 
York dealer, asked, “Don’t you 
enjoy listening to the honk of a 
wild goose?” 

“Not when he’s driving an auto- 
mobile,” answered the experienced 
Horgan. 
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Kaiser-Frazer used 1,200-line ads 
in approximately 1,200 dailies last 
week to announce the company’s 
new contest in which a grand total 
of 1,360 prizes with a total value 
of over $135,000 will be awarded. 


There will be eight separate con- 
tests in the overall competition. 
K-F dealers will supplement the 
black-and-white newspaper ads 
with radio spot announcements and 
with window streamers, giant post- 
ers and counter display cards in 
their showrooms. Entry blanks and 
“tip sheets” are obtainable from 
the dealers. 

Contestants are asked to com- 
plete in 25 words or less the state- 
ment, “New Kaiser and Frazer cars 
appeal to me because .. .” Entries 
should be mailed to Kaiser-Frazer 
Contest, P. O. Box 99, New York 8. 


For each of the eight contests 
the following prizes will be award- 
ed: 

First, Frazer sedan; second and 


third, Kaiser sedans; fourth, $500; | 


fifth, deluxe radio-phonograph com- 
bination; next 15 prizes, Kaiser 
standard cabinet model hydraulic 
dishwashers; next 50 prizes, sets 
of four Goodyear super-cushioned 
whitewall tires; next 100 prizes, de- 
luxe Kaiser-Frazer wool plaid lap 
robes. 

First announcements of the con- 
test were made on “Newscope,” the 
news commentary program which 
is sponsored by Kaiser-Frazer over 
the Mutual Broadcasting System. 





Truck Advertising 
In Magazines 


Nov. Jan.-Nov. 

1947 1947 
Dodge $46,720 $496,763 
International 54,960 460,910 
Ford . 43,220 440,720 
GMC 17,338 188,104 
White 15,000 185,500 
Reo 6,275 158,605 
Chevrolet 16,975 158,491 
Studebaker 17,240 138,780 | 
Autocar .. 11,638 134,134 
Diamond T 14,744 104,473 
Willys . 37,065 75,105 | 
Federal 11,285 64,010 
FWD .. ‘ 14,878 
| 4) 6,625 | 


(Consumer magazine advertising | 
on trucks and buses. Source: Lead- | 
ing National Advertisers). 





Trailmobile Agency 


Appointment of Ross Roy, Inc., | 
Detroit, as advertising counsel was 


— Auto Advertising — | tric: csc! toscaie at 
K-F Launches 

i N York offi f 

ee pina SS" units Semin 


By Bob Finlay 


| 





announced last week by Wade T. 
Childress, president of Trailmobile 
Co., one of the largest builders of 
commercial trailers and _ special 
motor truck bodies. Trailmobile 
contemplates expanding its present 
line to include two new units. H. 
P. Brigham, vice-president of Ross 
Roy, who will supervise the ac- 
count, said plans have been com- 
pleted for the preparation of sales 
and service training material, lit- 
erature and sales aids, and a gen- 
eral trade and national advertising 
schedule. Material is also in pro- 
duction now four a meeting of Trail- 
mobile branch managers in Cin- 
cinnati Jan. 9-1u. 


Cooperation 


The Automot' frade Assn. of 
Maryland repos ti.et it is getting 
cooperation from ‘wspapers and 
radio stations in eliminating ob- 
jectionable advertising, particularly 
the use of the word “new” when) 
describing a “u; d” car. 


Ad Funds 


W. A. Suther):cd, Washington 
attorney, told a New York meeting 
of the Controllers Institute of 
America that funds reserved this 
year for future advertising expen- 
ditures are not rega'ded as “un- 
reasonable accumulat:)ns” by the 
Bureau of Interral Revenue under 
Section 102 of the internal revenue 

| 


organizations placement techniques, 


veys. 


Correction 


advertising for Keller Motors, rath- 
er than the Chicago office, as re- 
ported here a few weeks ago. 


act. This is especially true, he 
said, in view of the increased ad- | Names 


vertising costs necessary to meet Appointment of Oliff Knoble as 





competition. | director of advertising for the 
Tucker Corp. was announced last 
Resigns week by Fred Rockelman, execu-| 4 gyGE ADVERTISING CAMPAIGN announcing the new line of Dodge trucks will 


tive vice-president. A former | inciude this full-color poster board in 8,100 jocations throughout te nation during 
W. A. P. John announces that|Ghrysler advertising executive, | January and February. Pians for placing miniature reproductions of the poster board 


MacManus, John & Adams has re- : ” | in the showrooms and service shops of dealers are explained by L. F. Van Nortwick, 
Knoble more recently served 88 ac-| viene Dodge director of truck sales, to L. L. Colbert, center, president, and E. ©. 


signed as advertising counsel tO) ,oynt executive with Ruthrauff & i 5 : 
the Launderall division of F. L. on, — = 


Jacobs Co., which also makes auto 
ee r Culver has been named as assis- | in Indianapolis, Bob Ross, of Stude- 


arts. 

. John Sheldon, account executive, | tant account executive, while Ster-| baker public relations, is joining 
Surveys has been appointed an assistant |jing has been advanced from the| CE. Ross was auto editor of the 
: y group director of accounts at Gey-| research department to the traffic | Detroit Times for several years and 


handled publicity for Cadillac be- 


Dr. Keith Van Allyn has an-|er, Newell & Ganger, Inc., H. W. 
fore joining Studebaker. 


nounced formation of a new com-| Newell, executive vice-president, 
pany, Surveys, Inc., with main of-| has announced. Other appoint- 
fices' in Palo Alto, Calif. Associ-| ments include those of Kirby Cul-| With Ralph Roessler, head of the) os pininview, ‘Tex 
ated with him is J. Herman Matt-| ver and Calhoun Sterling, both of |Campbell - Ewald press relations| | o's 0) incorporated, listing $85,000 au. 
son. Surveys, Inc., will make avail-| whom have been identified with | group for Chevrolet, leaving to en-| thorizea capital stock by T. ©. Shepard, 
able to educational and industrial! the agency’s training program.'ter business (lumber) for himself! mM. B. Hood and Mary Rogene Wagner. 


ANNOUNCING rn an NEW CASCO 


and production department. 








ba aetemane’ 


Here's another sell-out’ idea by the originators of the 
‘pop-out” dashboard lighter The new Casco VIS-O-LITE 
glows softly in the dark to light the quick, safe path home 
for Casco lighters. No more fumbling, no more taking your 
eyes off the road to find a dark lighter well No more mar- 
ring or scratching of dashboards. Casco VIS-O-LITE auto- 
mauc lighter 1s the modern safe lighter for today's driving! 










IT’S THE ONE AND ONLY 
LIGHTER ON THE MARKET 
THAT GIVES YOU THIS 
POWERFUL NEW SELLING STORY: 






SELL CASCO VIS-O-LITE IN EITHER OF THESE TWO WAYS: 


Complete Casco VIS-O-LITE automatic illuminated 
lighter including pop-out unit and illuminated well 
assembly. For the millions of cars not having ciga- 
rette lighters! Individually packaged—with six complete 
units to an attractive sales-producing display box 
Order catalog No. L-15001-1 Casco VIS-O-LITE 
lighter Retail, fair-traded price, $2,7§ each. 


VIS-O-LITE 1S BACKED BY POWERFUL, DEMAND-MARING MATIONAL ADVERTISING IN LIFE, SATURDAY EVENING POST aad COLLIERS 


A >a aD 
, < , CASCO PRODUCTS CORPORATION. Bridgeport 2, Conn 


Casco illuminated well assembly (minus pop-out 
unit) for the motorist who wants to bring his Casco 
lighter up to the minute’ Easy to install Individually 
packaged with six units to a colorful display box. 
Order catalog No L-16801-1, Casco illuminated well 
assembly (minus pop-out unit) for Casco automatic cig- 
arette lighters Retail, fair-traded pmce, $1.50 each 





Write today to your automotive wholesaler or direct to CASCO 
manufacturer of 99 out of 100 dazkboard lightera in uar today 








14 








Tucker Distributor Formed 


For Western New York 


Buffalo Tucker Sales, Inc., will 
be the distributor of Tucker cars 
in the western New York state 
area, George R. McKinney, presi- 
dent of the newly formed corpora- 
tion, has announced. A temporary 
office is located at 433 Jackson 
Bldg. 

Included in the Buffalo territory 
will be Erie, Niagara, Wyoming, 
Orleans and Genesee counties. In 
addition to four dealers in Buffalo, 
Erie county dealers will be lo- 
eated in Williamsville, Kenmore, 
Lackawanna, Cheektowaga, Depew, 
East Aurora and Hamburg. There 
will be a total of 16 dealers in the 
five counties. 

* * as 


Factory Pickup 
N. C. Dealer Offers Trips 
To Willow Run 


McLean Motor Co. not only sells 
Kaisers and Frazers in its home 
town of Winston-Salem, N. C., but 
the dealership also sells Willow 
Run to prospective customers. 


Impressed with the “vastness” 
and “efficiency” of the plant “up in 
Michigan,” the K-F outlet makes 
this offer to the public in weekly 
half-page ads in the Winston-Salem 
Journal and Sentinel: “We'll pay 
your way to Detroit for your new 
Kaiser or Frazer.” 


“New cars are being produced 
at Willow Run faster than deliv- 
eries can be made to Winston- 
Salem under present transportation 
difficulties,” the advertisement ex- 
plains. 

McLean Motors’ complimentary 
trip to the plant includes the price 
of an Eastern Air Line ticket, a 
night at the Book-Cadillac hotel 
in Detroit, three meals and an in- 
spection tour of the K-F plant. 
In addition, the customer saves $69 
in freight charges by taking de- 
livery at Willow Run. 

Does this sales promotion stunt 
attract buyers? 

“You bet it does,” says W. L. 
Lewis, manager of McLean Motor 
Co. “We anticipate a big rush of 
customers to Willow Run during 
the Christmas vacation season. In 
fact one buyer wants to pick up 
between five and 10 cars, all Kaiser 
Customs. I’d say that our adver- 
tising for factory pickup really 
pays off in satisfied customers.” 

+ * * 


Dahl Building to Separate 


Car, Truck Departments 


Announcement of construction 
of a $100,000 truck sales and ser- 
vice branch has been made by 
the Dahl Motor Co. (Ford), Bet- 
tendorf, Ia. Contract has been let 
for the construction of a one- 
story concrete block structure 
with a 222-foot frontage and 160- 
foot depth. 

According to C. J. Hendrickson, 
manager, the proposed construc- 
tion calls for separation of the 
Passenger-car and truck depart- 
ments in accordance with a sug- 
gestion by Ford Motor Co. for 
incorporation among its largest 
dealers. Dahl is said to be the 
first Chicago zone dealer to adopt 
the plan. 

* + 


Bennett Motor Takes Over 


K-F Franchise in Buffalo 


Robert D. Bennett, veteran Buf- 
falo automobile man, has formed 
a new company, Bennett Motor 
Corp., which has purchased the 
stock and equipment and taken 
over the Kaiser-Frazer dealership 
of the Buffalo Motor Corp. 

The new company, Bennett an- 
nounced, has a 10-year lease on the 
Buffalo Motor building at 2825 
Bailey Ave. John Dudley Hickey is 
Bennett Motor sales manager and 
Harry Evans is service manager. 

* + o 


Schaefer Pontiac Incorporates 
In Kenosha and Racine 


The following new automotive 
firms have been formed in Wis- 
consin: 

Schaefer Pontiac Sales of Keno- 
sha, Inc., Kenosha, with a capital 
stock of 500 shares of common 
stock at $100 per share par value; 
minimum capital to be $25,000; in- 


Dealer Doings 





corporators are Ben, Arthur and 
David Schaefer. 

Schaefer Pontiac Sales of Racine, 
Inc., Racine; Stock is listed as 1,500 
shares of common at $100 per share 
par value; minimum capital to be 
$50,000. Incorporators are Ben, 
Arthur and David Schaefer. 


+ * + 
Priest (L-M) Completes 


$50,000 Home in Wash. 


A year after being appointed 
Lincoln-Mercury dealer, Priest 
Motors, Bremerton, Wash., has 
expanded into a new $50,000 
building. Opening ceremonies, 
held recently, attracted a large 
crowd. 

Owner William Priest was with 
Pacific Finance Co. in Spokane 
for 12 years before moving to 
Bremerton. Service manager and 
assistant manager of the entire 
operation is C. B. Hague. Parts 
manager is L. H. Thormod and 
J. W. Green is used-car manager. 

* * * 


Employes Split $13,182 
At Woods Bonus Party 


Ray Woods, owner of Ray Woods 
Auto Co., distributor for Kaiser- 
Frazer in the Dallas-Ft. Worth 
area, was host to 75 employes of 
the company’s houses in these 
cities at a Christmas dinner party 
at which bonus checks totaling 
$13,182 were distributed. 

* * om 


Ford Advances Rating 


Of Harbor Motor, Portland 


Appointment of Harbor Motor 
Co., 8824 N. Jersey St., Portland, 
Ore., as a Ford dealer is an- 
nounced by W. C. Patterson, Seat- 
tle, Northwest district manager for 
Ford. The firm has been an asso- 
ciate dealer since 1944. 


C. W. Redfield, owner and man- 
ager, announces the firm has a new 
building under construction at 
7810 N. Lombard St. Department 
heads include L. W. Kincaid, as- 
sistant manager; S. A. Mollner, 
office manager; William Forsythe, 
service manager, and Wendell Cot- 
tier, parts manager. 

7 . * 


Fisher Opens De Soto Home 


In South Bend, Wash. 


Fisher Motor Co. (De Soto-Plym- 
outh), recently opened in South 
Bend, Wash. Owner is Jim Fisher. 

The new firm was established in 
a South Bend property purchased 
some time ago by Fisher and ex- 
tensively renovated and remodeled 
since then. Shop foreman is Fred 
Gunderson. 

+ o - 


Marvin Motor Co. Displays 


*48 Crosleys in Cleveland 


The 1948 Crosley line is on dis- 
play in Cleveland at Marvin Mo- 
tor Co. where an $18,000 show- 
room was completed. 

Heading the new dealership is 
Marvin M. Hertz. 

* “ 


+ 
Cartersville (Ga.) Dealer 


Moves té New Location 


Pettit-Jenkins Motor Co. of Car- 
tersville, Ga., has moved to Ten- 
nessee and Cherokee Aves., Hugh 
Pettit and Roy Jenkins announced. 

Bartow Truck and Implement Co. 
will take over the space vacated 
by Pettit-Jenkins. 

o + . 


Willys Concern Takes Over 


New Home in Georgia 


Durham Truck & Equipment Co., 
Willys-Overland, Americus, Ga., has 
moved into its new building at 206 | 
N. Hampton St. 

Darrell Durham is manager of 
the firm. George Carson is manager 
of the service department. 

+ * = 


Malcolm Named by Olds 


In Fairport, N. Y. 


Malcolm Service Center has been 
named Oldsmobile dealer in Fair- 
port, N. Y., it was announced by 
Donald Malcolm, owner of the firm. 

Malcolm said that the finishing 
touches were being put on a sales 
and service building for the firm 
at Fairport Rd. and Jefferson Ave. 
Ted Enter is service manager. 
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New Dealer Buildings .. . 





SEMI-CIRCULAR SHOWROOM section, featuring 2 floor-flush turntable on which a 
car makes a complete turn of the 18-foot diameter circle every 100 seconds, is the out- 
standing feature of the quarter-million-dollar new building of Stewart Motor Co. 
es just opened in Phoenix, Ariz. 





R. W. BASKETT, owner of R. W. Baskett, Inc. (Lincoln-Mercury), Evansville, Ind., 
has been a dealer there for 15 years, the past six of which have been with L-M. His 
son, Robert jr.. has been associated with him since his return from the Army Air 
Forces. There are 24 persons in the dealership. Formal opening of the firm’s remodeled 
facilities was held recently. 





THRIFT AUTO SALES, INC. (DeSoto-Plymouth), 3510 Webster Ave., New York 
City, has sales, service and parts facilities covering 22,000 square feet, according to 
Charlies L. Martel, president of the dealership. 





STATION KTIM, San Rafael, Calif., broadcast opening-night ceremonies of Rhodes 
Nash Co., new dealership in San Rafael. The building, which has been completely ren- 
ovated, has more than 17,000 feet of floor space. Jack Rhodes and his partner-sons, 
Bob and Jack jr., operate the dealership. 


b oc 





CONSTRUCTION OF THIS NEW BUILDING has been completed by Lou Hertenberger 
(Chevrolet), Navasota, Tex. Modern in design, the building also contains the most 
advanced service equipment. 





MAYFLOWER MOTORS (Dodge-Plymouth), 2018 Centre Ct., West Roxbury, Mass., 
has completed an extensive alteration and expansion program. The dealership is oper- 
ated by Herbert Hertig, who has been in the automobile field for 32 years and his son- 
in-law, Gordon Neaves, former sales manager at Hoover Motors (Ford). The expansion 
adds about 8,000 feet to the firm’s former 35,000 for service, parts and used-car space. 


| Schell-Williams Workers 


Share $5,000 in Profits 


Schell-Williams, Inc. (Stude- 
baker), Fort Wayne, Ind., distrib- 
uted more than $5,000 in profit- 
sharing checks to 22 employes at 
a Christmas party in the com- 
pany display room. 

Schell-Williams also announced 
addition of 5,000 square feet for 
a larger service and accesso- 
ries department. The firm has re- 
cently installed a body and fender 
repair, painting department and 
parts storage building. 

. * > 


Root-Torgler First to Win 
Nash Plaque at Buffalo 


Root-Torgler, Inc., has received 
a plaque as the first dealer in the 
Buffalo area to qualify under the 
Nash 10-noint dealer program. 
Floyd A. Root and A. F. Torgler 
were guests of honor at an award 
dinner. ‘ 

At the dinner all employes re- 
eeived awards in the form of lapel 
buttons. Nash zone officials attend- 
ing included R. E. Carlin, zone 
manager; G. G. Smith, assistant 
zone manager; A. V. Powers, dis- 
trict manager, and C. A. Wilson, 
service manager. 

. » ® 


Davis (Ford), Denver Buys 
Auxiliary Building 

Davis Motor, Inc. (Ford), Denver. 
has announced purchase of an 
auxiliary garage building at 2242 
Lawrence St. 

The purchase price is quoted as 
being $60,000 and Davis Motors 
nians to spend approximately 
$40,000 to improve the property and 
to construct an adjoining building 
on property owned by the motor 
firm. Archie Davis jr., company 
resident, said the complete build- 
ine will have a frontage of 137 feet 
and a depth of 125 feet. 

+ . 2 


Rig Headquarters Plant 


Opened in Ariz. by IH 


oO. S. Stapley Co. (Interna- 
tional), Phoenix, largest shop in 
Arizona catering exclusively to 
trnck users, has been opened at 
817 S. Ninth Ave. It occupies 
21.0009 square feet of floor space. 
Another 60,000 square feet of out- 
door space will be utilized for 
snecial truck servicing and truck 
storage. 

Fd R. Cochran, with Staplevy’s 
truck denartment for _ several 
years and ai director of the 
Arizona Motor Transport Assn., 
is manager. The firm was estab- 
lished in 1895. 


4 
Count ‘E 
Pays $1.800 for New Car; 
‘ Silver, That Is 


A five-year accumulation of sil- 
ver dollars paid off for a farmer 
in Malta, Mont., when the collector 
swapred 1.800 of the coins for a 
new Dodcee car. 

A. Z. Sammons, who took deliv- 
ery in the unusual transaction, said 
he had been saving up the silver 
dollars ever since 1942, when pro- 
duction of new cars was stopped. 
He amassed the 1,.800th coin a year 
avo. but had to wait until his order 
could be filled. 

Sammons carried the silver in a 
erain sack to the dealer, N. W. 
(Pete) Dobson, owner of the Sixth 
Ave. Garage. Sack and contents 
weighed about 115 pounds. 

o * ~ 


Pruitt (Buick) Occupies 


New Bradenton Home 


Pruitt Motor Co. (Buick) has 
moved to its new location at 708 
Nivth St., Bradenton, Fla. 

The new structure houses Buick 
sales and service departments as 
well as general automotive repair 
equipment and replacements. 

° * * 


City Motor Service Appointed 


By Playboy in Pt. Arthur 


City Motor Service, Port Arthur, 
Tex., owned by Johnnie and Gladys 
Bivona, has been named local dis- 
tributor for the Playboy. The firm 
is at 529 Shreveport Ave. 

7 * * 


Frankie Davis Motor 


Incorporation of Frankie Davis 
Motor Co., Ennis, Tex., by Frankie 
E. Davis, Rubye B. Davis and Betty 
Ricks with $25,000 capital stock has 
been announced. 
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Nash Awards Honor Plaque 


To Buskist in Jamestown 

A. H. Buskist of Buskist Nash 
Sales & Service, Jamestown, N. Y., 
has been awarded a plaque as the 
first dealer in the area to qualify 


under the Nash 10-point dealer 


program. 

Nash zone officials attending a 
dinner in his honor included R. E. 
Carlin, zone manager; G. G. Smith, 
assistant zone manager; W. A. 
Fullerton, district manager, and C. 
A. Wilson, zone service manager. 

* s * 


Treadaway Motors, Dallas, 


Plans Plant Expansion 


Treadaway Motor Co., Chrysler- 
Plymouth dealer in the Oak Cliff 
area of Dallas, has announced plans 
for a two-story addition to its 
plant. 

The addition will occupy the en- 
tire paved area of the lot adjacent 
to its present building, completed 
only a little more than a year ago, 
and will be an integral part of the 
older structure. The addition will 
be 90 by 118 feet and cost $75,000. 

° * + 


Newlove Opening in Utica 
Draws Hudson Officials 


More than 6,000 persons, in- 
cluding city officials, attended the 
formal opening of the new sales 
and service building of Howard 
F. Newlove (Hudson), located on 
Oneida Square, Utica, N. Y. 
Mayor Golder formally opened 
the salesroom doors at 6 p.m. 
when a broadcast of the cere- 
monies was carried over radio 
station WIBX. 

Hudson officials present includ- 
ed C. H. Calhoun, Philadelphia, 
Northeastern division sales man- 
ager; John A. Kearns, New York 
City regional manager, and Guy 
Manfuso, New York City busi- 
ness management manager. 

s o « 


Ford Dealer Takes Students 


On Air Trip to Capital 


Five students of the Oxford 
(Mich.) high school were guests of 
Ford Motor Co. just prior to tak- 


-ing off from Willow Run on an all- 


expense trip to Washington, award- 
ed them by Bob Althouse Sales & 
Service, Oxford Ford dealer. 


They won the trip by writing the 
winning essays from their class on 
“Why Ford Is Out Front.” Also 
making the trip to Washington 
were several members of the Ox- 
ford high school faculty and Mrs. 
R. L. Althouse, wife of the dealer. 


Two Dealers Plan to Build 


On Big Cleveland Lot 


Walter Gockel, of Gockel Olds- 
mobile Co., Cleveland, has an- 
nounced the leasing of the western 
half of his Kinsman Road property 
to Blaushild Motor Co. (Chrysler- 
Plymouth). 


The complete lot has a 290-foot 
frontage and a depth of 500 feet. 
Both Blaushild and Gockel plan to 
build modern dealerships on the 
property. 


Spencer to Distribute 
Tucker in Yakima 


Spencer Tucker Sales, Inc. has 
been incorporated in Yakima, 
Wash., by Henry E. Spencer to dis- 
tribute Tucker cars in Yakima 
county. 

* * ” 


Ilderton Named President 


Of High Point (N.C.) Assn. 


Horace G. Ilderton has been 
elected president of the High Point 
(N. C.) Automobile Dealers Assn. 
Fleet Lewis was named vice-presi- 
dent and Kermit Sloop, secretary- 


treasurer. 
. . & 


Farding Is Managing Director 


Of Austin Ontario 


Austin Ontario Motors, Ltd, 
has been appointed distributors 
for Ontario of the Austin cars, 
and plans are underway for new 
showrooms and service depart- 
ments in Toronto. 

Reg. F. Farding has been ap- 
pointed managing director of 
Austin Ontario Motors. He has 
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been associated with several 
large dealer organizations, both 
in sales and service work, for 
the past 20 years. 


* * * 
Building Expansion Plan 
Prepared by Brady Motor 


Plans are being prepared for a 
new salesroom and garage for the 
Brady Motor Co. (Cadillac-Oldsmo- 
bile), Fargo, N. D., according to 
J. I. Brady, president of the com- 
pany. 

The new building is to be 75 by 
210 feet, with entrances on two 
streets. 

* * 


Kibler Pontiac Sales Sold 
To Gough in Conneaut 


John Gough, of Youngstown, O., 
has purchased Kibler Pontiac Sales, 
275 Main St., Conneaut, O. 


The building and service depart- 
ment are to be completely remod- 
eled and redecorated, Gough said. 


* * * 


2 Lawrence Brothers Join 


New Firm in Tennessee 


Tennessee’s Lawrence brothers 
have split up. Harry and Peppy 
Lawrence have become associated 
with Red Fariss in Citizens Motor 
Co. (Dodge-Plymouth), Nashville. 
Paul and Joe Lawrence remain 
with Lawrence Brothers Motor Co. 
(Lincoln-Mercury), Chattanooga. 

* > + 


Limousine Rental Firm 


Moves in Manhattan 


A. A. Auto Service, which rents 
out chauffered limousines, has 
moved to its new building at 349 
E. 76th St., New York 21, N. Y. 


Walter Tighe, general manager, 
says the new headquarters has 
capacity for over 100 limousines. 
The limousines are predominantly 
Packards and Cadillacs. 

* + * 


$50,000 Structure Opened 
By Nimmer Chevrolet 


Nimmer Chevrolet Co., Black- 
shear, Ga., has formally opened 
in its spacious new building. The 
structure, which reportedly cost 
more than $50,000, is one of the 
biggest in that section and is 
completely equipped. 

In addition to automobiles, the 





Goes Before .. . Goes After 





SEVERAL MONTHS AGO, on the eve of the day that Goes Motors, Inc. (Nash), 
South Bend, was to pass examination to qualify as a Nash 10-point select dealer, its 
building was struck by fire. The bullding was almost totally destroyed. 





SINCE THE FIRE THAT destroyed the Nash dealership of Goes Motors, South 
Bend, the building has been completely rebuilt and redecorated. The dealership now 
holds the Nash 16-point select dealer award lost to it when the fire struck. Goce Bas 
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firm also handles tractors and | - 
farm implements. S. D. Nimmer 
is proprietor. 


* * * 


K-F Franchise in Buffalo 


Transferred to Bennett 

Bennett Motor Corp. has been 
formed to deal in Kaiser and Fra- 
zer cars at 2825 N. Bailey Ave., 
Buffalo, replacing the franchise 
formerly held by Buffalo Motor 
Corp. Robert D. Bennett is presi- 
dent and general manager. 

Buffalo Motor Corp. will con- 
tinue in business but will confine 
its business activities to used-car 
sales at 2553 N. Bailey Ave. 

* * +o 
Corwin-Churchill to Occupy 
Additional Building Space 

Corwin-Churchill Co., will occupy 
a remodeled building at Fargo, N. 
D., with 77,000 square feet of floor 
space. 

The building, 150 by 170 feet, was 
built 11 years ago and has been 
occupied in part by Corwin-Church- 
ill, with half of it leased to another 
motor company. The latter is now 


moving to other quarters. 
” * . 


Howell Motor Sales (K-F ) 
Buys Manufacturing Plant 


Everett Howell, head of Howell 
Motor Sales Co. (Kaiser-Frazer), 













THREE GENERATIONS were represented when Cook Automobile Co., Little Rock, 
Ark., received a Studebaker plaque commemorating its silver anniversary. Left to right, 
R. A. Cook, president; Robert 0. Cook, grandson; O. A. Cook, son; Charles A. Cook, 
grandson, and L. H. Sargent, district manager of Studebaker. 





N. C., with showrooms and offices| der construction at 170 Valley St., 

at 531 S. Elm. South Orange. James E. Lackey is 
The Lincoln-Mercury dealership| vice-president. Mrs. Jessie Lackey 

in Greensboro formerly was held| is secretary. 

by Harry D. Kellett, who recently 

purchased the Dodge dealership 

from Daly Motor Co. 


* * * 


” * * 


Bailey Sells Major Interest 
In Cleveland Buick Firm 


Logansport, Ind., has bought the 
former Redinger Mfg. Co. plant, at 
71 Sixth St., for $12,500. The plant 
is to be used as a salesroom for 
Kaiser-Frazer cars. 

In addition, a repair department, 
used-car room, parts room and 
space for the Rototiller and garden 
tractors will be provided. 

* = * 


New Madison (Fla.) Home 


Opened by Hardee Motor 


Hardee Motor Co. (Ford), Mad- 
ison, Fla., has opened in its new 
home on E. Base St. James Har- 
dee is owner. 

Hardee led in new-car registra- 
tions in Madison county in 1940, 
1941, 1946 and it is said the Ford 
dealership is leading in 1947. 
Since the formation of the com- 
pany in 1940, the parts depart- 
ment has enjoyed a 3,000 percent 
increase in sales. 

~ a a 


Lynch Takes L-M Franchise 


For Greensboro, N. C. 

Lynch Motor Co., headed by 
Corry W. Lynch, is the new Lin- 
coln-Mercury dealer in Greensboro, 


35,600 square feet of floor space—25,500 devoted to service, 2,000 to parts 


balance te showroom and offices. 





Nero Seattle Distributor 
Appointed by Willys 

Appointment of Washington 
Willys Co., Seattle, as distrib- 
utor in western Washington and 
Alaska for Willys-Overland has 
been announced by Donn Shelton, 
Pacific Coast regional manager 
for Willys. 

Howard Phelps, head of Sea- 
board Motors, Seattle, who had 
held the western Washington dis- 
tributorship for Willys, will now 
continue as a Willys-Overland 
dealer. 


S. L. Savidge Lets Contract 
For Big Seattle Plant 


Contract has been let for con- 
struction of a_half-million-dollar 


building for S. L. Savidge, Inc 
(Dodge - Plymouth), Seattle. The 
proposed plant will have 136,000 


square feet of floor space. 

Actual building cost was put at 
$475,000, but about $200,000 will ad- 
ditionally be required for wiring, 
plumbing, equipment, etc. Comple- 
tion is called for by next July 1. 


Texas Charters Awarded 


Greenville, Ft. Worth Firms 


Carley-Green Motor Co., Green- 
ville, Tex., has been incorporated 
by Hazel Reed Carley, J. W. Green 
and Russell H. Reed with $15,000 
capital stock. 

Davis Motors of Texas, Fort 
Worth, Tex., has been incorporated 
with $500 capital stock by John D. 
Bartlett, Kenneth B. Sizer and Wil- 
son W. Howard. 


Williams Given Presidency 


Of Chicago Buick Outlet 


Buick General Manager Harlow 
H. Curtice has announced the ap- 
pointment of Dale E. Williams as 
a Buick dealer at Chicago. 

Williams, an employe of General 
Motors since 1916, now becomes 
president and general manager of 
West Side Buick, Inc., 4666 Wash- 
ington Blvd., Chicago. 


Stanley-Neff Awarded 


Nash 10-Point Plaque 

Stanley-Neff Motors, Inc., Jack- 
sonville, Fla., has been awarded the 
Nash 10-point sales and service 
plaque. 


E. R. Stanley, head of the dealer- | 


ship, accepted the plaque from 
Nash zone manager A. L. Christian 
at a banquet attended by various 
officials from the Nash zone office 
in Atlanta. 


Lackey Opens for L-M 
In Maplewood, N. J. 


George E. Lackey has opened a 
Lincoln-Mercury dealership with 
temporary headquarters at 479 
Valley St., Maplewood, N. J. 

The new dealership is to be 
known as Lackey Motors, Inc. and 
will move into a new building un- 


| 


C. A. Bailey has sold his major 


| interest in Bailey Buick Co., Cleve- 


| 
| 





‘and, to C. C. Edmonds. 

Bailey Buick has been in its pres- 
nt location at 14400 Detroit Ave. 
since 1925. Bailey will retain some 
financial interest in the company. 

* * * 


Dodge Names Bryant Motors 


For Downtown Cincinnati 

James Bryant Motors, Ine. 
(Dodge - Plymouth) has been ap- 
pointed downtown Cincinnati deal- 
er, according to Thomas G. Daley, 
Dodge regional manager. 

James E. Bryant is president of 
the firm. 


* 


Beikirch Bros. Appointed 
By Hudson in Rochester 


Appointment of Beikirch Bros., 
Inc., Rochester, N. Y., as author- 
ized Hudson sales and_ service 
dealer has been announced. 

The firm, headed by Clarence A. 
Beikirch, president and secretary, 
and Bernard L. Beikirch, vice-pres- 
ident and treasurer, has showrooms 
and service facilities at 160 Mt. 
Hope Ave. 


Two Dealerships Exchange 


Watertown (N. Y.) Sites 

Mifflin Motor Co., Inc., formerly 
at 475 Van Duzee St., Watertown, 
N. Y., and Buckley-Mack Co., for- 
merly of 1544 State St., have traded 
locations. 

Buckley - Mack Co., dealer in 
Kaiser - Frazer automobiles and 
Mack trucks, now operates from 
476 Van Duzee St. Mifflin Motor 
Co., Inc., Lincoln-Mercury dealer, 
now operates at 1544 State St. 


Murray-Wiseman Opens 


L-M Home in Bronx 

A new $60,000 dealership has been 
opened by Murray-Wiseman, Inc. 
(Lincoln-Mercury) in the heart of 
the auto row at 172nd St. and 
Jerome Ave., The Bronx, N. Y. 

Martin M. Wiseman, president, 
says the showroom includes 4,000 
square feet. The service shop has 
facilities for more than 25 cars at 
one time. 

* 7 + 


Ohio Charters Dealerships 


In Camden and London 


Campbell Motor Co., Camden, O., 
has been incorporated with 250 
shares at no par value. Incorpora- 
tors are Robert W. Flory, Charles 
L. Flory and J. Keyes. 

Denyes Chevrolet Co., London, 
O., has been incorporated by Rob- 
ert R. Denyes, Jack R. Denyes and 
Jack Alder, with $100,000 capital. 


Stone Succeeds Lindersmith 


J. O. Stone has been named gen- 
eral manager of Cleveland’s South 
East Chevrolet, succeeding K. G. 
Lindersmith, who resigned to be- 
come a Buick dealer in Pennsyl- 
vania. 





Frame-Body || 
Threatens Ol 


By A. HIJA 


WHAT NOW is appearing tf 
~ automotive construction —thato 
a body and then bolting it de 
chassis—is being accelerated jc 
as manufacturers are willing | O 
money involved in rearrang- 
ing and reequipping their , F 


plants to accommodate the ¥ 
new system of spot welding an in- 
tegral type of box-section frame’ |% 
and body members. At won 
was the opinion of many - 
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x fp be an outmoded system of 
atof assembling and finishing 
dawn to a built-up frame and 
1 jo the junkyard, just as fast 
o spend the large sums of | 

















The first Unitized body-and-frame—practical for 
mass production—was introduced by Nash in the 
‘*600"’ series in the fall of 1940. It was the climax of 
four years’ of Nash research here and abroad, and an 
investment of many millions of dollars. It was mace 
possible by master welding machinery, designed by 
Nash and perfected by Nash, and never available 
before. 


Today, this unitized frame and body is the recog- 
nized great step forward in the making of the modern 
automobile. In Nash, the experiences of eight billion 
owner miles prove it is the right way, the better 
way to build an automobile. Another example of 
Nash engineering leadership—proving ‘‘Nash, the 
Pattern of Cars to come.”’ 


THE PATTERN 
OF CARS TO COME 
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Lawsuits Affecting Dealers... 





Court Decisions 


By Leo T. Parker 


Attorney at Law 


ECENTLY, a reader wrote an 

interesting letter, as follows: 
“We sold an automobile on install- 
ment plan of payment, took a mort- 
gage on the car to secure payment 
of the balance due, and imme- 
diately recorded this mortgage. 

A few weeks ago the buyer came 
to our place of business and told 
us he was going on a tour of the 
west. Now, we find that this pur- 
chaser sold the car in California. 
Can we replevin and get posses- 
sion of this car from the purchaser 
in California?” 

The answer is no because you 
had knowledge that the pur- 
chaser intended to take the car 
outside your state. Many higher 
courts have held that if the seller 
knows or consents to the removal 
of the automobile into another 
state the lien of a chattel mort- 
gage given in the state in which 
the automobile was purchased 
will become invalid unless the 
mortgage is filed in the state in 
which the automobile is removed. 
See Hess-Harrington, Exchange 
Bank, 155 Kan. 118; and cases 
annotated in 57 A.L.R. 714 and 
715. 

On the other hand, if the seller 
neither knows that the purchaser 
intends driving the car out of the 
state, in which it was purchased, 
nor consents to the removal, the 


mortgage legally recorded in the 
county of the state where the auto- 
mobile was purchased is valid. 


In other words, a properly re- 
corded chattel mortgage is valid 
in all counties in all states in the 
United States. 


And conversely, a chattel mort- | 
gage is void if the seller of an auto- | 
mobile delays or neglects to record | 


the automobile from the state. 
* + 7 


FOR INSTANCE, in Mosko v 
Smith, 179 Pac. (2d) 781, reported 
June, 1947, the Denver Finance 
Co. sued one Smith to replevin a 
1941 Oldsmobile club sedan of the 
value of $1,000. This automobile 
had been purchased by one Orr in 
Colorado, and later sold to the new 
purchaser Smith in Wyoming who 
did not know that it was mort- 
gaged. 

Further testimony proved that the 
chattel mortgage made by the pur- 
chaser Orr was dated and acknowl- 
edged on Oct. 25, and it was given 
to secure a promisory note for 
$613.20, payable in 12 monthly in- 
stallments of $51.10 each. The chat- 
tel mortgage was filed in Lake 
county, Colorado, where the mort- 
gagor was then located, on Nov. 3. 

The mortgage provided that 
the finance company should have 
the right to take possession of 
the mortgaged automobile upon 
default in the payment of prin- 
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NEW LOW PRICE 


Won’t Tear or Rip 
No Holes to Drill 
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DEALER’S PRICES 


$11.95 each 


Lots of 6 or More 


Please Specify Car Models 
Sold in Carton Lots Only—6 to a Carton—Wt. 48 Lbs. 
Terms—C.0.D. Immediate Delivery 
F.O.B. Milwaukee 


° Distributors 
CHARLES DISTRIBUTING CORPORATION 
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AS THE CLIMAX to eight weeks of study in a dealership management training 
program, conducted by General Motors Institute, Flint, class members visit a GM 
manufacturing plant to observe production operations and to confer with members of 

ement on mutual dealer-factory matters. Shown with Oldsmobile executives are 
it before the purchaser removes| eight future managers of Oldsmobile dealerships, some of whom are sons of franchised 
dealers. Left to right: Russell Lesher, assistant sales manager of Oldsmobile, Western; 


Robert E. Gallagher, Smith Oldsmobile Co., Bremerton, Wash.; Don Lad 
Plaines, Ill.; Robert L. Watkins jr.. Keyes-Dorman Motor Co., 


dorf Motor Sales, Des 


lendorf, Laden- 


Gulfport, Miss.; William Patterson, Ajax Motor Sales, Chicago; D. E. Ralston, general 


sales manager, Oldsmobile; Robert Young, 


Economy Motor Sales, Inc., Elyria, 0O.; 


Robert Hayes, Orrin B. Hayes, Inc., Kalamazoo, Mich.; Mr. Zuhars jr., Zuhars Motor 
Co., Portsmouth, 0.; H. F. Banks, assistant sales manager, Oldsmobile, Eastern, and 
W. O. Lampe, executive assistant to the general sales manager. 





cipal or interest, or upon breach 
of any of the conditions named 
in the mortgage. 

And it appears and was alleged 
that the testimony showed that 
Orr defaulted in the payment of 
the note given by him and in each 
and every installment due thereon. 
Hence, under ordinary circum- 
stances, the finance company was 
legally entitled to repossess the 
automobile. 

* * * 

HOWEVER, further testimony 
showed that Orr had driven the 
car from the state of Colorado be- 
fore Oct. 25, the date the mortgage 
was recorded. Therefore, the higher 
court held that the finance com- 
pany could not repossess the auto- 
mobile from Smith, the new pur- 
chaser in Wyoming. This court 
said: 


“Where the automobile was in 
Colorado at time the owner se- 
cured a chattel mortgage there- 
on but it was removed from the 
state prior to recording of the 
mortgage, the mortgage did not 
become a valid lien in Colorado 
against third parties, and, hence, 
it was not superior to rights of 
one who subsequently purchased 
the automobile from an owner 
in Wyoming without knowledge 
of the prior mortgage.” 


For comparison, see Bridges v. 
Barrett, 126 Ill. App. 122. Here the 
chattel mortgage was executed and 
acknowledged in Memphis, Tenn., 
Apr. 20. It was not recorded there, 
however, until July 28 following. 


Meantime, in May, the mortgaged 
vehicle was taken from Tennessee 
to Kentucky. This court held that 
the mortgage was not valid be- 
cause it had not been recorded in 
Tennessee until after the vehicle 
was moved from the state to Ken- 
tucky. 


Also, see Cunningham v. Donel- 
son, 110 W. Va. 331. Here the 
purchaser gave to the seller a 
chattel mortgage dated Aug. 27. 
It was filed for record in Ohio 
Sept. 19. In the meantime, name- 
ly in August, the property was 
removed into another state. The 
court held: 


“As the mortgage was not legally 
filed for record in Ohio until after 
the removal of the property to this 
state (West Virginia), it is sub- 
servient to the lien of the attach- 
ment.” 


Notwithstanding these various 
decisions it is certain that if the 
seller of an automobile properly 
records a chattel mortgage, such 
mortgage is valid in all states in 
the United States. See Ball Bros. 
Trucking Co. v. Sorenson, Tex. Civ. 
App., 191 S. W. (2d) 908. This 
court stated: 


“We are not disposed to hold 
that a mortgagee (seller), who has 
a subsisting debt, secured by a lien 
created in the state of residence 
of the mortgagee and duly record- 
ed under the law of such state, 
has the burden of keeping his eye 
on the movements of the motor ve- 
hicle in order to ascertain into 
what state or into what county, in 
any such state or states the ve- 
hicle has been carried.” 

* + + 


| 
[®ALERS who now buy or trade 


in used automobiles had best 
“look out.” This is so because a 
recent higher court held that tires, 
tubes and all other accessories can 
be mortgaged separately. 

See Goodrich v. Brashear Co., 
198 S. W. (2d) 357, where the testi- 
mony showed that a man named 
White purchased on credit an au- 





tomobile and four Goodrich tires 
and tubes. To guarantee to the 
seller the unpaid purchase price of 
vehicle and the tires and tubes 
White gave two chattel mortgages, 
one of which covered the vehicle 
and the other the tires and tubes. 


Later a corporation purchased 
the automobile which had thereon 
the tires and tubes. White failed 
to pay for the tires and tubes, and 
the seller sued the corporation to 
recover $364, the value of the tires 
and tubes. 


The corporation contended it 
was not liable first because it did 
not know that the tires and tubes 
were mortgaged; and second no 
notation was on the certificate of 
title to the automobile that the 
tires were mortgaged. 

Nevertheless the higher court 
held the corporation liable for pay- 
ment of tires and tubes. This court 
said: 

“Separate mortgages on chattels, 
such as those on the tires and tubes 
involved here, need not be noted 
on the certificate of title of the 
motor vehicle in order to be notice 
to the world... .” 


Also, see Franklin Service Sta- 
tions v. Sterling Motor Truck Co., 
50 R. I. 336, 147 A. 754. Here an 
automobile dealer sold tires and 
many other accessories made under 
a conditional sale and mortgage. 
The tires and accessories were 
placed on a mortgaged truck. 

In subsequent litigation the court 
held that the accessories did not 
become a part of the truck and the 
purchaser must pay separately for 


the accessories. In other words, 
both separate mortgages were held 
valid, one on the vehicle and the 
other on the accessories. 

> > oa 


CONSIDERABLE discussion has 
arisen from time to time over the 
legal question: Can an automobile 
dealer and garage owner pay 
straight daily or weekly wages and 
avoid liability under the Fair La- 
bor Standards Act? 

The answer is yes, if he makes 
written contracts with employes 
stating that the daily or weekly 
wages include time and one-half 
for overtime above 40 hours a week. 
and double time for Sunday work. 


For example, in Watson v. High- 
tower, 176 Pac. (2d) 670, testimony 
showed facts, as follows: Certain 
employes were employed at an 
agreed wage per 12-hour day. The 
employer and these employes signed 
contracts which stated that the 
wages per 12-hour day included 
overtime for each hour worked in 
excess of 40 hours per week, and 
double time for Sunday work. 

Later the employes filed suit 
against the employer to recover 
several hundred dollars each for 
overtime under the Fair Labor 
Standards Act. The higher court 
refused to hold that the employer 
had violated the Fair Labor 
Standards Act, and said: 

“We are of the opinion that the 
contract does not contravene the 
Fair Labor Standards Act. ... We 
do not find that there is any viola- 
tion of the terms or spirit of the 
statute in the contract involved in 
this case.” 

Also, see Fleming, Adm’r, v. 
Stone, D.C., 41 F. Supp. 1000. Here 
a contract between an employer 
and employes fixed the weekly 
wages, irrespective of the hours 
worked. 

The higher federal court held 
such a contract legal and that the 
employer was not required to pay 
additional wages to the employes 
for overtime. 


Rank & Son Building 


$160,000 Shop in Milwaukee 


Rank & Son (Dodge-Plymouth), 
3144 N. Green Bay Ave., Milwau- 
kee, has started work on a new 
$160,000 service and parts building. 

The new building will add 18,200 
square feet of space to the dealer- 
ship area, according to George 
Rank, president. 


Collins & Aikman 
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In the Hopper 


Mass. Mayors Seek Hike 


In Corporation Taxes 


The Massachusetts Mayors Assn. 
has voted to seek passage of legis- 
lation which would bcost state cor- 
poration taxes 5% to 10 percent, to 
raise $33,000,000 additional revenue 
for school and welfare purposes. 

> * > 


Tax Rate Sustained 


Philadelphia’s municipal income 
tax will be continued at a rate of 
1 percent under a 1948 city-county 
budget unanimously approved by 
the Philadelphia city council. Pro- 
posals to add from % to % per- 
cent to the rate were dropped. 

* * * 


Changes in Auto Levies 
Recommended in Ark. 


Revision of Arkansas taxes af- 
fecting the automotive industry 
may be recommended to the 1949 
session of the Arkansas legislature 
as a result of studies being made 
by the Arkansas public expendi- 
tures council. Recommendations for 
27 revisions in the state’s revenue 
laws, including several affecting 
automotive levies already have been 
received by the council from its 
tax advisory committee. 


One of the recommendations sub- 
mitted to the council was to adjust 
license fees on trucks, trailers and 
buses to a level “comparable with 
other states, with special rates for 
farm and industrial vehicles oper- 
ating a substantial part of the time 
off the public highways.” It was 
further proposed to adjust the gas- 
oline tax to offset the increase in 
truck and bus license fees. 

* * * 


State-Conducted Inspections 


Advocated by Va. Club 


Policy in the 1948 Virginia legis- 
lative program, approved unani- 
mously by the executive committee 
of the Automobile Club of Virginia, 
calls for a sweeping change in Vir- 
ginia’s system of motor vehicle in- 
spection, legislation to permit the 
use of chemical tests in dealing 
with the drinking driver and a flat 
$5 registration fee for passenger 
cars. 


Under the proposal for motor ve- 
hicle inspections, the present sys- 
tem of periodic inspections at offi- 
cially designated stations would be 
abolished. Instead, it is proposed 
that inspections be made by state 
or city police, throughout the year, 
without announced time or place 
and without charge to the motor- 
ist, and that the inspections be 
made “through mobile lanes or by 
the inspection of motor vehicles 
driven by motorists involved in 
moving traffic violations.” 


A referendum on a proposed anti- 
diversion law was also proposed. 
* * € 


Federal Tax Discount Law 


Is Upheld in Arkansas 


Validity of a 1947 amendment to 
the Arkansas state income tax law 
to allow only a 50 percent deduc- 
tion of federal income tax paid 
was upheld by the state supreme 
court. 


It was contended by the dry 
goods company that a gross in- 
come tax was unconstitutional in 
Arkansas and that because federal 
income taxes were necessary ex- 
penses, the allowance of only a 50 
percent deduction constituted a tax 


Pair Arrested in Sale 


Of Saline ‘Anti-Freeze’ 


RUSSELLVILLE, Ark. — Two 
men giving their names as J. R. 
Nichols and H. A. Nichols, of Dal- 
las, were arrested by Russellville 
police and Pope county sheriff’s 
officers here after they had sold 
a solution made largely of salt 
water to service stations here and 
in rural districts on the represen- 
tation that it was a permanent 
anti-freeze solution for automobile 
radiators. 


An attendant at a station where 
the product was purchased sent a 
sample to the laboratory of Ar- 
kansas Polytechnic Institute, a 
state-owned agricultural college 
here, for analysis. The two men 
left town immediately, but were 
apprehended not far distant. 





on gross income. Before the legis- 
lation was enacted, the state al- 
lowed a 100 percent deduction of 
the federal tax in computing the 
state income tax. 

* * * 


Toll Bridge Charge Backed 
By Missouri Supreme Court 


Authority of the city of St. 
Louis to impose tolls on vehicular 
traffic on MacArthur bridge, from 
which it derives $1,000,000 a year 
in revenue, was upheld in an opin- 
ion handed down by the Missouri 
supreme court. Gus Vahlkamp, 
secretary of the Automobile Club 
of Missouri, has announced a re- 
hearing would be asked. 

The opinion reversed the deci- 
sion, appealed by the city of Judge 
David W. FitzGibbon in the court 
of criminal correction on Nov. 7, 
1946, which held the tolls illegal. 
Judge FitzGibbon had reversed a 
city court action imposing a $50 
fine on Edward M. Cavanaugh, 
building manager of the automo- 








“What’s the Automotive 


BUYING MOTIVE? 


Today the seller of cars has no marketing problem. But economic 
conditions in the automotive field soon will return to normal and 
instead of orders being taken, cars will once again have to be sold. 


Logically, cars will sell where cars have sold before, and the per capita 
ownership of automobiles in Greater Cleveland is among the largest in 
the country. Studies of new car sales, broken down into 272 census tracts 
in A.B.C. Cleveland show a striking parallel with Cleveland Plain 
Dealer readership. That’s why for many years the Plain Dealer has 
consistently maintained its leading position among the largest news- 
papers in the nation in automobile and automotive product advertising. 
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bile club, who had deliberately re- 
fused to hand over a dime as he 
crossed the bridge. 

+ + * 


Mass. Official Sees Delay 


In Sales Tax Till °49 


A sales tax will be forthcoming 
in Massachusetts in 1949, the state 
commissioner of corporations and 
taxation has asserted. Speaking at 
a meeting of boards of assessors 
in western Massachusetts, held at 
Deerfield, Commissioner Long said 
the tax won’t come in 1948 because 
that is an election year. 

Long said that he can see no 
end to rising costs of government, 
due to the fact that citizens are 
calling for better roads and other 
facilities, which places an added 
burden on the assessors in finding 
sources of income to meet these 
demands. 


Packard Marine Engines 
Offer ‘Remote’ Gearing 


DETROIT. — Stanley A. Milock, 
head of Packard marine engine 
sales as manager of the commer- 
cial sales department, discloses 
that a reverse gear control kit is 
now being offered as a special ac- 
cessory item with Packard marine 


CLEVELAND 








FORD DEALERS participating in Newark (N. J.) show for independent garage and 
service station owners are shown here with lucky winners of No. 1 prize, a Ford sta- 
tion wagon. From left: Lee Durr, Durr Motor Sales Co., Inc., Orange; Nelson F. Bowe, 
Edgewater district manager; Roy Bennett, Washington Motor Sales Co., West Orange; 
Mrs. and Mr. T. Sikora, station wagon winners; Roy Griggs, Griggs Motor Sales, Inc., 
East Orange; George H. Mead, George H. Mead, Inc., Belleville; Harry Koplin, Hagin & 


Koplin, Inc., Newark; Willlam Wyman, 


Wyman Motors, 


Inc., Maplewood; John W. 


Dunn, J. W. Dunn & Son, Bloomfield, and Otto Ploetner, Irvington Motors, Inc., Irving- 
ton. Dealers also participating in the $10,000 show but not pictured above are Robert 
Kayser, Inc., Montclair; Verner Cadby, Inc., Verona; Wayne K. Johnson, Inc., Nutley. 





engines, permitting finger-tip “re- 
mote” control of gear action. 
Packard will participate in the 
National Motor Boat Show, Jan. 
9-17, in New York and the Na- 


tional Boat Show, Jan. 31-Feb. 8, 
in Chicago, with a unique exhibit 
displaying a large multi-color re- 
production of the Packard Marine 
8 and reduction gear, equipped 





Facts for Advertisers 


® Do you know where to locate 
dealers to achieve maximum 
sales volume? Do you know the 
past automobile buying perform- 
ance of the areas your dealers 
serve? The Plain Dealer Market 
Survey Department can answer 
not only these questions, but can 
also reveal detailed sales break- 
downs from 1928 to 1947, and 
trace Plain Dealer readership to 
car sales. We'll be glad to make 
an appointment with you to 
discuss in detail your market- 
ing potentialities in Cleveland. 


with a shaft and actual propeller. 
Above the engine, an oversize re- 
production of the gear control will 
be actuated at intervals by a simu- 
lated hand. 


Dexter Motor & Implement Co., Dexter 
Mo., has been incorporated lsting $30,000 
authorized capital stock by Byron Scism. 
Joe Welborn and Jesse Bennett, all of 
Bloomfield, Mo., to deal in motor vehicles 
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state auto dealers’ association, who 
filed complaints against the three 
dealers late in October, said he 
planned to continue checking on 
used-car dealers in the Triple 
Cities and elsewhere throughout 
New York. 


* * * 


New York State Publicizes 
Fitness Law on Radio 





Fletcher, state that a purchase: 


must have a certificate to register 


his car. 
* * + 


Shuman Gives Main Talk 


At First Ore. Banquet 
PORTLAND, Ore.—The Oregon 
State Used Car Dealers Assn. held 
its first annual banquet, with Max 
Sagner, president, presiding. 
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A Good Year Goes Out; 
"48 Comes in Smiling 


By George Deery 
Staff Writer 
At THE risk of being monoton- 
ous (if readers consider re- 
peated good news in that category) 
this column would like to wish 47 
a fond farewell and greet '48 with 
an expectant air of optimism. 
The good news is that all ob- 
servers, unless we have missed a 
few exceptions, look for a good 
year in the auto industry. Like- 
wise the shares of the better sit- 
uated manufacturers should give 
a good account of themselves if 
the market rises above the trad- 
ing rut that has characterized 
it for the past several months. 
Should a bull market start roll- 
ing, those firms not listed by the 
analytical organizations as being 
“better situated” would benefit, too, 
if past performance repeats. Their 
rise probably wouldn’t be as sub- 
stantial as the more favored stocks, 
but it has been true that many of 
the lower rated issues ride along 
toward higher or lower levels in 
the blanket movement of either a 
bull or bear market. This is true 
also to a lesser degree in indecisive 
moves, as has been illustrated 
during the past year. 
+ + ° 



















































IX ITS last analysis of the auto 
industry this year, Standard & 
Poor’s repeats its favorable conclu- 
sions on the prospects for the car 
makers, and becomes another ser- 
vice to like the outlook for the in- 
dustry in current forecasts. 

It believes that “Demand pros- 
pects for 1948 are bright. True, 
some slackening is indicated for 
certain classifications of commer- 
cial vehicles, and sharply ad- 
vanced prices have doubtless cut 
into the potential market for new 
passenger cars. 

“However, while below the 
postwar peak, truck requirements 
should still be well above pre- 


Stockholders OK 
Debt Revision by 


Tidewater 


Stockholders of Tide Water As- 
sociated Oil at a special meeting 
approved a proposal to purchase 
and retire 1,923,447 shares of its 
own common stock at a price of 
not exceeding $25 per share, or an 
aggregate of $48,086,175, and in con- 
nection therewith to issue not in 
excess of $50,000,000 of its deben- 
tures on such terms and conditions 
as the board of directors may deem 
advisable. 

Tide Water has entered into an 
agreement with Sunray Oil for 
the purchase of such shares at $25 
per share, if Sunray shall acquire 
the same as a result of the pro- 
posed merger of Sunray, Pacific 
Western Oil and Mission Corp. 

Tide Water has also entered into 
an agreement with Metropolitan 
Life Insurance for the sale to Me- 
tropolitan of up to $50,000,000 of 
25-year 2.8 percent debentures, con- 
ditioned upon the completion of 
the purchase from Sunray. 

The proposal submitted to stock- 
holders and approved by them au- 
thorizes the purchase from Sun- 
ray, or if Sunray is not in a posi- 
tion to deliver at this time, from 
Sunray or anyone else later at a 
price not exceeding $25 per share. 

The Federal District Court in 
Nevada issued a preliminary in- 
junction enjoining Mission from 
proceeding with the merger but 
on Dec. 5 the United States Circuit 
Court of Appeals, to which an ap- 
peal was taken, suspended the or- 
der granting the preliminary in- 
junction until Dec. 16, in order that 
Mission stockholders could meet 
and pass on the proposed merger. 

> + os 


Mack’s Growth Plans 


President C. T. Ruhf of Mack 
Truck last week announced plans 
contemplating the expenditure in 
the next two or three years of an 
estimated $10,000,000 for new ma- 
chinery, new tooling for model 
changes, new buildings or renova- 
tion of existing buildings and re- 
arrangement of facilities. 


war and, barring a general busi- 
ness recession of more serious 
proportions than appears likely, 
urgent demand, backed by large 
buying power, should absorb all 
passenger cars turned out. 


“The materials situation is ex- 
pected to ease as the year prog- 
resses, unless extensive foreign aid 
through the Marshall Plan forces 
the imposition of low steel quotas 
for the auto industry, or lengthy 
strikes intervene. Barring these 
contingencies, any decline in truck 
production should be more than 
offset by growing passenger car 
output and overall production may 
reach a new peak.” 

This publication appraises the 
prospect picture as follows: “Based 
on the industry’s demonstrated 
ability to realize excellent earnings 
on sustained large-scale operations 
and the fact that prices will aver- 
age much higher, further profits 
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Auto Stocks 
Dec. 22. Dee. 15 
Chrysler ........ 635% 62% 
GHOE * wie dees. 7™ 8 
General Motors.. 57% 57% 
Hudson sees ee 20% 
Kaiser-Frazer ... 15% 15% 
dns vas we det. 18 17% 
BEE ei vee cee 5% 4% 
Studebaker ..... 21% 20% 
ee ee 9% 8% 
Average for 
Nine Stocks ... 24.36 23.36 





gains are indicated. Moreover, if 
this appears likely of realization, 
the conservatism which marked 
1947 dividend policies may well give 
way to more liberal attitudes and 
larger total disbursements.” 
. * om 
Earnings 
ACF-Brill Motors—Nine months 
to Sept. 30: Net profit $270,606, 
equal to 28 cents each on 962,434 
common shares, contrasted with 
net loss of $1,593,374 for 1946 pe- 
riod; consolidated net sales $31,- 
843,677, increased from $16,108,925. 
Mission Corp.—Nine months to 


Sept. 30: Net profit $1,679,092, or 


$1.22 a share, compared with $1,- 









... put it up to 


Bendix Products 


BUILDER OF THE WORLD'S MOST WIDELY PROVED POWER BRAKING SYSTEMS 


When you come to Bendix* Products with your 
power braking problem, you are really coming 
to headquarters, because Bendix Products has 
equipped more vehicles with power braking than 
any other manufacturer. Not only that, you get 
an unbiased answer because Bendix Products 
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THE NEW HEADQUARTERS of Briggs Motor Sales (Dodge-Plymouth), Whitehall, 
Wis. The owners are George, H. D. and Tracy Briggs. Ralph Rasmussen is general 
manager. As well as having special facilities for trucks, the firm is a distributor of 
U. 8. tires. 


382,921, or $1 a share, last year.|; This compares with $48,990,458 or 

Standard Oil of California—For | $3.77 a share in the same period 
nine months ended Oct. 31, net/of last year. The current profit 
profit was $66,544,580 after taxes|does not include that from the 
and all charges, equivalent to $5.12.| Arabian American Oil Co. 


a Problem? 





builds more different types and sizes, and recom- 
mends to the requirement rather than to what is 
available. Take your problem to the leader— 
Put it up to Bendix Products. 


BENDIX PRODUCTS DIVISION Sp 


SOUTH BEND 20, INDIANA AVIATION ComPORATION 
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OVER 7 OUT OF 10 AUTOMOTIVE VEHICLES EVER BUILT HAVE BEEN BETTER BECAUSE OF BENDIX 
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Ontario Concern 
To Assemble 


Twin Coaches 


BUI! FALO.—Fleet Mfg. & Aijir- 
craft Ltd. and Twin Coach Co., 
which operates a plant in Buffalo, 
have entered into an agreement for 
the manufacture of aluminum alloy 
motor buses in Fleet’s Ft. Erie 
(Ont.) plant. 

This was announced by John J. 
Lee, vice-president and general 
manager of Twin Coach, and Presi- 
dent George D. Clarke of Fleet. 

Fleet will manufacture the buses 
for Twin Coach, which will handle 
the sales and service of the buses 
produced in Canada through a new- 
ly-established Canadian company 
known as Twin Coach of Canada 
Ltd. The Ft. Erie plant will be 
equipped to produce all models of 
Twin coaches. 

“Operation of the Fleet plant for 
making buses will stimulate pro- 
duction in the Buffalo and Kent 


Plastic Zoo 
Alemite Animals Promote 
Lubricant Program 

CHICAGO.— More than 250,000 
colorful miniature plastic animal 
premiums already have been or- 
dered by Alemite dealers in a new 
1947-1948 lubricant promotion, Fred 
Cross, advertising manager of 


Stewart-Warner Corp., announced | 


last week. 

In addition to eight cleverly de- 
signed plastic animals in five pas- 
tel colors to be offered as pre- 
miums, the campaign includes a 
jumbo banner lithographed in five 
colors, stickers for use on the 
message side of postcards, a series 
of four follow-up postcards, a cou- 
pon booklet, a two-color window 
poster and newspaper ad mats. 

The theme of the program is 
“All aboard for protection! Give 
your car an Alemite checkup.” 


@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 









(O.) plants, where most of the jigs, 

fixtures and equipment, tools and 
parts for the Canadian units will 
be produced,” Lee said. 

“The Fleet plant’s entry in the 
production of buses will enable the 
Twin Coach to supply buses to a 
market lost under the dominion’s 
austerity program. The Fleet plant 
now is being made ready for bus 
production and early next week 
parts and tools will start moving 
across the border from the Buffalo 
factory.” 

Declaring that the bus production 
agreement will “involve a substan- 
tial increase in Fleet personnel,” 
Clarke said: 

“The Canadian parts in the buses 
will be increased progressively as 
Canadian workers become more 
skilled. Within a short time it is 
hoped the majority of the compo- 
nents will be manufactured com- 
pletely in the dominion.” 

Lee added the agreement calls 
for the production of one bus a day 
but this will be increased to two a 
day. At full production, employ- 
ment in the Fleet bus unit will ap- 
| proximate 400 to 500 workers. 


Bakelite Hiking 
Output Capacity 


NEW YORK.—The most exten- 








































FOB FACTORY 


New Work 





ing any mention of new model 
tooling. 

Bids on a large number of die 
casting dies for the three Fisher 
Ternstedt plants, at Columbus, O., 
Trenton, N. J., and Detroit are out, 
indicating a fairly complete re- 
working of body hardware for Gen- 
eral Motors units. 


Steel stampings for the forth- 
coming Lincoln and Mercury mod- 
els apparently have been trans- 
ferred from Philadelphia to Mur- 
ray in Detroit, for a number of 
shops are busy 
on adapting pre- 
viously built dies 
to Murray 


sive program for the expansion of presses. 
plastics manufacturing facilities in Murray has 
the 37-year history of Bakelite placed compara- 


Corp., a unit of Union Carbide and 
Carbon Corp., is now in progress 
and is scheduled for completion 
during 1948, Bakelite officials re- 
vealed last week. 

Facilities for production of all 
plastics and resins marketed by 
the corporation will be increased 
by 50 to 60 percent. On individual 
products, increases will range from 
30 to 400 percent, it was added. The 
program includes construction of 
three new plants and expansion at 
three existing plastics-producing 
plants. 


tively few com- 
pletely new dies 
in the past six 
months. Rework- 
ing of dies orig- 
inally destined to 
be used in the East is a costly pro- 
cess and is going to run the Ford 
tooling bill up plenty. 


* * . 





A. Hi. Allen 


Besieging Shops? 

STUDEBAKER reportedly is be- 
sieging Detroit tool shops for time 
and finding little open capacity. 
This is somewhat unusual since 
this work in the past has been han- 
dled by out-of-town sources. Indi- 
cation is that the South Bend pro- 
ducer may have a fairly extensive 
change in store for next fall. 

Over the past year there has 
been a lot of talk relative to the 
high costs of tool and die work, 
especially that originating with 
Detroit area shops. Some of this 
conversation may have been de- 
liberately planted to force work 
out of Detroit and leave open 
capacity. 

Owners of die shops in this area 
say they are up against it as far 
as wage rates are concerned, but 


Gates Are Opened 


U.S. Bonded Truck Shipments 
May Go Thru Canada 


MONTREAL.— Under terms of 
the Geneva trade agreements, Unit- 


QUALITY ACCESSORIES... 
shi dined Sellers... 


=~ 
Fat T2377 PY 


THEY’RE BETTER 


GRILLE 
GUARDS 
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They‘re in demand, because they’re better—and bigger! Handsomely designed— 
TO FIT ALL MAKES OF CARS ... 13 gauge steel tubing, 1% inch diameter! 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter... with 


ed States trucks will be allowed 
use of Canadian highways to de- 
liver freight in bond from U. S. 





special sleeve to cover connections. 


HEAVY CHROME 
PLATED 


GRAVEL 
DEFLECTORS 


FOR ALL CHRYS 


@ Extra Large for Protection 

@ Fits Perfectly to Fender Contour 

@ Heavy Gauge Steel, Chrome Plated 
A fast moving item, one that sells on sight. Carefully 
engineered to fit perfectly to fenders, its heavy gauge 


steel construction will give years of service under any conditions. And the heavy 
plated chrome finish will really stand. up. Priced right —to sell quickly. 


IMMEDIATE DELIVERY . 


Ce ee 


* CLEVELAND 


1401 


WEST NINTH ST 








points through Canada to other 
U. S. destinations, Lionel Chevrier, 
federal minister of transport, and 
J. J. McCann, minister of revenue, 
said here last week in answering 
protests against opening up Cana- 
dian highways to U. S. trucks by 
the Ontario Ship-by Rail Assn., 
representing 2,000 railway em- 
ployes. 

Representing the Canadian Au- 
tomotive Transport Assn., John 
Magee, director of public relations, 
said the opening of Canadian high- 
ways to U. S. trucks was but the 
opening gun of a wider campaign 
to prevent in-bond freight move- 
ment by Canadian trucking com- 
panies. 

The federal government, the as- 
sociation charged, at present de- 
nies the Canadian trucking indus- 
try the privilege of in-bond freight 
movements now enjoyed by Cana- 
dian railways. 

Magee charged the government 
was giving its “problem child, the 
Canadian National Railways,” an 
“artificial” advantage over high- 
way freight carriers by ruling that 
Canadian truckers must unload 
their trucks at border points for 
customs inspection. “International 
shipments are often delayed as 
much as 24 hours because they can- 
not go straight through to destina- 
tion in bond,” he said. 





LER MAKE CARS 
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$920 
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Loads 


Detroit Tool Shops 


By A. H. Allen 


IN RECENT weeks Detroit area tool and die shops, par- 
ticularly the larger ones, have been loaded down with new 
work and some find their time booked solid through next 
April. The inference is that a substantial volume of Chrysler 
work has been placed, although the Chrysler divisions have 
Been’ Very Chey 60 a ee 


take the view that the customer 
gets just about what he pays for, 
and will find Detroit shops provide 
a higher quality product. 


* * a 


May Set Record 


THE SURPRISING year - end 
spurt of Chrysler operations, plus 
the word that Fisher Body divi- 
sions have pushed up to 7,000 pas- 
senger car bodies daily, add up to 
considerably improved supplies of 
sheet and strip steel and, if they 
can be maintained, January assem- 
blies of car sand trucks might well 
set an alltime record. However, 
some anticipated General Motors 
shutdowns for model change prob- 
ably will forestall the achievement. 

* + + 


They’re Guessing 


NO OFFICIAL word has been 
forthcoming as to where Hudson 
was able to line up sheet rolling 
equipment to install in the plant 
space it has leased at New Castle, 
Pa. 


Steel sources hint the equip- 
ment—mill stands, heating fur- 
naces, roll tables, etc. may have 
been purchased from a Pitts- 
burgh interest which is supposed 
to have had it on the shelf. 

The mill presumably would roll 
sheet bar purchased from outside 
sources, one possibly a Detroit area 
mill, into black sheets suitable for 
frame members and structural ele- 
ments other than fenders and body 
panels which require cold-rolled 
sheets. 


FTC Challenges 


2 Antifreezes 


WASHINGTON.—False and mis- 
leading advertising of purported 
antifreeze solutions designated 
Timber-Line and Cromax 5 is 
charged in a complaint issued last 
week by the Federal Trade Com- 
mission against four Kansas City 
firms and nine individuals listed 
as officers of the firms. 


The complaint characterizes as 
“grossly exaggerated, false and 
misleading” the respondents’ rep- 
resentations that their products 
are permanent antifreezers, which 
furnish protection against freez- 
ing, prevent other damaging ef- 
fects and are safe and dependable 
for use as recommended. The com- 
plaint alleges that the products are 
composed of a calcium chloride 
base, and are inferior to antifreeze 
solutions containing glycerine or 
alcoholic bases. 


Fish to Keep Patents, 


Boost Sales Force 

SPRINGFIELD, Mass. — J. Rob- 
ert Fish, inventor of a new self- 
feeding carburetor, has announced 
his intention not to sell his car- 
buretor patents. Fish disclosed that 
instead of selling the patents he 
would seize upon the carburetor 
shortage to enlarge Fish Carbur- 
etor Corp., sales and service organ- 
ization, to market his own prod- 
uct. 

Some 700 Fish corporators have 
been invited to become part of 
the augmented sales and service 
force. Each has been invited to 
buy a salesman’s kit. 


Hedrick Motor Sold 
To Williamson in Tex. 


Hedrick Motor Co. (Chrysler- 
Plymouth, 1223 N. Water St., Cor- 
pus Christi, Tex., has been pur- 
chased by Frank E. Williamson and 
will be operated as Williamson 
Motor Co. 

Williamson, a former dealer, has 
been general manager of a firm 
which contracted to haul new cars 
from factory to distributors. 





Old Timers Name 
Group to Set Up 


Michigan Council 


NEW YORK.—An 1l1-man com 
mittee to formulate plans for or 
ganizing a Michigan state counci! 
of the Automobile Old Timers ha: 
been appointed by AOT President 
Arthur L. Newton. 

Chairman of the committee wil! 
be Harvey J. Campbell, genera 
manager of the Detroit board of 
commerce. Other members: 


Ernest R. Breech, William C 
Bryant, Charles T. Bush, Henry 
T. Ewald, Joseph W. Frazer, Rich- 
ard Harfst, George W. Mason 
George Romney, George M. Slocum 
and Fred M. Zeder. 

A meeting of this committee is 
scheduled to be held in the latter 
part of January, at which time a 
luncheon meeting of the Michigan 
council members is to be arranged. 


Newton also announced appoint- 
ment of AOT’s national committee 
chairmen for the coming year, as 
follows: 


Frederick O. Bezner, finance and 
budget; Henry R. Selden, research 
and awards; Ralph De Palma, 
membership; John F. Creamer, ad- 
missions; Reginald M. Cleveland, 
magazine publication; George H. 
Robertson, racing drivers; Gertrude 
S. Fenner, women’s division, and 
William A. Smith, representative 
on the national advisory council. 

Creation of three new member- 
ship divisions was announced for 
the Eastern, Central and Western 
states. A chairman and vice-chair- 
man of each division will be an- 
nounced early in 1948. 


Big Technical Conference 
Planned in Chicago 


CHICAGO.—“A Progress Report 
to the Nation” will be the theme 
of the Chicago Technical Confer- 
ence, slated for March 22-24, 1948, 
at the Stevens hotel. A registra- 
tion of 10,000 is anticipated. 

Held in conjunction with the an- 
nual Chicago Production Show, the 
conference will be sponsored by 
the 51 scientific, engineering, and 
technological societies affiliated 
with the Chicago Technical Socie- 
ties Council. President of the 
council is Dr. Gustav Egloff, di- 
rector of research of Universal Oil 
Products Co. 
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CADILLAC SQUARE 
ONE BLOCK EAST OF WOODWARD 


M.V. MacKINNON 
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Driver Cabs and Station Wagon 
Bodies for Jeep Vehicles 


$136 
FOB Cleveland, Ohio 
Immediate Delivery Anywhere in U.S.A. 
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To Head Sales and Plant 


Mark A. Miller, general man- 
ager of the new specialties divi- 
sion of Yale & Towne Mfg. Co., 
has announced the appointment 
of Philip A. Snyder as general 
sales manager, and Charles E. 


Amazing 





NEW 1948 (SAFETY) 


and general manager of Meteor 
Motor Car Co. Piqua, O., an- 


nounces the appointment of R. E. 
Olila as chief engineer and Finn 
H. Jensen as tool engineer of that 
organization. 

Jensen served for four years at 
Quantico, Va., 


as supervisor of 







as general manufacturing man- 
ager of Federal-Mogul Corp., 
manufacturer of automotive 
sleeve bearings and related prod- 
ucts, has been announced by G. 
S. Peppiatt, executive vice-presi- 
dent. 


Hunter, who became a director 
of the corporation in January, 
1946, and manager of its Green- 
ville (Michigan) plant in 1940, 
will direct manufacturing opera- 
tions in all of the company’s 
plants in Detroit, Greenville and 
St. Johns, Mich., Mooresville, 


retired as manager of the L, H. 
Gilmer division of United States 


president of National Screw and 
Mfg. Co., Cleveland. 
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Ind. and San Francisco and 
Fresno, Calif. 
: aie. COST GOVERNMENT 
Trailmobile Names Peterson $24.0. NEXEF 
. * USED 
Manager in Buffalo $6995 
Appointment of John J. Peter- NOW ONLY. : 
. son as Buffalo branch manager for 2 . eta s 
A U T 0 T U & N T A B L f Trailmobile Co., has been an- 11% FOB LOS ANGELES OR CHICAGO 
For car showrooms ae. by Wade T. Childress, wut YOU GET... 
and lots. Peterson has been associated 1. one oer sate (operates on 110 volts 






2. One sub-station (requires no power). 


with the motor transportation field 





























Supports 10 TONS for 14 years, and has been with =z 3. 100 feet of wire. 
Trailmobile in Buffalo since 1945. ik 6%— Just the thing for auto agencies, service stations, 
* * * used car lots, garages, factories. You talk to any 
part of the building or yard (up to 1 mile away) 
Minckler New President by just flipping a switch. Simple for anyone to hook 


up—wires and terminals are numbered. 


1. As many as 5 sub-stations may be used with one 
master station. 


U.5. GOUT. 
SURPLUS 


TWO - WAY 
SPEAKING 
SYSTEMS 


ASSEMBLE IT YOURSELF AND 
TURN YOUR CAR...ANYWHERE 


No pits...no holes...no anchor bolts... just set it up in 
your showroom window or lot... plug it in and run... 
24 consecutive hours a day. Here’s top flight 

showmanship at an amazing low price. 


NEW SAFETY FEATURE 
Once more Brunner brings new advancement to 
the turntable field. 1. A safety factor... stop 
it while in full motion by the pressure of your 
hand. It starts again... AUTOMATICALLY. 
2. One big bearing that supports 10 tons. 


Can be financed if desired. WRITE NOW for 
full details on the new 1948 model to 
position of executive vice-presi- 


BRUNNER SALES COMPANY dent. 
358 EAST CENTER STREET - GENERAL MOTORS TRUCK BUILDING C02" & 


MANCHESTER, CONNECTICUT Murchison Named 


Of General Petroleum | 


R. L. Minckler has been elected | 
president of General Petroleum 
Corp., succeeding 8S. J. Dickey, 
who is retiring, it is announced 
at the company’s home office in 
Los Angeles. R. A. Sperry, senior 
vice-president and a director of 
the concern, also plans to retire. 

Minckler was elected a General 
Petroleum vice-president in 1945, 
upon returning from wartime 
service as director of petroleum 
supply of the Petroleum Admin- 
istration for War. In June of this 
year he was advanced to the 


2. Extra sub-stations cost only $8.95 each. 

3. Master station can call one or all sub-stations. 
4 

5. 





. Sub-stations can originate call to master station. 
. Uses standard tubes and parts replacements 
available at any radio supply store. 


@ ORDER DIRECT FROM THIS AD... 


Send money order, bank draft, or personal check 
Price FOB Los Angeles or Chicago. All equipment 
is guaranteed to be new and unused government 
surplus. Your money will be refunded if you are 
not completely satisfied. 








SUPPLY 
LIMITED 


TranSea Corporation 


Dept. AN 12-29 + 5363 W. Pico Bivd., Los Angeles 35, Calif 





8 Gentlemen: Enclosed find my remittance of $_..-_. Ship at once 
§ the following: Master Station units, ____extra sub-station 
ts units ($8.95 each) ____extra 100 foot rolis wire ($6.50 each). 
' if after 1 week trial | am not completely satisfied, | shall return this 
; shipment — you guarantee to return the purchase price. 
‘ 
1 
i 





SEND 
COUPON 


TODAY! 


U.S.A. 
: USED CAR DEALERS, here is the ONLY way to display used cars. BRUNNER Charles H. Murchison, Jackson- Pe geen ae 

y auto-turntables run 24 hours a day (without attention) in ANY kind of weather. | | Ville (Fla.) lawyer, has been elect- City___ a acl 
ee ed chairman of the executive com- ee ee ee ee ee ee ee ee ee ee eee ee ee ee ee ee ee es ee es 
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PLYMOUTH CADILLAC CADILLAC 













'47—Sedan, 1, $1,825. 47---(61) sedan, 1, $3,350. ‘47—(62) sedan, 1, $3,860. 
'47—Deluxe sedan, 1, $1,785 36—Sedan, 1, $500. '41—(61) sedan, 1, $1,100 
’*47—Convertible, 1, $2,205 CHEVROLET 40—(62) sedan, r $86u. 
'46—Sedan, 1, $1,600. '47-—F LL sedan, 1, $2,075. ; ‘ CHEVROLET 7 
'85——Sedan, 1, $100. '47—FM sedan, 1, 975; 1, $1,900 47—FM_ sedan, 1, $1,535; 1, $2,050; 1, 
'89-—Deluxe sedan, 1, $575. '47—SM sedan, 2, $1,875. ‘1~al ee a 
CONCORD, MASS. é WILLYS PONTIAC '47—FM club coupe, 1, $1,875. ot Ce 2, Chee. 
(Concord Auto Auction Sales. E. LeRoy | ‘3% Pichu, 1 CETkANROUS eto me de ne $1,735 '46—SM sedan, 1, $1,375: 1, $1,600. ae oes ne 1, eee is $1,980 
. : * anette, 1, she *46—S lub . 1, $1,500 i he * 4+, WOE; 4, , . 
oS. anes, sae oo Mon: | -47--International pickup, 1, $1,475. '46—Sedan, 1, $1,856. ‘ah hers ean te. 47—FL sedan, 1, $1,880. a 
oO, tae ae eee 4 cars sold out of 40-International panel, 1, $505. ae nn ee 1, $455. a FL sedan, : a ja.” 1, $1,560; 1, $1,375; 1, 
176 offerings.) PHILADELPHIA | §TUDEBAKER ‘a Special deluxe sedan, i, $950; 1, $650. | ’40—Special deluxe sedan, 1, $800 


BUICK (Ed. ‘Hough Auto Auctioneers. Cars | ’42—Club coupe, 1, $875. *88—Special deluxe sedan, 1, $450. 































’47—RM sedan, 1, $2,610. : : : '40—Sedan, 1, $750. DE SOTO 
'47—Super sedan, 1, $2,650; 1, $2,550. “lise tage b poet an eaten a ee S0--Soten, 1, Same; 1, Cees. ‘47--Custom sedan, , $2,200. 
'42—Sedan, 1, $1,210. of 165 offerings at last sale.) LOS ANGELES CHRYSLER DODGE 
’41—Sedan, 1, $1,100; 1, $975; 1, $970; 1, BUICK : (Pacific Coast Wholesale Auto Dealers | ‘47--New Yorker sedan, 1, $2,400 '47—Custom sedan, 2, $2,170; 1, $1,930. 
$875; 1, $810. '46-—S sed 1,95 Auction, Inc., 1101 S. Hope St., Los An- '47-—Saratoga sedan, 1, $2,600. *47—Deluxe sedan, 1. $2,150. 
'40—Super sedan, 1, $815; 1, $800. 49 Band wong ‘ ore geles. Sales Monday, Wednesday and Fri-| -47—Windsor sedan, 1, $2,250. FORD 
*89—7 passenger sedan, 1, $460. 41—Speeia ; cele 1. 81.085: day. Prices are for week of Dec. 15.) '47—Highlander sedan, 1, $2,175 '48—Super deluxe sedan, 1, $2,060; 1, 
39—Sedan, 1, $700. 40. eee sedan, 1, $1,085; 1, $1,085. (Market here is fair with 86 cars sold DE soTO 2,085. 
CADILLAC Bees anh ee out of 810 offerings.) 46 —Custom sedan, 1, $1,500 ‘47—Super deluxe sedan, 1, $1,825; 1, $1,- 
47—(88) Sedanetic, 1, S203. ee renatiae BUICK DODGE 850; 1, $1,900; 1, $1,725; 1, $i,830 
-40—(01) Sedanctte, 1, $2,700. '41—-(61) Sedan, 1, $1,040" ‘ap-dieer coe ‘on '47—Custom, 1, $2,128 10 Sager defuse sedan, 1, $1,000; 1, 
” $700. HEVROLE —wel : + aneenee 46 ustom 5. 7 
’39—(60s) sedan, 1, $700. CHEVROLET CADILLAC 49—Custom, 1. 98 KAISER 
47—S 3 m, 1, $500. cam al 
CHEVROLET. 1. $1,985. | 17—SM sedan, 1, $1,800. '41—(61) sedan, 1, $1,705. 17-—-¥%4-ton pickup truck, 1, $1,430 47-—Sedan, 1, $1,610. 
47—FL Aero sedan, 1, $2,050; 1, $1; 17—-F L sedan, 1, $2,120 MERCURY 
'47—FM sedan, 1, $1,805; 1, $1,725, 59, | OEM sedan, 1, $1,565, aS Se + oe ge, . en '48—Club coupe, 1, $2,250. 
; ; ; 1, $1,350; | 46¢—F} » 1, $1,850. -ROLET eS : ee eee i. Sg 20; . 
ae '46—SM sedan, 1, $1,600. CHEVROLET '41—Super deluxe convertible, 1, $1,900, | .47—Sedan, 1, $1,920; 1, $2,020 
'41—Sedan, 1, $840; 1, $885; 1, $855; 1,/+41Special deluxe sedan, 1, $1,080; 1, $1,- i ap a ‘i F025 '47—(6) super dehune chub compe. 1, o.07. Pe, “NASH 
° x. fs. . nee a, ’ ’ ° ¥ nail 4 » . d : > ° = 
‘4y-taeee coupe, 1, $1,075; 1, $960. $706 ty GOSS; 1, $845; 1, S770; 1, | Ay Special deluxe sedan, 1, $1,256 it falas .{1—1600) brougham, 1, $1,000 
‘41—FL Sedan, 1, $875. '40—Sedan, 1, $1,000; 1, $910 0—-UD solen, 1. tee '47- Deluxe sedan, 1, $1,780: '  OLDSMOBILE 
*40—SD sedan, 1, $900. '89—Sedan, 1, 8720. | , Se , “46 eluxe club coupe, I, * m ‘47-—(68) sedan, 1, $2,150. 
'80—Sedan, 1, $470. CHRYSLER '36—MD coupe, 1, $810. '46—Super deluxe sedan, 1, $1,475 "a-tHEh codon, 4h. Geese, 1, Gnben; 1 
'38—Sedan, 1, $440 ‘42—Royal sedan, 1, $1,125. '36—MD sedan, 1, eiT0 42--Super deluxe station wagon, 1, $1,150 $2,320. 
*87-——Sedan, 1, RYSLER ‘42—Town and Country, 1, $1,300 35—Master CHRYSLER a a <P $610 "42--(768) sedan, 1, $1,120. 
'89—Royal sedan, 1, 70. ‘ . > : Sedan, 1, . 
'46-—Royal sedan, 1, $1,750. oval sedan gf’ SOTO S2—Row , Yorker soagereie, 1. 91.100. | a7—Seden, 1, G00 | '46-—Deluxe Clipper sedan, 1, $1,800 
a ‘—Contom cotta, 5, Sere or ae ik a, ‘41—Clipper sedan, 1, $1,625. 
D DODGE ~" ‘as (V12) sedan, 1, PLYMOUTH 
‘47—1-ton express, 1, $1,525. ‘46—Deluxe sedan, 1, $1,700; 1, $1,690; 1, | 17 Sedan, 1, $685. MERCURY ‘47—Special deluxe sedan, 1, $1,920; 1, 
, : 1,500. 1, ; ; DE SOTO ‘lub coupe, 1, $2,150. 
'47—¥%4-tom pickup, 2, ee. - $1,650. . '47-—Deluxe sedan, 1, $2,275. ‘48 Club coupe : i $1,940. 
47—Custom sedan, 1, $2, 37—Sedan, 1, $265. . 1, $1,250 47 —Club coupe, 1, $1, 46—Special deluxe sedan, 1, $1,580. 
’41—¥4-ton pickup, 1, . FORD .12—Dejixe club aa ‘47-—Convertible, 1, $2,125. '41—Special deluxe sedan, 1, $875; 1, 
'39—Sedan, 1, $585. ‘ ‘46—Station wagon, 1, $1,850. 37—Deluxe codes, I OOE , ‘47—-Club coupe, 1, $1,885. _ $800; 1, $850. 
'37—Sedan, 1, $510; 1, $210. '46—Super deluxe club coupe, 1, $1,386 ; ‘47—-Station wagon, 1, $2,000 PONTIAC 
FORD '46-—Del os 1, $1,475 47——Custom sedan, 1, $2,150 '41-—Sedan, 1, $825. 47—(P6MB) sedan, 1, $2,150. 
'48-—Sedan, 1, $1,900. 41—Super club coupe, 1, $850. Deluxe sedan, 1, $1,260 Geile a a MISCELLANEOUS 
'47—Station wagon, 1, $2,150. 40-—-Convertible, 1, $840. ‘39— Deluxe sedan, 1, $ = 47—Ambassador sedan, 1, $1,725; 1, '46—Chevrolet %-ton pickup, 1, $925. 
'47—¥%4-ton pickup, 1, $1,400. '39—Sed 1, $410 37—Deluxe coupe, 1, 2435. $1,750. '47—Dodge 1-ton pickup, 1, $1,650; 1, 
'47—SD fan, 1, $1,800; 1, $1,000; 1,) Sedan 2, HUDSON ‘86—Deluxe owe. i ‘46—(600) sedan, 1, ae. _— $1,450. ' 
$1,750; 1, $1,675. ‘41--(8) sedan, 1, $960. ; ‘41—-Ambassador convertible, 1, $725 '47—Dodge %-ton pickup, 1, $1,475 
, ;_1, $1,310. or 40—Deluxe sedan, 1, $950. SMOBILE : 
‘at—(@) sedan, 1, 91-000: 0, 9 '40—Sed $1 ae SALLE *39—Deluxe sedan, 1, $810. “47-—(66) a 1, $2,175 31—-Brockway school bus, 1, $380 
: Sed 1, $1 400; 1, $1,895; 1, $1,300. | /# : -_ _ ‘89—Standard sedan, 1, $785. '47—(76) sedan, 1, $2,375 
46-— an, i, HUDSON 41—Sedan, 1, MERCURY *39—Deluxe sedan, 1, $725.10 41—(76) sedan, 1, $975 BB A * 
"38-—Business coupe, 1, Sue. '40—Club coupe, 1, $985. 3788) ea St ae 41 ~8) sedan, 1, Bis B ttacking 
'39—Convertible, 1, $595. —__ - ; *41—( an, 1, >. - 
'48—Sedan, 1, $2,150; club coupe, 1, OLDSMOBILE 46—(85) sedan, 1, $400. '86—(6) sedan, 1, $120. F nce P ack 
: LINCOLN CKARD Ina 
+4¢—Sedan, 1, $1,400 oH 16078» = L Si's10. '37—Sedan, 1, We CURY "47- Limousine sedan, * et I D t +t 
'41—(78) sedan, 1, $1,000; 1, $950. ; ” ‘47—Clipper (8) sedan, 1, $2, n erro 
16—- , $1,375. 41—(8) club coupe, 1, $1,220. om | 1, $455. 
mpi “OLDSMOBILE =e) sedan, 1, $540. ee aaae * NASH . ve eriYMoUTH $1,775; 1 DETROIT.—In an open war on 
"41—(78) Club sedan, 1, $915. "88—(120) sedan, 1, $275. ‘41—Ambassador club coupe, 1, $1,000 47—Special deluxe sedan, 1, $1,775; 1, auto finance gouging, the Better 
1 $1,810 
39-—Sedan, 1, $400. PLYMOUTH 810. ‘ : 
'87—Sedan, 1, $435. '46—Deluxe husiness coupe, 1, $1,340 : OLDSMOBILE 47—Deluxe sedan, 1, $1,700. Business Bureau of Detroit re 
PA te 800 £0—Sedan, 1, 9600. gS ‘38 —(8) convertible, 1, 8500 ‘47—Special deluxe club coupe, 1, $1.72. | vealed last week that it is attack- 
'48---Clipper sedan, 2, Fin. '39—7 passenger sedan, 1, $735. '46—(6) sedan, 1, $330. = —otans i. Fe aes. 1. sooo. {ing on three fronts. 
Hh Clipper seoLY MOUTH aD Special aeteee een’ 9eee '84—(6) coupe, 1, $175. ‘41—Deluxe sedan, 1, $900. It has laid the problem before 
aero 1, 92.190 e00 '47—Torpedo (6) sedan, 1, $2,250; 1, $2,-|-4o Clipper sedans 1, $1,045 7 b uber 1, $2,200 mee Ss ns ae i. 
*47—Sedan, 1, $1, 3 1, $1,000. $25. er” ats ans 7 ‘ » a» yoo a —MA club coupe, 1, $2,200. man auto gran uror; 8S pro- 
eS oho —" .42—Torpedo (8) sedan, 1, $1,200. ST 20) se YMOUTH ote moting action through the state 
Sedan, 1, 80s gc ISL" sedan 1 ag? PSS) ar Sri delure Sedans |. $2060 | 40—Torpedo tan, 4 $100 engi 
P '39—(8) Club coupe, 1, $625. “nt Lane EVEN '41--Convertible, 1, $1,395. the courts. 
'46—Sedan, 1, $1,750;, 1, $1,660. #4 ete: '41—(6) club coupe, 1, $950 Thus far, BBB says, it has se- 
'42—Sedan, 1, $875. DURHAM, N. C. '40—(6) club oun tT ie ’40---(6) coupe, 1, $725. cured convictions against six used- 
— z $880. 1, $825 ‘a (Dustons pute aes. Homestead in ‘88—(8) sedan 7 : P a oe 1, re one dunians 
’39—Sedan, 1, $850; 1, \ rvice. J. B. Leathers, manager, and | ‘ " ait : "38— an, 1, . . 
’87—Sedan, 1, $385. C. W. Mills, auctioneer. Auctions every iaitimunies aad ain "837—(6) coupe, 1, $225. In addition, warrants were issued 
RSEHEADS, N. Y. Thursday. Prices are for Dec. 18.) ; va? ae MISCELLANEOUS last week against seven used-car 
HO io d Market here shows 1948 models bri 40—Champion coupe, 1, $600. '47—Chevrolet %4-ton pickup truck, 1, 
(Horseheads. Auto a“ Horseheads, oa et ches a a anise 6 = ee four. 1, $625 $1,360. dealers accused of ave oe 
N. Y. Date of sale, Dec. 12. same _ ‘oupe, 1, ; ’41—-ton pi k, 1 urchasers a complete bre: own 
wagons and ago. Older models holding present 41—-ton pickup truck, 1, Pp 
ae tee ee: at present. levels. 23 cars sold out of 72 offerings.) "40—Sedan, 1 -—- SY OOMC or tee ee ek i Gh — of insurance and finance charges. 
hundred dol- » a : "a 4-ton pickup . 1, $1,700. E 
Reet hee cet $5 oe holding /|'47—RM csdensite a Saets. y BUFFALO '38—LaSalle convertible sedan, 1, $580. The warrants followed —_— > 
line pretty well. Last auction | '42--Super sedanette, 1, $1,475. (Simple Simon’s Buffalo, N. Y. Auto| '41—Plymouth deluxe coupe, 1, $900; 1, vestigation of complaints broug’ 
Pricwed 75 tales out of 206 offerings.) CHEVROLET Auction. Sales held every Tuesday, auction-| | $700. Sr to the Better Business Bureau 
BUICK ‘o_o oe oy Yah Ki tee So ae. ae 2 ae * against the following individuals: 
'47—RM sedan, 1, $2,470. — a, 1, 51800. (New cars off $56 to $160 compared ALBANY, N. Y. Sidney Savage (Sid Savage Motor 
'47—Sedan, 1, $2,460. ac ete 190. to prices at end of last ae Slightly (Sales held Mondays. Tim Anspach, man-| Sales); Art Vokes (Art Vokes Mo- 
*46—Sedan, 1, $2,000. PO HRYSLER used cars off $75 to $150. Cheaper cars ager. Telford Chambers, auctioneer. Prices tor Sales); Paul L. Papadakis (Leo 
; ~ ) oo ; 1, $1,020 ‘42—New Yorker, sedan, 1, $1,275. are holding better than expected, prob- | #f€ for Dec. 15.) Paul Motor Sales): Bert Baker: 
'41—Sedan, 1, $710; 1, $985; 1, $1,020. ‘tien Yuko cue 1G dee ably due to general economic condi. (Market here sold 50 cars out of 112 ‘au oO} ; = ; 
"39—Sedan, 1, $750; 1. sen — 2 tions.) offered on a slow, draggy market. Buy” | Rocco Benstent (Doc's uéte 8 
4 7 BUICK ers are careful and trying to buy aroun Sales); Louis LaFlame (LeMa 
47—Sedan, 1, $1,875; 1, $2,000; 1, $2,160. | '47—Deluxe copes, 2 ee ‘47--RM sedan, 1, $2,475. dollars per unit under last week's steady Auto Gates). end Lauvenee Le- 
46—Sedan, 1, $1,525; 1, $1,590. ; ‘47—Super sedan, 1, $2,450; 1, $2,625 market. 81 of the offerings were 46, , 
*42—-Sedan, 1, . ee ote. 1, $1,975. 47—Super convertible, 1, $2,650; 1, $2.725;| "47, "48 models.) Clair, John L. Staus and Thomas 
'41—Sedan, 1, $870; 1, $890; 1, $910. tae tee eee 1, $2,800. ae re eee BUICK A. Staus (S & L Motor Sales). 
’41—Club coupe, 1, $1,145. it, =<" ‘46—RM sedan, 1, $1,975. ‘47—RM sedan, 1, $2,590. 
'40—Club coupe, jy P80 ‘41—Sedan, 1. $1,075. '42—Special sedan, 1, $925. '47—Station wagon, $1, $2,700 ti ie. 
40—Sédan, 1, $575; 1, . HUDSON 41—Super coupe, 1, $760. 46—Super sedan, 1, $1,870. Sues for New Hudson 


'38—Sedan, 1, $300. '89—Special sedan, 1, $760. *41—Special sedan, 1, $1,150. 





: ? ‘46-—(8) sedan, 1, $1,470. 

‘e—-Pekep, 1 KAISER In 8-Year-Old ‘Deal’ 

5 —Sedan, " CHRYSLER '47—-Special sedan, 1, $1,525. ; ate aes 4, conn 

'42—Sedan, 1, $1,120 MERCURY ' Lae ' SEY 4 | CHATTANOOGA, Tenn.—Maude 

:41—9Sedan, 1, $1,000. '46--Sedan, 1, $1,760. NTE: R. Helton has filed suit in chan- 

'40—Sedan, 1, $800. ; PACKARD cery court here against Austin Mo- 

DE a “1-—(110) codes, Ol oura tor Sales Co. to require the com- 

Pee Oe OODGE '47--Convertible, 1, $1,800. ; “ we ae -# | pany to sell her a new Hudson 

'47—Pickup, 1, $1,250. ‘46—Super deluxe sedan, 1, $1,580 ; iy Pies F bese automobile. 

'46—Sedan, 1, ‘$1,550; 1, $1,505; 1, $1,610. PONTIAC on aA Nj Petitioner set forth that she 
= ORD '47—(8) sedan, 1, $1,890; 1, $2,100 axe ded i T i in 1989 

’48—Sedan, 1, $2,020; 1, $2,050; 1, $2,055. | 46—(8) sedan, 1, $1,700. hot traded in a Terraplane in 

'47—Convertible, 1, $1,730. and received a credit memorandum 

47—Sedan, 1, $1,660; 1, $1,865. TOLEDO from the company for $216.85 with 


(Doc Grenier) 

(Auctions held Thursdays. Prices are for 
Dec. 18. Col. Carl Marker, auctioneer.) 

(Market here sold 84 cars out of 81 


—_ 1, = 
’41—Coupe, 1, . 
’87—Club coupe, 1, $225. 


the agreement that this memoran- 
dum could be used at a later date 
for the purchase of a new car. Mrs. 


HUDSON fai 
'86—Sedan, 1, oe offerings.) aenee Helton asked that Austin be en- 
a ey $1 n20. '47—Super sedan, 1, $2,600. joined from deliving any other cars 
, MERCURY 46—Super sedan, 1, $2,040. until she was sold one. 
'47—Club coupe, 1, $2,010. ‘41—Special sedan, 1, $1,000. “We have made every effort to 
OLDSMOBILE CHEVROLET make an equitable settlement with 


‘46—SM sedan, 1, $1,535. 


‘41—Sedan, 1, $750. , 
'46—Convertible, 1, $1,825. 


'$6—Sedan. 1. $210. Mrs. Helton and have offered to pay 


her cash for the credit memoran- 


PACKARD ‘41—-MD sedan, 1, $955. n ° 
'39—Sedan, 1, $475. '87—Sedan, 1, . dum,” Jim B. Austin, general man- 
PLYMOUTH CHRYSLER ager of the dealership, declared. 


‘47—Sedan, 1, $1,825; 1, $1,900; 1, $1,950; 
1 975. 


, $1,975. 
’47-—Convertible, 1, $2,070. 
'46—-Sedan, 1, $1,290; 1, $1,510. 
*41—Sedan, 1, $835. 
*38—Sedan, 1, $4380. 
’°36—Sedan, 1, $475. 


‘47—Royal sedan, 1, $2,495. 
'46—Sedan, 1, $1,995. 
DODGE 
‘41—Business coups. 1, $700 
ORD 


‘48—(8) sedan, 1, $2,045. 
‘47—(6) sedan, 1, $1,710 


“I can’t give her a new car be- 
cause we just aren’t getting any,” 
Austin said. 


Kellogg Motor Sales 


PONTIAC '42—Sedan, 1, $900. FIRST TALBOT-DARRAC6 car to arrive from Paris since before the war has been 
'47—Sedan, 1, $2,200; 1, $2,465. ‘42 —Sedan, 1, $915. . received by Robert Stack, Matywoed film star. Stack, a noted amateur racer of auto-| Kellogg Motor Sales, Inc., Buf- 
'46——Sedan, 1, $880; 1, $1,930. .40-—Deluxe sedan, 1, $630 mobiles and boats, assembled the car at the San Pedro (California) deck with the ald/falo Ave. and 78th St., Niagara 
'42—Club coupe, 1, $1,210 37-—Club coupe, 1, $205. of @ crew of mechanics from International Motors, a firm specializing in the importa- Falls N. Y¥. h ad 
40—Sedan, 1, $475. ; 5 MERCURY tion and servicing of foreign cars. The Talbot-Darracq is unique in the automotive » SN. 2. Has opened a new 
'87—Sedan, 1, $405. 48-—Club coupe, 1, $2,290. field. Though the car’s engine is little more than a tenth larger than those of American| parts store in LaSalle, N. Y., to 
'86—Sedan, 1, $240. , OLDSMOBILE cars, it attains 170 horsepower and a speed 10 miles per hour faster than American provide faster service to that area. 
STUDEBAKER 47-—(66) sedan, 1, $2,075. cars. According to Stack, the Talbot-Darracq has the Wilson Preselective gearbox which The rvi is both whol 

'47--Sedan, 1, $1,775. ’47—(98) sedan, 1, $2,650. enables the driver to select the gear he wants in advance. Then, releasing the clutch parts service is whole- 
'40—Sedan, 1, $425. 40—(70) sedan, 1, $880. changes the car inte the desired gear. sale and retail. 
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Less Diversion in Sight oe 


AUTOMOTIVE NEWS, DECEMBER 29, 1947 





Higher Taxes Seen 
For Motorists in ’48 


(Continued from Page 8) 


latures of Connecticut and Penn- 
sylvania, with some form of special 
legislation covering instalment 
sales financing previously effective 
in five other states—Indiana, Mich- 
igan, Maryland, California and 
Wisconsin. 

Bills designed to curb the sale 
of slightly used new motor vehicles 
at exorbitant prices may be ex- 
pected during 1948 state legisla- 
tive sessions, although there is lit- 
tle indication as to whether these 
will follow any general pattern or 
as to their potential effectiveness 
in whatever form they may appear. 


Traffic Problem Tackled 


Legislation to aid cities provide 
adequate parking facilities and 
otherwise relieve urban traffic con- 
gestion will be among the 1948 is- 
sues in state capitals. New or 
broadened powers for municipali- 
ties to provide off-street parking 
facilities were enacted by at least 
nine legislatures this year. 


While the controversy over | 
taxation of cooperatives will con- | 
tinue in the states as well as at 
Washington, little action on this 
subject appears probable in state 
capitals during 1948 when, with 
elections coming up, there will | 
be much sentiment to sidestep | 
such controversial issues. 
Unsuccessful efforts to eliminate | 
tax exemption privileges enjoyed | 
by cooperatives in competition | 
with private business were made | 
during the past year in several| 
states. 

Actions of labor unions them- 
selves will have much to do with 
determining whether or not there | 
will be an extension of the trend | 

of the past year which saw strin- | 
gent regulations imposed on unions | 
in many states. 

If the labor situation is reason- | 
ably quiet, there will be a _ ten- 
dency in state capitals to keep it 
that way during the important 
election year. If public opinion is 
aroused by a wave of strikes, how- 
ever, a new batch of restrictive 
state laws may be anticipated. 


More Labor Litigation 

Meanwhile, there will be contin- | 
ued litigation over the so-called | 
anti-labor bills enacted by the 
states during 1947, including meas- 
ures aimed at the closed shop and 
other forms of cormfpulsory union 
membership which were approved 
by the legislatures of 14 states 
after having been adopted previ- 
ously by two other states. 

Efforts to provide new and 
strengthened conciliation and me- 
diation machinery may be expect- 
ed in the states as a result of the 
expanded role contemplated for 
them in this respect by the Taft- 
Hartley act. 

Laws providing for lower un- 
employment compensation tax 
contributions by employers were 
enacted during the past year by 
at least 15 states. This trend, ac- 
companied by liberalization of 
benefits, is expected to continue 
further if employment remains 
at a high level. Lax administra- 
tion and broadening of benefits 
may force tax increases in some 
states, however. 

There will be increasing pres- 
sure for the establishment of so- 
called “cash sickness” insurance 
programs, designed to compensate 
workers for loss of wages while ab- | 
sent from employment through | 
non-occupational illness or disabil- 
ity. Such programs are now ef- 
fective only in California and 
Rhode Island. 

There are no current indications, 
however, that proposals for com- 
pulsory health insurance programs 
providing prepaid medical care, 
supported either wholly or parti- 
ally by employer contributions, will 
get far in the states in the early 
future. 


Compensation Pay Hikes 
_In a trend progressing steadily 
in recent years and expected to 
continue, at least 25 states in 1947 
liberalized workmen’s compensation 
laws in various respects, such as 
ineieased benefit rates, enactment 





of new occupational disease laws, 
and establishment of second in- 
jury funds. 

Bills proposing state wage-hour 
laws modeled after the federal Fair 
Labor Standards Act will continue 
to make their perennial appear- 
ance in state legislatures, but there 
is no current indication of the 
probable enactment of any such 
measure. 

No state has yet enacted a 
replica of the federal wage-hour 
law. However, at least four— 
Connecticut, Massachusetts, New 
York and Rhode Island—now di- 
rectly or indirectly extend mini- 
mum wage order coverage to 
men as well as women and 
minors. 


Proposals designed to prohibit 
racial and religious discrimination 














New Orleans Is 








in employment also will reappear 
as issues in state legislatures. Al- 
though rejected during 1947 by at 
least 15 other states, such a meas- 
ure was enacted by Connecticut, 
bringing to four the number of 
states which now have such laws 
with stringent provisions for en- 
forcement. 


K-F °47 Earnings 
Put at $19 Million; 
Bank Loan Paid 


WILLOW RUN. — Kaiser-Frazer 
Corp. last week announced pay- 
ment in full of a $12 million loan 

, made by the 
Bank of America. 

“Kaiser - Frazer 
earnings will ap- 
proach $19 mil- 
lion for the 1947 
calendar year and 
this enabled the 
retirement of the 
bank’s line of 
credit,’’ said 
Henry J. Kaiser, 
chairman of the 
board, and Joseph 
W. Frazer, president. 

The credit agreement was an- 








Henry J. Kaiser 


a High-Spot City 


—The South's Greatest Market 


ADVERTISING DOLLARS BUY MORE 
IN THE New NEW ORLEANS 


NEW ORLEANS is fifth in the nation 
in retail gains, September, 1947, over 
September, 1939* 


UNEXCELLED 


OPPORTUNITY 


Circulation dominance in 
the market greatest in his- 


tory! 


Returns reported by adver- 


tisers from The Times-Pica- 


yune New Orleans States 


are at an all-time high! 


A big economy results from 
the combination purchase 
of the morning Times-Pica- 


yune and the 


States. 


Member 


AN ANetwork 


OVER A 





evening 





$20,000 WORTH of modern 


nounced last Feb. 1 to assure ade- 
quate financing of the company’s 
rapidly expanding production. Pay- 
ments totaling $1,080,000 were made 
to the Bank of America as they 
fell due. 

“Now the balance in full of $10,- 





age by a wide margin*** 


*** Dun’s Statistical Review 


Che Cimes-Pirayme 





service equipment is installed In the recently opened head- 
quarters of Howell & Galvin (Dodge-Plymouth), 1903 N. Michigan Ave., Saginaw, Mich. 
The building covers 15,000 square feet of floor space, according to E. T. Galvin, 
general manager. 


920,000 has just been repaid in ad- 
vance of due date, and the com- 
pany is closing the year with a 
cash balance of approximately $18,- 
000,000 and all trade accounts on a 
current basis,” Kaiser announced. 


Others are profiting from AN Want Ads, 
why not you? See inside back cover. 





NEW ORLEANS is the fastest-growing 
port in the nation in tonnage handled** 


NEW ORLEANS is holding wartime 
gains in both retail and wholesale 
trade... ahead of the national aver- 


*Sales Management Magazine Monthly Index 


**Department of Commerce Figures 


Representatives: 


JANN & KELLEY Inc 


New Orteans States Sp 
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CIRCULATION 
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Used Car Notes... 
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Michigan Groups Unite 
In Transfer-Tax Plea 


DETROIT.—The Michigan Used 
Car Dealers Assn. has joined the 
Michigan Automobile Dealers Assn. 
in advocating a transfer tax to 
be imposed upon the transfer of 
title to every motor vehicle re- 
corded by the secretary of state. 

The associations propose that 








10 Firms Named 
As Steel Gougers 


By Congressmen 


WASHINGTON.—Ten companies 
were accused last week of engaging 
in gray-market activities in sheet 
steel. 

The charges were made by Rep. 
Andresen, Minnesota Republican, 
who said he had obtained informa- 
tion “by appointing myself a one- 
man committee and writing the 
companies myself.” 

Andresen asserted that the com- 
panies were offering unlimited 
quantities of sheet steel at prices 
ranging from $220 to $310 a ton, 
compared with the legitimate price 
range of $80 to $100 a ton. 

A spokesman for one company, 
however, denied that the higher 
price schedule was excessive in 
the light of existing market condi- 
tions. 

The list of companies accused 
by Andresen, with his price quota- 
tions: 

Emergency Steel Co., Chicago, 
$260 a ton; Kalden Steel Products 
Co., Detroit, $240; Bell Iron & 
Metal Co., Chicago, $260; Page Hol- 
lister Co., Chicago, $250; Esko Co., 
Chicago, $240; Crylon Steel Co., 
New York, $220; Atlantic Steel Co., 
Chicago, $310; Charles M. William- 
son and Associates, Chicago, 
$238.50; Consolidated Metals Corp., 
Los Angeles, $280, and Fill-More 
Sales, Chicago, $247. 





Oil Spokesman 
Lays Shortage 
To Lack of Steel 


WASHINGTON.—All-out efforts 
of the petroleum industry to ex- 
pand productive capacity are being 
retarded for lack of a fair share 
of the steel now being produced 
in this country and by the numer- 
ous threats of government con- 
trols, Walter S. Hallanan, chair- 
man of the National Petroleum 
Council, charged here last week. 

Hallanan said that total produc- 
tion of steel tubular goods is up 
43 percent over the average for 
the five pre-war years but the sup- 
ply of those goods to the oil indus- 
try has increased only 2 percent 
in the same period. 

“Whatever the reason, the fact 
remains that the oil industry has 
not been able to obtain the ma- 
terials necessary to expand its 
plant structure in ratio to the phe- 
nomena]! increase in demand,” Hal- 
lanan said. 

Figures recently completed by a 
petroleum and steel industries 
group indicate that production of 
casing, drill pipe and tubing has 
not increased in proportion to the 
increase in output of other steel 
products, he added. 


this tax be in the amount of 3 per- 
cent of the book value as listed 
in a reputable used-car appraisal 
book. 

In the opinion of MUCDA, a 
transfer tax would double the 
revenue from license transfers, 
eliminate so-called “jumping” of 
titles by individuals, overcome 
any evasion of sales tax by deal- 
ers and assist in locating the 
owners of cars involved in illegal 
practices. 

It was further urged by the as- 
sociation that a sentence of 30 
days or $100 fine, or both, be im- 
posed upon the buyer and seller 
of a motor vehicle who fails to 
transfer the title and registration 
= a car within 10 days after sell- 
ng. 

Also urged was a closer check 
against all junk dealers to insure 
that the title of all junk cars pur- 
chased by them be immediately 
sent to Lansing to be cancelled. 

It is suggested that a fine of 
$500 or 90 days, or both, be levied 
against the junk dealer who vio- 
lates this provision and that the 
license be cancelled if the junk 
dealer is found to be guilty for a 
second time. 

It was pointed out if the asso- 
ciation proposals that a used-car 
dealer recently lost $1,650 when 
a junk dealer sold a title to a 
person who changed the motor 
and serial number on a stolen 
car and subsequently sold the 
car to the dealer. The car had 
been sold to a California resident 
who had to return the car to 
Detroit, where the dealer re- 
placed it with another car. 


The MUCDA has offered the 
services of the association in mak- 
ing investigations of applicants for 
licenses to sell used cars. It is 
suggested that the Better Business 
Bureau, prosecuting attorney and 
secretary of state inform the asso- 
ciation of all violations against 
used-car dealers. 

It is felt that a cleser check 
of these applicants by the used 
car dealers themselves will tend 
to eliminate undesirable dealers. 

It is also the position of the 
MUCDA that all used-car sales- 
men should be licensed as a public 
protection, and because the used- 
car salesman “will value his posi- 
tion and trust to a greater extent 
if he is licensed.” 

By the renewal of these li- 
censes yearly, high caliber per- 
sonnel will be attracted to the 
fleld of used-car salesmen, the 
association believes. 

It is further recommended by 
MUCDA that the titles all be re- 
vised to provide for the manda- 
tory recording on the title itself 
of all chattel mortgages, acces- 
sory liens, mechanics liens and re- 
pair bill liens. This measure is for 
the protection of the public to as- 
sure against loss because of false 
statements of sellers of motor ve- 
hicles. 

It is recommended that all deal- 
ers in motor vehicles be required 
to report the sale of all cars sold 
to dealers or individuals outside 
the state of Michigan within 10 
days. This will assist officials in lo- 
cating the owners of cars, provid- 
ing the car is involved in accident 
or crime. 





FULL-PAGE ADS ANNOUNCED the opening of MeMinnville Tractor Co. (Ford- 
Dearborn), 624 Third St., McMinnville, Ore. Harry MeNichol is president of the dealer- 
ship; Harold Everitt, vice-president and general manager, and Gilbert Tilbury, secre- 
tary treasurer. 





* 


Old and New... 





THE OLD QUARTERS of Osage Sales Co. (Studebaker), St. Louis. This building 
at 4012 S. Broadway was occupied by M. C. Paulette when he began as a Studebaker 
dealer in 1936. He previously had entered the automotive field in 1916 working for 


Ford and Dodge dealers in St. Louis. 





THE NEW QUARTERS of Osage Sales Co., 3905 S. Grand, St. Louls. The dealership 


for Stadebaker Is the oldest In St. Louis. 


Utah Dealers Hit Diversion, 


Back NADA Guidebook 


SALT LAKE CITY.—The Utah 
Automobile Dealers Assn. advocat- 
ed an end to diversion of state mo- 
tor vehicle funds and full accept- 
ance of the NADA guide book in 
resolutions adopted at the recent 
convention here. 

The state’s new-car dealers also 


Parley 


(Continued from Page 1) 


be able to solve problems affect- 
ing the whole industry. 

It is assumed that NADA offi- 
cials presented these arguments 
again at the Dec. 19 meeting. 


Car manufacturers have always 
emphasized the highly competitive 
conditions prevailing in the auto 
industry, contending that company 
“secrets” would be jeopardized un- 
der an all-industry committee or 
council. 

As to separate dealer councils 
for each factory, that is up to the 
individual companies, it was con- 
tended. 


* * * 


uToMoTive News also learned that 

AMA and NADA decided at the 
meeting that no joint committees 
will be set up to work on the non- 
competitive problems although con- 
sultations would be held whenever 
needed. 

All companies were represent- 
ed at the AMA meeting, repre- 
sentatives including among oth- 
ers, C. E. Wilson, president of 
General Motors; K. T. Keller, 
president of Chrysler; George W. 
Mason, president of Nash, and 
A. E. Barit, head of Hudson. A 
Ford representative was also 
present, although that company 
is not a member of AMA. 
Among dealers present were M. 

O. Anderson (Buick dealer), presi- 
dent of NADA; William Mallon, 
past president of NADA; Dave 
Kelly (Dodge-Plymouth dealer), 
also a past president of NADA; 
George Wallace, Studebaker dealer 
of Portland, Ore. and Ben MT. 
Wright, Ford dealer of Chicago. 


Wagstaff Heads 
Atlanta Assn. 


ATLANTA, Ga.—B. E. Wagstaff 
was elected president of the At- 
lanta Automobile Assn. at the 
group’s 36th annual meeting Dec. 
16. He succeeds H. W. Robinson. 
Others chosen: 

John Lander, first vice-president; 
Robert R. Snodgrass, second vice- 
president; C. M. Daniel, honorary 
secretary-treasurer; L. L. Austin, 
secretary; Frank Graham, A. S. 
Farris, B. T. Perry and J. A. Dayle, 
directors. 


pledged support of the programs 
of the Inter-Industry Highway 
Safety Committee and expressed 
thanks to Utah Congressmen for 
helping to pass the Taft-Hartley 
law. 

In the resolution on fund diver- 
sion, the Utah association pointed 
out that construction of new high- 
ways in the state has been inter- 
rupted and road maintenance “has 
necessarily been sadly neglected.” 


This resolution urged that all 
gasoline taxes and motor vehicle 
fees should “be exclusively devoted 
to the construction and mainte- 
nance of highways in Utah.” 

The guide book resolution main- 
tained that the NADA values “are 
unbiased and authentic and truly 
reflect the going used-car market 
values.” It was addressed to banks, 
finance companies and insurance 
companies. 

The resolution dealing with the 
Taft-Hartley law noted the 60 per- 
cent decrease in the number of 
work stoppages in September, 1947, 
over the same month in 1946. 


‘Fill Both Up’ 


Socony Completes First Tests 
On Dual Fuel System 


NEW YORK. — Socony-Vacuum 
Laboratories reported last week 
that it has successfully complete d 
the first round of tests on a dual 
fuel system for automobiles. 

W. M. Holaday, director of the 
project, said a 1947 Cadillac was 
equipped with two sets of fuel 
lines, carburetors and fuel pumps. 
High-octane gas was fed into the 
pistons when acceleration and 
climbing was required, while “reg- 
ular” flowed from the other tank 
during low-throttle driving. 

Holaday said that actual opera- 
tion produced an appreciable in- 
crease in gasoline mileage—partic- 
ularly during acceleration when 
high-octane was available instead 
of a lower grade fuel. 

A number of problems remain 
to be ironed out, but automobile 
designers have indicated consider- 
able interest, he added. 


Canada Terms 
Auto Excises 
Protective Step 


OTTAWA. — Canadian Finance 
Minister Abbott, whose department 
has jurisdiction over import con- 
trols, declared that Canada has 
levied heavy excise taxes on the 
sale of automobiles to “help to re- 
duce the temporary protective ef- 
fect of the import restrictions on 
Canadian industries and to safe- 
guard the interests of American 
suppliers who are for the time be- 
ing shut out of the Canadian mar- 
ket.” 

“The Canadian automobile indus- 
try, for example, should be able to 
produce parts for sale in the United 
States or otherwise share in United 
States dollar markets in order to 
reduce or eliminate the drain on 
our exchange position which its 
operations now involve,” Abbott 
said. 

“We'are also examining some of 
the operations of United States 
branch plants in Canada with the 
aim of achieving a better balance 
in our United States dollar transac- 
tions,” Abbott continued. “A num- 
ber of large American’ branch 
plants in Canada, such as those of 
the Big Three automobile com- 
panies, not only produce for the 
Canadian market but frequently 
export in volume to other coun- 
tries within the empire preference 
system. 

“The difficulty today, however, is 
that their operations in many cases 
result in a heavy drain of United 
States dollars since they import 
parts and components from the 
United States and export their fin- 
ished products to countries which 
generally cannot pay in United 
States dollars. This means that we 
have been putting up United States 
dollars for the heavy importation 
of parts and components and get- 
ting very few dollars from the ex- 
ports of these concerns. 

“We have every reason to believe 
that many of these companies can, 
if they make the effort, reduce the 
United States dollar drain which 
results from their Canadian oper- 
ations.” 


N. J. Group Urges 
Stiffer Code 
For Offenders 


A resolution adopted by the third 
New Jersey Traffic Court Confer- 
ence urged municipalities or coun- 
ties maintaining traffic courts to 
furnish counsel to prosecute drunk- 
en driving charges at all times and 
to prosecute any other violation 
when so requested by the head of 
a police or other enforcement 
agency. 

Other resolutions adopted were: 

That municipalities provide funds 
for the training of police officers 
on the proper procedure and tech- 
nique in the investigation of traffic 
accidents. 

That a law which makes a driver 
who causes death by careless driv- 
ing subject to prosecution for a 
misdemeanor be broadened to in- 
clude those who maim or wound 
others. 

That the new State Supreme 
Court, in keeping with the state’s 
new constitution, prescribe uniform 
rules and regulations for traffic 
courts. 

That the state legislature refuse 
to raise the age for prosecution 
under juvenile laws above the pres- 
ent 18 years. 

That all juvenile court judges 
forward records of conviction of 
17-year-old drivers to the State 
Motor Vehicle Department. 


NASH MOTORS 
PARTS VOLUME 





©. DOSS, VICE-PRESIDENT and general sales 


, and H. A. Lots, parts 


H. manager, 
and service manager, with a chart showing the growth of Nash parts volume since 1941. 
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Locals Jump Gun... 


UAW Seeks 


AUTOMOTIVE NEWS, DECEMBER 29, 1947 


to Save 


Pay-Raise Strategy 


(Continued from Page 1) 


while, automobile dealers and 
other small businessmen may re- 
ceive the full rights and privil- 
eges accorded by the federal la- 
bor statute. 

Robert N. Denham, NLRB gen- 
eral counsel, ruled that a small 
Connecticut beer distributor who 
obtains his product outside the 
state, could appeal a secondary 
boycott grievance to the NLRB for 
litigation under the Taft-Hartley 
law. 

Denham was reported to have 
maintained that since one of the 
aims of the law was to help small 
business, coverage can extend even 
to such retail outlets as cigar 
stores and groceries whose prod- 
ucts come from other states. 


Under this ruling, auto dealers 
may be able to gain the full pro- 
tection of the federal law in labor 
disputes—a privilege hitherto de- 
nied most dealers because they 
were considered as intrastate busi- 
nesses subject to the jurisdiction 
of state laws only. 

* + + 


i RECENT labor disputes affect- 
ing dealerships, the mediation 
has generally been conducted by 
agencies set up under state sta- 
tutes. On the whole, the majority 
of these laws lack the “teeth” im- 
plicit in the Taft-Hartley law. 


The Detroit garage workers’ 
situation subsided last week after 
a scheduled union “demonstra- 
tion” failed to materialize. Con- 
sensus of the dealers and their 
attorney spokesmen was that, if 
the UAW’s Local 415 desires new 
contracts with the dealers, it 
will have to launch an organiz- 
ing drive “from the grease pits 
up.” 

Motor City dealers disputed the 
contention of Joe McCusker, ad- 






ministrator of Local 415, that the 
strike which collapsed last October 
could be revived at will. They 
maintain that all but a handful 
of the garage employes have repu- 
diated their UAW membership. 

UAW leaders were treading cau- 
tiously in the wage situation, de- 
spite the sudden spurt of pressure 
from “down under.” It was under- 
stood that the possibility of con- 
tract violations, which are liable 
to Taft-Hartley litigation, was a 
factor in their unwillingness to be 
stampeded into immediate de- 
mands. 

Negotiations with General Mo- 
tors cannot be opened until Feb. 
28, 60 days before the GM two- 
year contract expires. Chrysler 
wage discussions may be called 
on 60 days’ notice, but only one 
wage adjustment is allowed under 
the two-year agreement, which 
still has a year and a half to run. 
The Ford pay setup is closed until 
July, 1948. 

* + + 
r , Cf LeveL UAW strategists are 
said to be counting on an event- 
ual wage increase of around 15 
cents, a dime below the figure de- 
manded by the locals. The auto- 
motive pattern last year was a flat 
hike of 11% cents an hour, plus 
pay for six non-worked holidays. 
In 1946 the UAW won hourly raises 

of 18 and 18% cents. 

Other labor developments: 

1. President Truman appointed 
Paul G. Hoffman, president of Stu- 
debaker, as a member of the 12- 
man National Labor-Management 
Panel created by the Taft-Hartley 
law. The panel will advise on labor 
peace measures, particularly in dis- 
putes affecting the public welfare. 

2. Three wildcat walkouts in 
a week curtailed production at 
Kaiser-Frazer’s Willow Run 


— —_——— 


@ A gold mine for distrib- 
utors looking for exclusive 
franchises, covering generous 
territory. 





Motorette Trucketle 


New, Money-Making Opportunity for Aggressive Distributors 

Are you ready for something new and exciting in this new 
field of featherweight transportation? 

First orders prove the nation is hungry for this versatile 
little delivery car—now coming off the assembly line. 

1948 contract assures distributors profit with both a gen- 
erous discount and a wide territory coverage. Motorette is 


NO experiment. 


Over 4,000 Motorettes in use—praised by national maga- 
zines. Costs about 1/3 of the list on the cheapest standard 
transportation. Over 60 miles on a gallon of gas. Speed up 
to 35 miles per hour. Compact enough for sidewalk parking. 
Removable top and windshield—standard equipment. Plenty 
of body space for advertising display. Prompt delivery. 

IT’S A GOLD MINE. Write or wire for the complete story. 


The MOTORETTE Corp. 


1560 Harlem Road 


27 








AT A DINNER ATTENDFD by officials of the Philadelphia zone, Starz Bros. & 
Fritz (Nash), York, Pa., received the plaque presented by Nash for qualifying for the 
10-point dealer program. Left to right: Joseph A. Starz, Victor H. Starz, Henry J. 
Fritz, Ralph L. Kemper, J. Frank Cox and S. W. Maxson. 





plant. The assembly rate was 
normal, however, when the cor- 
poration suspended operations 
over the holidays for the annual 
inventory. 

3. American Bosch Corp., Spring- 
field, Mass., granted its hourly-paid 
employes a five-cent raise for the 
26-week period from Dec. 1 to May 
30, 1948. 

4. Only two strikes involving 67 
workers were recorded in Michi- 
gan in November, an eight-year 
low. 


Economist Scouts 


Forecast of ‘Bust’ 
Early in 1948 


NEW YORK.—A prediction that 
economists who expect a _ reces- 
sion early in 1948 will be mis- 
taken was voiced by Sumner H. 
Slichter, Lamont professor at Har- 
vard university, in an address here 
at the prcduction conference of 
the American Management Assn. 


Five principal elements deter- 
mining the course of business dur- 
ing the first half of 1948 were list- 
ed by Slichter as follows: 

1. Supplies of food-stuffs will be 
definitely scarcer than in 1947. 

2. Wages will continue to rise 
as the third round of wage in- 
creases spreads throughout the 
economy. 


3. Corporations will continue to 
disburse a larger proportion of 
their incomes in the form of divi- 
dends, thereby reducing corporate 
saving, raising individual incomes 
and adding to inflationary pres- 
sures. 

4. Rising prices which will na- 
turally result from the above con- 
ditions will stimulate the further 
expansion of business and consum- 
er credit which, in turn, will bring 
about further price increases. 


5. There is a good prospect that 
Congress will reduce taxes, in- 
creasing the amount of money 
available to buy goods and ac- 
centuating the rise in prices. 


“A rise in prices in itself is not 
a bad thing,” Slichter declared. “A 
broad rise in prices produced by 
a third round of wage increases 
would not, therefore, be particu- 
larly undesirable provided it were 
not accompanied by the accumu- 
lation of inventories and a rise in 
short-term debts. 


“The essential thing is not to 
prevent a rise in prices but to 
prevent an increase in inventories 
and a substantial increase in busi- 
ness and consumer debts.” 


Tradein 
(Continued from Page 1) 


He declared Dann had failed to 
prove wherein he had been dam- 
aged and ordered the attorney to 
pay $40 court costs on General 
Motors appeal action. 
|} Dann also had sought damages 
on the ground that the tradein he 
was “required” to make consti- 
tuted a violation of GM’s adver- 
tised policy and the»terms of his 
contract with the Buick branch. 
* * * 


CORPORATION attorneys point- 
ed out that a final ruling up- 
holding Dann’s position would open 
the dcor to a flood of suits against 
dealers and factories. 

A fuller presentation of the legal 
and traditional precedents in- 
volved is expected if the state high 





Buffalo 6, N. Y. | tribunal agrees to hear Dann’s ap- 





peal. 


IHC Districts 


Now Regions 


CHICAGO. — The International 
Harvester Co. field sales divisions 
will be known as regions in the 
future instead of districts, accord- 
ing to W. K. Perkins, manager of 
sales. This step is being taken to 
avoid confusion with the sales dis- 
tricts which operate under the re- 
gions. 

The United States is divided into 
six regions. J. T. Sullivan is man- 
ager of the Eastern region with 
R. G. Greer assistant, headquarters 
in Chicago. R. S. Byers is manager 
of the Central region, W. A. Riggs 
of the Northwest region, K. W. 
Freeman of the Southern region, 
and B. M. Kaiser of the Southwest- 
ern, all with home offices in Chi- 
cago. E. H. Watkins, manager of 
the Western region, has his head- 
quarters office in Oakland, Calif. 


Hampton Motors, Inc., 818 Olive St., 
Suite 451, St. Louis, has been incorporated, 
listing $30,000 authorized capital stock by 
Vv. L. Gundlach, Hurley Warren and A. 
Marie Mason. 


Show Pape Off 


Monroe Sales Set Record 


At ASI Exhibit 


CHICAGO.—Sales of Monroe hy- 
draulic shock absorbers and other 
ride control products at the Auto- 
motive Service Industries show 
this year were 270 percent greater 
than at any previous ASI or com- 
parable show in the company’s his- 
tory, it is reported by C. S. Me- 
Intyre, vice-president in charge of 
sales for Monroe Auto Equipment 


New jobber accounts estab- 
lished by Monroe during the show 
bring the total of Monroe jobbers 
throughout the country to more 
than 3,500, of which 200 have been 
established since October, MclIn- 
tyre said. 

Export activity at the show also 
reached a high level with foreign 
visitors showing keen interest in 
the potentials of the shock ab- 
sorber replacement market, he de- 
clared. 


Bliss Moves Sales Office 


DETROIT.—E. W. Bliss Co., 
manufacturer of metal stamping 
presses, has transferred its Cleve- 
land sales office from the N.B.C. 
building to the Bliss manufactur- 
ing plant on E. 222nd St., it is an- 
nounced by Marshall M. Smith, 
company president. The move has 
made possible, Smith said, the ad- 
dition of a new building which will 
enable the company to double its 
output at the Cleveland plant, and 
at the same time integrate its sales 
organization with plant operations. 





Trotter Retires 


Henry F. Trotter has retired as 
active manager of H. F. Trotter 
Inc. (Ford), Pine Bluff, Ark. W. T. 
Cheairs, Memphis, has been named 
manager. 





START YOUR NEW YEAR RIGHT 


With The 
PERSONNEL & FUNCTIONAL ORGANIZATION CHARTS 
FOR AUTOMOBILE DEALERS 
Showing 
NAMES, POSITIONS AND DUTIES OF EACH OF 
YOUR EMPLOYEES—FROM MESSENGER TO OWNER 


DON’T GUESS—KNOW THAT YOUR 
INSTRUCTIONS ARE CARRIED OUT 







Personnel 


Chart 








(Reflects all positions 
and Name of 
Incumbent) 


Copyright 1947 


SOz FESR 


Functional and 


Personnel Chart 


(Reflects duties of each 
position and Name of 
Incumbent) 





Copyright 1947 


FITS ALL DEALERS HAVING ANY 
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AUTOMOTIVE WASHINGTON 


Inflation Studies Due 
During New Session 


By William Ullman 
Washington Correspondent 
HEARINGS BY THE Senate and House banking commit- 
tees and the Joint Economic Committee on the broader 
aspects of the inflation problem are expected to begin with- 
out delay after Congress reassembles Jan. 6. 


Leaders in both houses lay their failure to grant the full 
range of powers proposed by” jena 


the administration to the in- 


ability of the committees to 
explore the whole problem in full 
public hearings. 

Senator Taft, chairman of the 
Joint Economic Committee, which 
has been studying the price prob- 
lem since last summer, as well as 
Senator Tobey, chairman of the 
Senate Banking Committee, and 
Rep. Wolcott, chairman of the 
House Banking and Currency Com- 
mittee, have promised that ques- 
tions related to the control of bank 
credits and the 
proposed powers 
to fix prices and 
wages will be ex- 
amined at length. 

Meanwhile, 
Senator Taft as- 
serted the belief 
that the Presi- 
dent could halt 
the inflation spir- 
al by “cutting 
down on the 
spending which 





drives prices up.” 

On both ends of the Capitol 
congressional leaders have been 
vehement in their assertions that 
the surest pathway to halt the 
tide of inflation is to inaugurate 


Pontiac Dealers 
Receive Training 
In Hydra-Matic 


PONTIAC, Mich. — Hydra-Matic 
transmission as optional equipment 
on the 1948 Pontiac has led to the 
most comprehensive training pro- 
gram in Pontiac history, it is re- 
ported by L. W. Ward, general 
sales manager. 

Pontiac factory service personnel 
has already received extensive 
Hydra-Matic training, and an edu- 
cational program on a national ba- 
sis for Pontiac dealers’ mechanics 
now is underway, Ward said. 


“While the Pontiac Hydra-Matic 
is practically foolproof and requires 
no more servicing than any other 
unit in the car, we are making 
certain that all our dealers are 
fully prepared to make whatever 
adjustments may be necessary from 
time to time,” Ward said. 

Sufficient Hydra-Matic units will 
be available to equip a large per- 
centage of Pontiac’s 1948 produc- 
tion, Ward said. At the beginning 
of the model run it is planned to 
sample all dealers with Hydra- 
Matic equipped cars. 














government economy on a ma- 
jor scale. 


Taft thought that much could be 
accomplished by the President 
through a campaign of education 
in which the people generally 
would have explained to them the 
actual facts about inflation cou- 
pled with an appeal for “less 
spending and more saving.” 


The Republican policy chairman, 
who said he was speaking only as 
an individual senator, claimed that 
such a campaign would call for 
more efficiency than the recent 
“Luckman fiasco.” 

Taft pointed out that the anti- 
inflation measure voted over- 
whelmingly by the two houses 
gives the President all the anti- 
inflation powers he asked except 
price control, consumer ration- 
ing, and mandatory allocations 
and inventory control. 

If voluntary methods now avail- 
able to the President are efficiently 
undertaken and fail, Congress 
stands ready, Senator Taft said, 
to consider proposals for limited 
controls over allocations and in- 
ventories. 

“We are willing to consider spe- 
cific powers in limited fields if 
circumstances demand it,” he said. 

But meanwhile the legislation 
provided gives the administration 
ample power to deal with the sit- 
uation, the Senator said. 

“I see no need at present for 
restoring police state methods of 
price control,” he added. 

The authority granted the Presi- 
dent under the export control re- 
newal in the GOP bill is broader 
than under the present law. The 
administration is authorized to use 
price criteria in granting export 
licenses and in special cases to lay 
down exporters profit margins. 

* > * 


Portal Pay Guide 


DESIGNED to serve as “a prac- 
tical guide to employers and em- 
ployes,” an interpretative bulletin 
explaining how the Fair Labor 
Standards Act is affected by the 
Portal-to-Portal Act of 1947 has 
been issued by the Wage and Hour 
and Public Contracts divisions of 
the Department of Labor. 

The approximately 20,000,000 em- 
ployes in interstate commerce ac- 
tivities covered by the Fair Labor 
Standards Act—the wage and hour 
law—are most directly affected by 
the Portal Act. 

More than 1,900 individual and 
group employe suits for back 
wages under provisions of the 
wage and hour law’s minimum 








An automotive chair for 


use of invalids was intro- 
duced in England in 1920.— 
(Source: Popular Mechanics) 


K-F Takes Over 
N. Y. Distributor 


NEW YORK.—A Kaiser-Frazer 
spokesman confirmed last week 
that Muntz Car Co. will be replaced 
by the factory as distributor for 
the New York City area effective 
Jan, 1. 

It was said that Muntz would 
continue to distribute Kaisers and 
Frazers in Los Angeles. Earl O. 
Muntz, the owner, originally en- 
tered the automotive business as 
a used-car dealer, but has dropped 
his West Coast lots since joining 
the K-F organization. 








wage (40 cents an hour) and over- 
time pay (time and one-half after 
40 hours a work-week) were on 
file throughout the nation at the 
time the new act was adopted. 
Back wages claimed were estimat- 
ed at more than six billion dollars. 


Included in the Portal Act are 
three provisions intended to 
achieve its purpose “to relieve 
employers from certain liabili- 
ties and punishments under the 
Fair Labor Standards Act.” One 
deals broadly with existing and 
potential claims for back wages 
covering the period before May 
14, 1947, by providing that some 
employe suits be dismissed out- 
right, with others permitted to 
be settled by compromise. 
Another provision specifically af- 

fects the wage and hour law for 
the period beginning May 14. The 
third establishes a two-year time 
limit for the filing of back-wage 
claims on and after May 14 and, 
in some instances, limits claims 
covering the period before that 
date to two years or less. 


According to the bulletin, the 
Portal Act: 

1. Leaves unaffected what has 
been known under the wage and 
hour law as the “workday’”—the 
period from “whistle to whistle’— 
and what has been known as 
“hours worked” within that period. 

2. Differentiates between an em- 
ploye’s “principal” activity, or ac- 
tivities, and those performed “pre- 
liminary” or “postliminary” to his 
workday. 

3. Does not affect an employer’s 
liability to pay an employe for his 
“principal” activity, or activities. 

4. Relieves employers of liability 
only as to those “preliminary” or 
“postliminary” activities outside the 
workday for which payment is not 
provided by ‘contract, custom, or 
practice.” 


Tenn. Assn. Directors 


Convene January 14 

NASHVILLE, Tenn. — Directors 
of the Tennessee Automotive Assn. 
will meet at 10 a. m. Jan. 14 in the 
Assembly Room of the Noel Hotel 
here for a board of directors meet- 
ing. 

The date was changed to Jan. 14 
from an earlier date, the associa- 
tion announced. 


Crosley Firm in Adlanta 
Headed by Clackum 


A dealership for Crosley passen- 
ger and commercial cars has been 
opened at 234 Ponce de Leon Ave., 
N.E., Atlanta, Ga. 

J. W. Clackum, who has many 
years of experience in the automo- 
bile business, is the owner; James 






BOSTON.—Thirty-five percent ot 
the readers of the Atlantic Monthly 
plan new-car purchases in the next 
12 months and 3 percent will buy 
a used car, according to a survey 
just completed. 

Lawrence C. Howe, director of 
the magazine’s promotion division, 
reported that the survey covered 
subscribers in 41 states. 

The survey reveals, Howe said, 
that “64 percent of the affluent 
and highly intellectual Atlantic 

group will consider cars in the 
medium and upper-price brack- | 
ets.” | 


New Sheet Mill | 
To Up Capacity 
At Portsmouth 


PORTSMOUTH, O.—To help re- 
lieve the critical material shortage 
of hot rolled sheets, Portsmouth 
Steel Corp. last week announced 
the installation of a mechanized, 
non-continuous sheet mill with an 
annual capacity of 100,000 tons 
that is scheduled to be in produc- 
tion by the second quarter of 1948. 

Company officials said the mill 
will be devoted to the production 
of carbon and alloy sheet special- 
ties, most adaptably rolled on this 
type of mill, once the critical 
shortage of hot rolled sheets has 
been relieved. 

The mill will also provide the 
foundation for a continuous strip 
mill that can be installed at a later 
date, it was stated. 


Nash’s Engel 
Takes Deal 


MILWAUKEE.—W. C. (Bill) En- 
gel, who has held various admin- 
istrative positions with Nash Mo- 
tors for the last 27 years, has re- 
signed as car distribution manager 
to become a dealer in Kenosha, it 
is announced by John B. Fountain, 
Nash zone manager. 

Engel will begin dealer opera- 
tions Jan. 1 in temporary quar- 
ters as president and general man- 
ager of Nash-Kenosha, Inc. Con- 
struction has been started on a 
new building which will have 14,- 
000 square feet of floor space for 
sales and service. Vernon B. Roost, 
formerly account executive of 
C.LT., will be associated with En- 
gel and becomes secretary-treas- 
urer of the new dealership, Foun- 
tain said. 


L’Affaire Duryea 
Fresh Fuel Is Added 
To Old Flame 


The controversy over who built 
America’s first auto—Charles E. 
Duryea or his brother J. Frank, 
or both—goes merrily on. 

The Automobile Old Timers’ in- 
active Springfield (Mass.) unit, 
headed by Mrs. C. Isobel Fenton, 
recently petitioned that AOT direc- 
tors investigate the 1941 citation 
to J. Frank and that Merle J. 
Duryea, son of Charles E., be re- 
stored to membership in that or- 
ganization. 

Now, William C. Lynch, man- 
ager of the Springfield Buick Co., 
has called on AOT directors to 
take action on Mrs. Fenton’s peti- 
tion. 


No comment from AOT head- 
quarters—so l’affaire Duryea goes 
merrily on. 





The Blueblood Market 


Atlantic Monthly Finds 35% of Readers Expect 
To Buy New Car During ’48 











The Atlantic survey’s other ma- 
jor findings: 

Seven out of 10 will choose a 
sedan body when they buy a car; 
19 percent, a coupe; 8 percent, a 
convertible, and 3 percent, a sta- 
tion wagon. 

Seventy-seven percent will rate 
the body “important or very im- 
portant” in selecting their car. 

Buick is the first car purchase 
choice of 17 percent; Ford and 
Chevrolet are tied for runner-up 
at 11 percent each. 

In the choice poll, 50 per- 
cent favor a General Motors- 
made car; 23 percent, a car made 
by Chrysler Corp.; 16 percent, one 
built by Ford, and 11 percent, a 
product of independent manufac- 
ture. 

Chevrolet and Ford are tied for 
leadership as the second choice 
car, with 14 percent each; Buick 
is next second choice with 13 per- 
cent. 

Seventeen percent of those re- 
plying own a Ford; 14 percent, a 
Buick, and 13 percent, a Chevrolet. 

Subscriber ownership of GM au- 
tos is 46 percent; Chrysler, 23 per- 
cent; Ford, 20 percent, and inde- 
pendents, 11 percent. 

Other results in the poll on first 
ear choice follow: 

Plymouth, 9 percent; Oldsmo- 
bile, 8; Cadillac, 8; Chrysler, 7; 
Pontiac, 6; Dodge, 5; Studebaker, 
4; Packard, 3; Mercury, 3; De- 
Soto, 2; Lincoln, 2; Tucker, 1; 
Hudson, 1; Nash, 0.7; Jeep, $.1; 
Willys, 0.3, and “any General Mo- 
tors car,” 0.4. 

Other results in the poll on the 
car of second choice: 

Plymouth, 8 percent; Dodge, 7; 
Oldsmobile, 7; Pontiac, 6; Chrysler, 
6; Cadillac, 6; Studebaker, 5; Mer- 
cury, 3; DeSoto, 3; Packard, 3; 
Nash, 2; Lincoln, 1; Hudson, 0.9; 
Tucker, 0.7; Kaiser, 0.7; “any Gen- 
eral Motors car,” 0.4; Crosley, 0.1, 
and Jeep, 0.1. 

Other results in the poll on cur- 
rent car ownership: 

Oldsmobile, 8; Plymouth, 8; 
Dodge, 6; Cadillac, 6; Pontiac, 5; 
Packard, 5; Chrysler, 4; Mercury, 
4; Lincoln, 3; Studebaker, 2; Nash, 
2; Hudson, 2; DeSoto, 1; Willys. 
0.5; Kaiser, 0.1, and Jeep, 0.1. 

Of the 1,544 questionnaires sent 
out by Atlantic Monthly, returns 
were received from 789 subscribers. 

entails 


Rohm & Hane A Ateorks 


Lennig Chemical Firm 

PHILADELPHIA. —One of the 
oldest names in the chemical in- 
dustry passed into history last 
week with the announcement by 
Rohm & Haas Co. that its asso- 
ciate firm, Charles Lennig & Co., 
Inc., is being dissolved as a separ- 
ate corporation, the business to be 
continued without change under 
the name of the Lennig division 
of Rohm & Haas. 

Beginning as a chemical import- 
ing firm in Philadelphia in 1819, 
Charles Lennig soon felt the need 
for domestic manufacture of chem- 
ical products. Manufacturing oper- 
ations started with the production 
of sulfuric acid, and expanded to 
include other heavy chemicals, no- 
tably alum. Rohm & Haas acquired 
control of the Lennig Co. in 1920 
when the plant was sold to settle 
the estate of John B. Lennig, 
grandson of the founder. 





Packard Kansas City Co., 2735 Main St., 
Kansas City, has been incorporated listing 
$70,000 authorized capital stock by Jack 
Mitchell and Larry Cain of Dallas, Tex., 
and J. F. Beebe of Kansas City. 





T. Webb, manager, and Ralph S./ sy HOLIDAY DECORATIONS of Buckeye Motor Co. (Oldsmobile), Columbus, 0.. 


Coyle, sales manager. 


| are among the most elaborate in the city. Settings between the trees depict yule scenes. 
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Car, Truck Output Estimates 
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By Automotive News 


PASSENGER CARS 
(U. & PRODUCTION ONLY) 

















Week Week Jan. 1 dan. 1 
Ended Same Ended Total to to 
Dec. 27, Week Dec. 20, Dec. Dec. 28, Dee. 27, 
1947 1946 1947* 1947 1946* 1947* 
GENERAL MOTORS .. 23,489 27,244 34,040 125,443 818,941 1,423,692 
rr 183,016 14,657 16,773 68,191 391,660 687,298 
RSP RA 2,612 4,462 6,109 20,501 155,118 267,366 
sa oe vceue d's 3,617 3,308 5,476 20,312 180,747 220,025 
Oldsmobile .......... 3,132 4,145 4,228 15,971 113,338 190,486 
Cadillac .. 1,112 672 1,454 5,468 28,0738 58,522 
QP UOD. occ cscccccs 14,358 8,208 22,369 77,656 532,806 762,179 
Plymouth ........... 6,944 3,627 10,418 36,723 238,721 346,875 
Dodge 3,996 2,501 6,722 22,712 155,802 227,833 
IEE 0 wa wrerbunninnnns 2,001 1,106 3,025 10488 76,469 108,241 
0 eee 1,417 909 2,204 7,733 61,814 79,2380 
rie ee 10,577 5,170 18,274 65,267 454,857 745,283 
EE dab eee awe 8,319 4,172 14,344 651,173 371,344 593,553 
PEE 0 bc iernenseess 1,867 782 83,273 11,716 70,146 122,866 
BE. 65 Was due’ 3 391 216 657 2,378 13,367 28,864 
KAISER-FRAZER 1,068 736 4,959 16,786 11,307 144,320 
EE th oc cats 728 635 3,000 9,642 7,480 72,454 
PEC 340 101 1,959 7,144 3,827 71,866 
STUDEBAKER ....... 1,798 1,572 3,209 11,309 76,663 122,182 
MEE ecueices 6 S¥aes 2,008 1,907 2,730 9,852 98,738 112,610 
ED sac ws bs op one a 1,546 jade 2,821 7,088 90,742 99,691 
ED? 5G G00 bo'e wed 364 141 1,455 5,119 42,102 52,223 
aaa 627 310 789 3,008 6,305 32,968 
0 ee $11 281 456 1,716 4,912 19,301 
Total Cars, U. S. .... 56,646 45,423 90,602 323,244 2,137,373 3,514,449 
+Station wagons. *Revised. 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan. 1 dan. 1 
Ended Same Ended Total to to 
Dec. 27, Week Dec. 20, Dec. Dec. 28, Dec. 27, 
1947 1946 1947* 1947 1946* 1947* 
CHEVROLET .......... 7,121 7,757 9,245 338,123 266,609 330,310 
SN TS £ as g's Bowland 1,919 2,509 1,991 5,592 197,764 245,992 
ise ks we $s «os S308 2,613 2,531 7,321 127,883 160,841 
INTERNATIONAL .... 2,050 2,096 $3,448 12,351 112,584 150,931 
MUEEEED 6 ides ve cccvcss Ee 1,011 2,080 7,701 70,721 84,869 
STUDEBAKER ........ 894 941 1,600 5,671 42,706 67,093 
| RH Ri ee te 1,143 913 2,181 7,006 36,239 66,569 
SS CL bate Wr bht cates Pe 322 360 550 2,014 17,872 21,614 
Se Terre 311 207 474 1,510 4,712 20,577 
gt AE ae 225 tees 462 1,560 18,297 19,273 
DIAMOND T 224 238 306 1,159 8,768 16,005 
ll SEE ee 125 60 178 702 6,025 10,104 
i ae B 36 ins 2,948 
Ea 5 en Pr te oie 3,097 2,918 
MISCELLANEOUS 283 293 428 1,580 25,980 22,171 
Total Trucks, U. S. .. 18,333 18,998 25,469 87,326 933,707 1,222,115 
Total Cars, Trucks, 
OPER ET eEA eT 74,979 64,421 116,071 410,570 3,071,080 4,736,564 
Total Cars, Trucks, 
I 5 ni nh Aionalaive 2,891 3,127 5,317 18,186 171,081 256,922 
Grand Total, Cars and 
Trucks, U. S. and 
ee ee 77,870 67,548 121,388 428,756 3,242,161 4,993,486 





Note: Combined U. S. and Canada car and truck output in the com- 
parable week of 1941 was 23,131 units. 


*Revised. Miscellaneous includes Autocar, Divco, Marmon H., Brockway, 


Four-Wheel Drive, Sterling, etc. 





AUTO BOOKS | Midwest Probe 


That Should Be in 
Every Dealer’s Library 


These books should be in the 
of every franchised dealer—a 
to his mechanics 
knowledge they contain will be 
able when the ‘“‘chips are down’’ 
real competition arrives. 


KNUDSEN, A BIOGRAPHY. By Norman 
Beasley. 397 pages, cloth bound. $3.75 
postpaid. 


DEALER BUSINESS COUNSEL. Financial 


automobile dealers. By J. B. 
Dealer Business Consultant. $2 postpaid. 


lt 


car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Carl Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. 


BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, $2, or 
cloth-bound, $3 postpaid. 


HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
#4 postpaid. 


INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
Deluxe edition, $5 postpaid. Paper bound, 
$3.50. 


MONOPULIES OR FHEEDOM. 
By John W. Scoville. Popular edition, $1 








FLOYD OLYMER’S LNDEPENDENT TEST 
REPORT OF KHAISER-FRAZER OARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 

BOOK DEPARTMENT 


AUTOMOTIVE NEWS 








Reveals Idle 
Oil Transports 


WASHINGTON. — Charges that 
oil companies are getting only 50 
percent use of available oil truck 
fleets for the transport of oil and 
fuel were leveled against the oil 
transport and petroleum industries 
here last week in a report by a 
congressional committee investigat- 
ing the Midwest fuel-oil shortage. 

The committee reported “aston- 
ishing” discoveries of idle oil trans- 
port equipment and demanded that 
oil companies start using trucks 
at once to replace tank cars on 
short hauls. This would free tank 
ears for the long hauls, the com- 
mittee said. 

Misuse of tank cars was pointed 
out by the committee when it cited 
such cases as tank cars being used 
to ship oil over distances as short 
as 25 miles and of using tank cars 
to move oil shipments within local 
switching zones of a railroad. 


One transport truck making such 
trips frequently could free six to 
26 tank cars from this kind of 
work, the committee reported. 

The subcommittee is composed of 
Sen. Wherry (R., Neb.), chairman; 
Sen. Ives (R., N. Y.) and Sen. Mur- 
ray (D., Mont.). Hearings were held 
in Chicago, Omaha, Kansas City 
and Washington. 


Fogelman to Sell Chrysler 


Jack Fogelman has opened a new 
Chrysler-Plymouth service station 
and showroom at 285 E. Merrick 
Road, Valley Stream, L. I. He has 
been in the service phase of the 
auto business for many years. 


5,000,000th Unit Due Today 


In U.S., Canadian Output 


(Continued 


into stocks. General opinion is 
that production will be eased up 
for several weeks in 1948 to re- 
plenish inventories. 


Both Oldsmobile and Buick closed 
down Wednesday for inventory and 
retooling of assembly lines for their 
respective 1948 models, with the 
problems of changeover said to be 
less difficult at the latter General 


Motors’ division. 


However, because much of the 
retooling necessary for the new 
“Futuramic” Series 98 Oldsmobile 
has already been completed, S. E. 
manager, 
said that the division would be 
shut down for only a comparatively 


Skinner, Olds general 


short period. 


* * * 


ESPITE the fact that the “Fu- 
model will have a 
newly-designed body, chassis, grille 
and bumpers, Oldsmobile has been 
able to carry on necessary experi- 
work and maintain 1947 
model output simultaneously at its 


turamic” 


mental 


main plant, according to Skinner. 


He said that a fairly large vol- 
ume of sheet metal parts for 
the new model had already been 
shipped to some assembly plants. 


Manufacturing operations will be 
resumed at the main plant Jan. 5, 
Skinner explained, but full opera- 
tion of all departments, including 
assembly, will not start until Jan. 6. 

It will probably be the middle of 
February before new Oldsmobiles 


from: Page 1) 


will be produced in any appreciable 


volume. 
. > * 


EPORTS from Buick indicate 
that after inventory and a few 
last-minute details, everything will 
be set for volume output of 1948 
Buicks, which will be equipped with 
automatic transmissions. Buick re- 


opens Jan. 5. 

Along with Buick and Oldsmo- 
bile, Kaiser-Frazer also closed 
Wednesday until Jan. 5 for in- 
ventory. K-F switched to 1948 
models the early part of this 
month by merely changing serial 
numbers on its cars for registra- 
tion purposes. 

Other plants down for the long 
weekend but scheduled to reopen 
today include all Ford Motor Co. 
operations except the Highland 
Park (Mich.) truck line, Packard 
and Studebaker. 

No official information was avail- 
able at press time Wednesday as 
to whether Nash would operate on 
Friday. 

Both Pontiac and GMC plants 
closed early Wednesday, but re- 
sumed operation Friday. All Chry- 
sler divisions were scheduled to 
operate Friday. 


Pankow Elected 


Steven Pankow, owner of Pan- 
kow Motors, Buffalo, has been 
elected to the bodrd of directors 
of the Buffalo Automobile Club. 





CLASSIFIED WANT ADS 


(For Rates, Etc., See Next Page) 





HELP WANTED 


EXPERIENCED FORD HELP—Four Ford 
mechanics, two service salesmen, two 
front end machine men for Ford dealer- 
ship in Miami. These positions are open 
for experienced men who find it neces- 
sary to move south for five months dur- 
ing the winter due to the health of some 
member of their family. We advise com- 
ing south in a house trailer as housing 
is practically impossible. Discuss the 
situation with your employer as we will 
require his recommendation. Sam Mur- 
ray, Inc., 1917 Biscayne Blvd., Miami, 
Fla., or telephone Mr. Marshall, Service 
Manager. Phone 9-4761. 


hie a 

SERVICE MANAGER, with Ford experi- 
ence, desired in California. Population 
about 10,000. New building, separate 
facilities for car and truck services. 
Separate facilities for parts and paint 
department. Excellent place to live and 
raise a family. Young man preferred. 
Salary, commission. Write full particu- 
lars to Mark Tuban, Inc., Ford Dealers, 
Mountain View, California. 





GM DEALER in Toledo wants A-No. 1 
parts manager. Give experience, refer- 
ences, age and compensation desired in 
first letter. Box 2079, c/o Automotive 
News, Detroit 26. 


WANTED—aAccountant as office manager 
for General Motors dealer located in 
the East. Must have previous General 
Motors experience. Reply to Box 2074, 
c/o Automotive News, Detroit 26. 


PARTS AND 
MERCHANDISING 
MANAGER 


for second largest Pontiac deal- 


er in Los Angeles, doing $20,000 
monthly. Must be aggressive, 
honest, sober. State full qualifi- 
cations with photo and salary 


expected, first letter. Replies 
confidential. Box 2072, c/o Auto- 
motive News, Detroit 26. 





PARTS MANAGER with some technical 
knowledge and familiar with shop lay- 
out, plus sales ability. Man with Hudson 
experience preferred. Mid-south territory 
with headquarters in 350,000 population 
city. Give age, family status, experience, 
reference, salary expected. Answers 
treated confidential. Box 2087, c/o Auto- 
motive News, Detroit 26. 





HELP WANTED—Accountant or bookkeep- 
er, preferably a man with General Motors 
or Studebaker system experience. We have 
been in business for the past 26 years, 
and are located approximately 25 miles 
west of Cleveland on Lake Erie. Will 
pay good salary to one who can qualify. 
Reference required. Colgan Motors, Inc., 
1803 Broadway, Lorain, Ohio. 


OFFICE MANAGER to supervise two 
dealerships. Must have experience in 
General Motors system, corporate proce- 
dure, income taxes. Good opportunity for 
right man in thriving Southwestern com- 
munity with excellent climate. Give full 
particulars first letter. Box 2077, c/o 
Automotive News, Detroit 26. 


HELP WANTED 





EXPERIENCED AUTOMOBILE 
COPY MAN FOR PUBLICITY 
HOUSE ORGAN, CATALOG, ETC. 
Excellent opportunity for liberal salary 
in a progressive automobile advertising 
department. Sell us by letter—at once. 
Quick interview will be arranged. Adver- 
tising Manager, Box 2088, c/o Automotive 

News, Detroit 26. 





SERVICE MANAGER for Kaiser-Frazer 
distributor in Topeka, Kansas. Popula- 
tion, 100,000. 500 owners in territory. 
New building and new equipment. Op- 
portunity for organizer with GM or 
Chrysler experience. Give work history 
and starting salary desired. Tom Smith 
Motors, Topeka, Kansas. 


SALES 
ENGINEER 


Chicago opening with well estab- 
lished organization for young college 
graduate with considerable sales or 


industrial experience who has ability 


for creative production and sales de- 
velopment of new potential industrial 
products and ability to sell on top 
executive level. Engineering or chem- 
istry training helpful. Practical inge- 
nuity with faculty for following 
through to conclusion necessary. Give 
full details. Address Box 2086, c/o 
Automotive News, Detroit 26. 


BUSINESS ANALYST by large national 
organization, not a manufacturer. Must 
be experienced in automobile factory 
dealer business management programs. 
Our employes know of this advertise- 
ment. Reply should include full employ- 
ment history, present employment, cur- 
rent earnings and non-returnable pic- 
ture. All replies will be held strictly 
confidential. Address Box 2085, c/o Au- 
tomotive News, Detroit 26. 


SALES MANAGER 


For fast growing Automotive Ac- 
cessory Co. with Red Hot Item. 
Must be thoroughly experienced on 
National Sales and handling of 
factory representatives. Salary 
commensurate with ability. Replies 
confidential. Give qualifications, ex- 
perience and photo first letter. Box 
2090, c/o Automotive News, De- 
troit 26. 





SERVICE MANAGER for Ford dealer in 
southern Wisconsin. New building, new 
equipment, pleasant working conditions, 
$10,000 potential. We want a man with 
experience who can take hold of this de- 
partment and really build it up. To the 
right man, salary is not the object. We 
will pay top for results. If you feel you 
can do a top job, you are the man we 
are looking for. Give complete experience 
and don't delay. Box 2071, c/o Auto- 
motive News, Detroit 26. 
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HELP WANTED 


SERVICE MANAGER — General Motors 
dealer in southern Illinois town of 20,000. 
Good proposition, salary and bonus. 
Write giving full details. Confidential. 
a = c/o Automotive News, De- 








SALES PROMOTION 
MAN FOR AUTOMOBILE 
MANUFACTURER 


The man we want will have charge of 
developing sales promotion ideas and ma- 
terlals and properly presenting them to 
the dealer organization. 

He will also be required to assist in 
planning and installing methods and proce- 
dure for advertising detail work. He should 
be experienced, orderly and thorough. Lib- 
eral salary, unusual opportunity. Write in 
full at once. Advertising Manager, Box 
2089, c/o Automotive News, Detroit 26. 








POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Posi- 
tion Wanted ads are accepted at half 
reguiar rates, namely: 7% cents per 
word for one insertion or two inser- 
tions of the same copy at 12% cents 
per word. Cash In advance. 









































































































ACCOUNTANT-OFFICE MANAGER—Gen- 
eral Motors experience, 15 years public 
accounting, middie age, married, coilege 
graduate, Masters degree, immediately 
available. Box 2056, c/o Automotive 
Newnan. Detroit 26. 


MANAGER of fastest growing dealership 
in town of 20,000. 30 years of age, fam- 
fly man, will have to move to drier 
climate. Experienced in all phases. Spe- 
cialist in used car merchandising and 
individualized follow-up systems. Desire 
position with dealer in progressive town 
of 20,000-35,000 in California, Southern 
Oregon or Montana. Option to buy in 
preferred. Box 2070, c/o Automotive 
News, Detroit 26. 


OFFICE MANAGER, assistant genera! 
manager, automobile dealership. Age 38, 
married, good education, excellent ex- 
perience in business management, financ- 
ing and budget control. Seven years in 
retail dealership. Also have several years 
experience in other fields of accounting 
which would be helpful. Good refer- 
ences. Box 2073, c/o Automotive News, 
Detroit 26. 


AVAILABLE FOR CENTRAL STATES. 
Truck department manager for a live 
Ford dealer. Complete knowledge of 
trucks and truck equipment. Truck de- 
partment manager for the past two 
years for a Ford dealer. Reasons for 
leaving, dealer too small. Past experi- 
ence in sales with Service Motor Truck 
Co., General Motors Truck Co. and Reo 
Motors, Inc. Address Box 2078, c/o 
Automotive News, Detroit 26. 


POSITION WANTED in Dallas, Texas, or 
immediate vicinity. Parts department 
manager, thoroughly experienced and ca- 
pable of assuming complete management 
of large parts department. Twenty years 
experience with heavy duty motor truck 
and bus manufacturing corporation. R. 
W. Box 2081, c/o Automotive News, 
Detroit 26. 


MANUFACTURERS REPRESENTATIVE 

MANUFACTURER’S REPRESENTATIVE. 
Call on jobbers with quality wheel bal- 
ancer. $24.50 net. Liberal jobber dis- 
count and representative’s commission. 
Exclusive territory. Write Ray-De-O-Ray 
Mfg. Co., Sioux City 12, lowa. 


BUSINESS FOR SALE 
BEAUTIFUL MOTKL—One of the finest 
in Southern California on major high- 
way, Los Angeles area. Attractive terms, 
income over $1,000 month net. Box 2062. 
c/o Automotive News, Detroit 26. 


MANUFACTURER of 3-ton scissors auto 
jack. Going business. Will sell for in- 
ventory. Box 2084, c/o Automotive News, 
Detroit 26. 


BUSINESS OPPORTUNITIES 


DO YOU SELL FLEETS? Detroit manu- 
facturer has radically new tire spot vul- 
canizer, also tube repair machine that 
welds with live rubber. No more patches. 
Priced very reasonably; every fleet an 
interested prospect. Write Allied Automo- 
tive Corp., 14518 Burt Road, Detroit 23, 
Michigan. 


PARTNERSHIP WANTED 
EXPERIENCED PARTNER. I am now 
operating a 500 car Lincoln-Mercury 
franchise for a Midwestern corporation 
but desire to invest up to $25,000 in a 
suburban partnership handling the same 
cars. Age 38, with ten years Lincoln 
retail experience. Fully qualified to take 
complete charge of dealership. Eastern, 
central or southern states preferred. Box 
2091, c/o Automotive News, Detroit 26. 


DEALERSHIP WANTED 
WILL PURCHASE DEALERSHIP in 
southern California. Prefer Los Angeles 
area. Replies strictly confidential. Box 
2061, c/o Automotive News, Detroit 26. 














HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 

DEALERSHIP WANTED -— Established. 
Anywhere east of Mississippi. Would 
also consider partnership arrangement 
All replies in strict confidence. Box 2082 
c/o Automotive News, Detroit 26. 

NEW CARS WANTED 

NEW CADILLAC sedan or convertible 
wanted. Price no object. Wire or phone 
Anderson Auto, Peoria, Illinois. 


1947 CADILLACS WANTED—AM makes 
and models. Phone, wire or write. Lewis 
Motors, 530 Linden 8&t., 


Capitol Allen- 


town, Pa. 

WANTED—Brand new automobiles, all 
makes and models. Brand new pickups 
and stake body trucks, 4% and 1 ton. 
‘Four speed transmission.’ Brand new 
Ford 1-ton pickup, red, four-speed trans- 
mission. Brand new Chevrolet or GMC 
1-ton pickup. Baxter Motors, 213-19 BEB. 
4th St., Davenport, Iowa. 





DEALERSHIP FOR SALE 

DEALERSHIP AND BUILDING for sale. 
Handling a popular make of car. Over 
300 car dealership in eastern city, popu- 
lation over 100.000. Garage and equip- 
ment in first class condition with over 
50,000 sq. ft. of floor space. A good 
proposition. Only reason for selling due 
to {ll health. Box 2083, c/o Automotive 
News, Detroit 26. 

DEALERSHIP FOR SALE—Radio, refrig- 
erator and household equipment agency. 
Large stock of parts. Five room living 
quarters adjoining garage. Garage 50x100. 
Best equipped garage in this part of 
country. Excellent repair business and 
gas station business. Located in rich 
farming district. One block to grammar 
school. Two blocks to high school. Rea- 
son for selling, age and sickness. Twenty- 
three years in this location. Box 2033, 
c/o Automotive News, Detroit 26. 


USED CARS WANTED 


ATTENTION car dealers and owners. 
Clean Nash cars wanted. Premium prices 
paid. Phone or write Smith's Auto Sales, 
Van Wert, Ohio. Phone 3114. 


USED CARS FOR SALE 


NEW DEALER’S AUTO 
AUCTION 


BEGINNING January 7, 1948 
at BELLEFONTE, PA. 
EVERY WEDNESDAY (Rain or Shine) 
AT 1:00 P.M. 
In a Steam Heated Building 
Route No. 53 Between Bellefonte, Pa., 
Pleasant Gap, Pa. 


. 
Auctioneer—C. C. Wagner 


. 
$5.00 Registration Fee 
No Additional Cost If Car Is Sold 


> 
RING BROS. AUTO SALES 
Phone Bellefonte, Pa. 2140 
RD No. 3, Bellefonte, Pa. 
W. B. RING, Owner 
“In The Center of Pennsylvania’ 





Cars! Trucks! Pickups! 
OVER 300 
IN STOCK 


DEALERS: 


Bring Your Customers In— 
Sell "Em Off Our Floor— 


The Place Is Yours! 


Largest Dealer 


IN NEBRASKA 


ROSEN-NOVAK 


Phone Harney 6090, Omaha 





WHOLESALE 
1947 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO QUANTITY 
BUYERS 


Also Large Stock of Convertibles 
and 1946 Cars 


IRVIN SACHS 








AUTOMOBILE AUCTION 


EVERY THURSDAY AT 7:00 P.M. 


We are running between 50 and 75 cars 
a week; many late models. All buyers are 
cordially invited. 


Prompt attention given all inquiries. 
If you come to nearest airport or train 


station, notify us and our representative 
will meet you. Sale held inside modern 
buijding. 


BURTON LIVESTOCK 


EXCHANGE, INC. 
New York 








DEALER’S AUTO AUCTION 


Albany, N. ¥. 
Each Monday at 12:00 sharp. Auction in- 
doors. Central Avenue, Rt. No. 5. Lots of 
cars. Lots of action. All dealers cordially 
invited. 
Contact Tim Anspach, Albany 2-5372 
(Licensed & Bonded) 
Office: 1175 Washington Ave., Albany, N.Y. 


ATTENTION 
DEALERS 


Big Selection of Late Model, Low 
Mileage Oars for Wholesale 


DEALER HEADQUARTERS 


NATIONAL CAR 
SALES INC. 


0133 GRATIOT DETROIT 


GENEVA 2200 
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USED CARS FOR SALE 








We Wholesale 


Detroit's 
Largest 
Wholesaler 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
HOgarth 8400 


9850 Livernois 
DETROIT 


AUTOMOBILE 
DEALERS ATTENTION 


For dealers only. Plan to attend one 
of the greatest automobile auctions in 
the land today at Joplin, Mo. The 
crossroads of America, where 66 and 
71 highways cross and the East meets 
the West. Auction every Friday rain 
or shine. Inside sale, always over 300 
automobiles to choose from each sale. 
Owned and operated by 


Col. Joe H. Burtrum 


1610 E. 7th St. 
JOPLIN, MISSOURI 
Phone 4600 


LARGEST 
PENNSYLVANIA 


DEALERS AUTO AUCTION 
Manheim, Pa. 


Every Friday—11 A.M. Rain or Shine 
MANHEIM AUTO SALES & 


AUCTION, INC. 
Phone 202-W4 


AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


% Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 160 Cars Each 


Strictly Wholesale 
Dealers Buy—Dealers Sell 


Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 


Dyer Auto Auction 
Phone 4111-4061 Dyer, Ind. 
Kes.: Lansing, Ill., 730 





AUTO AUCTION 


Every Friday—12 o’Clock 
HORSE HEADS, NEW YORK 
4 Miles North of Elmyra, N. Y. 
On Route 17 
A Car Sold Every Minute 


By Far, the Biggest Auction 
In The East 


Our auction seems to be the 
meeting place for the new and used 
car dealers of eastern United 
States. 

New Car Dealers like our auction 
because they can turn their trade- 
ins for quick cash and eliminate 
used car dept. and the free service 
headache. 

Strictly a Dealer’s Auction 

Used Car Dealers like our auction 
because they can buy their week’s 
supply in a few hours and do away 


with all the traveling and expense. 

Elmyra is located on three lead- 
ing railroads and on the air and 
bus lines. Wire or phone us and 
we will meet you. 


Horse Heads Auto Auction 
Ronald D. West, Owner 


Johnson, Rickard and West, 
Auctioneer 





CLASSIFIED 





WANT AD DEPARTMENT 








AUTO BUYERS—Best wholesale deal at 
LEO ADLER, INC., DeSoto-Plymouth. 
3000 Fenkell, 7 blocks east of Livernois, 
Detroit, Mich. UN. 3-7400. 





KEN SCHAEFER’S 
AUCTION 


Rain or Shine, Every 


THURSDAY 


100% Auto Dealers 


INDIANAPOLIS, IND. 
915 N. Illinois St. Lincoln 5383 


AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


“CHET DRAKE” 
Auctioneer 


GEO. CASSIDY 
Manager 








Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 


AUCTION, INC. 
10560 East Sist St. Chicago, Mi. 
“Ohicago is the Piace to Buy Your Oars’’ 








AUTO AUCTION 
CLOSED UNTIL 
FURTHER NOTICE 


Ashland Auto Auction 
Ashland, Ohio 





ATTENTION, WHOLESALE BUYERS. We 
carry a stock of 150 clean cars at all 
times. 39’s to 47's. Swan Motor Sales, 
Inc., 2102 Monroe St., Toledo, Ohio. 


WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's and 1947's for im- 
mediate delivery. Transportation ar- 
ranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD Co. 
6619 Euclid Avenue 
Cleveland 3, Ohio 


Phone Henderson 0231 
Ask for Harry Jacobson 


SAM GREENFIELD Co. 
1701 State Street 
Cuyahoga Falis (Akron), Ohio 
Phone WAlbridge 2145 
Ask for Lioyd Marks 





ATTENTION 
DEALERS! 


About 400 cars to wholesale, 
late models. A few older. Let’s 
sharpen the pencil. You'll be 
happy to deal with 


PAPPY 
19750 Livernois Detroit, Mich. 








AUCTION 
THURSDAY 12:00 NOON 
Most cars entered are brought in 
by new car dealers. 

Col. Marker, Auctioneer 
“‘We Need Buyers—Over 150 Oars 
Offered Each Week’’ 








Anderson Auto 
PEORIA, ILLINOIS 





USED CARS FOR SALE 


PACE’S AUTO AUCTION—Western Turn- 
pike, Route 20, Albany, New York. Al- 
bany’s largest indoor sale arena. Every 
Tuesday, 1° o'clock. Auction Fee, §8 if 
sold, $5 if not sold. Albany 8-1717. 


BUSES FOR SALE 


FOR SALE—Two new Ford school buses 
with new 48-passenger Superior body. 
Prince-William Motors, Ford Dealer, 
Manassas, Virginia. 


FOR SALE—New Ford school buses, bus 
chassis with cowls, and bus chassis with 
cabs. Golden Brothers, Reading, Pa. 


IMMEDIATE DELIVERY—Two new 1947 
Chevrolet school buses, 48 passenger, al! 
metal Hick’s Arch-Bilt body. 750-20-10 
ply tires. Tru-stop brakes, heavy duty, 
built to meet Penna. state requirements. 
Park Chevrolet Co., 222 E. High St., 
Ebensburg, Pa. Phone 233. 


TRUCKS WANTED 


WANTED BY FRANCHISED GMC truck 
dealer, any quantity new GMC trucks, 
Models FC101 to FC354. Will take de- 
livery anywhere east of Mississippi. 
Write, wire or phone. Houlton Motors, 
Inc., Houlton, Maine. Telephone 2221. 





TRUCKS WANTED—wWe need late model 
used trucks. All types. Cash waiting. 
We go anywhere. Call Estebrook 7330 
or write to Fred Bedford, 534 No. Cicero 
Ave., Chicago 44, Illinois. 


NEW DODGE WDX POWER WAGONS 
equipped with Express bodies, 900x16 
tires, front-end winches, deluxe cab. 
State price FOB your city. Write, wire 
or call Alexander Motor Co., 200 South 
7th St., Corsicana, Tex. Phone No. 317. 


WANTED—Any model 1947 new Dodge 
trucks % to 2 ton. Wire or call Wel- 
born Motor Co., Dodge Dealer, Ander- 
son, 8. C. 


TRUCKS FOR SALE 


FOR SALE—Auto Transport, four-car ca- 
pacity. ‘47 Dodge two-ton truck fully 
equipped. 47 Mechanical handling trailer. 
12,000 miles on outfit. Purchased new 
April this year. Factory built through- 
out. Oakes Motor Co., Salisbury, North 


Carolina. 

AUTO TRANSPORT—’46 White, tandem 
trailer. Will even haul ‘48 Hudsons. 
Excellent condition. Earl Kirk, 4104, 


Hutchinson, Kansas. 


FOR SALE—New Linn truck, 11’ 1%-ton 
panel body, suitable for package deliv- 
ery. Will sell at cost, $2,795. Immediate 
delivery. Contact Purcell Motors, 28th 
ont N. Church Sts., Hazleton, Pa. Haz. 

5. 


TRUCK EQUIPMENT FOR SALE 
TWO 2% TON REO TRACTORS in good 
condition. Both equipped with 2-speed 
axle, 900x20 tires. 1945 
model has air brakes. 1946 model has 
vacuum brakes. Priced only a little 
more than half the cost of new tractors. 
REO SALES, INC., Clay & Main 8ts., 
Louisville, Ky. Phone Clay 2247. 


PARTS WANTED 
WANTED—Pinion gear for 1931 Austin. 


Haines Motor Co., Independence, Mo. 


NER EELEEEEEEEEEEEEEEanbeneneneee 

MERCURY PARTS WANTED—1939 Mer- 
cury Fordor sedan. One hood 99A-16612C. 
One R. F. fender 09A-16005. Also one 
L. F. fender 1941 Ford Tudor 01A-16006. 
Mingo Motor Co., Inc., 401 East Third 
Avenue, Williamson, W. Va. 








For G.M.C. 6x6 and Chevrolet 4x4 army 
type trucks send lists and prices. 
THE U. S&S TRUCK SALES CO. 


1760 E. 55th St. 
Cleveland, Ohio 





PARTS FOR SALE 


FORD PARTS—We have ‘em. Tough items 
our specialty. Attractive discounts. Phone, 
write, wire CATES & BECKER, Inc., 
Pottstown, Pa. Phone 621. 


NEW FORD TRUCK CABS complete with 
instruments and wiring, also seats. While 
they last, $350. New army canvas tops 
complete with bows and side curtains, 
made to fit International 6x6. Will also 
fit other open top army trucks, $40 per 
set. New Ford, Chevrolet, Dodge and In- 
ternational running boards, for trucks 
only. $6 per set. Chicago Surplus Truck 
Sales, 4545 Madison, Chicago, Illinois. 
Mansfield 7772. 


$100,000 INVENTORY Ford parts. We 
carry many hard to get items or will get 
them for you. Wire or write Timmerman 
Lima’s Ford Dealer, Lima, Ohio. F 





FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 9, 
Ohio. Melrose 7275-6-7. 





OLDSMOBILE 
SHORT BLOCKS 
Fits ’37 to °47 Sixes 
41 to '47 Eights 
DEALERS ATTENTION 
RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 








PARTS FOR SALE 








CADILLAC 


PARTS AND ACCESSORIES 
Hard-to-Get Parts 
Orders Filled Day Received 
DISCOUNT TO DEALERS 


RUND MOTORS, INC. 
3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 








OLDSMOBILE 


Orders Filled Day Received 
DISCOUNT TO DEALERS 
RUND MOTORS, INC. 
3725 Grand River Detrol 
TEmple 1-3700 





loosen. See your jobber. American Crank- 
shaft Co., Charlotte, N. C. 





FORD PARTS — Many hard-to-get items. 
Orders filled same day. Write, wire, 
phone. Sweeney Auto Sales, 2534 Read- 
ing Road, Cincinnati, Ohio. 


FORD 


GENUINE PARTS 


BUY DIRECT FROM AUTHORIZED 
FACTORY DISTRIBUTOR 
LIBERAL TRADE DISCOUNT. 
HARD-TO-GET ITEMS 


FORDHAM MOTOR SALES, INC. 
Authorized Ford Dealers 


545 E. Fordham Road, N. Y. ©. 
Sedgwick 3-3000 














OLDSMOBILE 


And All General Motors 


PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Hoods Core Supports 
Grills Hydromatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 

Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 


And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 


LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 16th St. Philadelphia, Pa. 
Telephone SAgamore 2-6568 








FORD 
PARTS AND ACCESSORIES 
Big Discounts to the Trade 
Hard-to-Get Parts 


ALLIED MOTORS 
Ford Dealers 
1921 Jerome Ave. 
Tr. 8-9430 


Bronx, N. Y. 








NASH PARTS 


LARGE STOCK OF MECHANICAL 
AND BODY PARTS 


25% DISCOUNT TO DEALERS 


NASH CENTRAL 
MOTORS INO. 
3705 Carnegie 
CLEVELAND, OHIO 








PONTIAC PARTS 


And All General Motors 


PARTS AT WHOLESALE 
SPECIALIZING IN BODY 


PARTS & PANELS 

Door Assemblies 

Door Panels (Full Size) 

Quarter Panels 

Top Panels 

Deck Lids 

Rocker Panels 

Hoods—Grilles 
MOST COMPLETE BODY PARTS 
STOCK IN THE MIDWEST 


OMAHA MOTOR CO. 


2689 Farnam 8t. Omaha, Neb. 
Webster 4444 


THE 





WILL TRADE 


TO SOUTH BOUND DEALERS—Are you 
going to spend the winter in Florida? 
Five room house. Two bedrooms, ‘large 
living room, porch, dinette and kitchen. 
Fully and comfortably furnished. Nice 
large yard. Nine hundred feet from 
ocean, one of south Florida's finest 
beaches. Deerfield Beach located thirteen 
miles north of Ft. Lauderdale, one mile 
south of boca Raton, twenty miles south 
of Palm Beach. Will exchange season's 
rent for new car. Prefer Oldsmobile but 
will consider any make. Write H. Y. 
McCandlish, Deerfield Beach, Florida. 
































SHOP EQUIPMENT FOR SAcy 


FOR SALE—Steer-O-Master. This is-— 
complete unit for checking the entire 
steering geometry and the frame. This 
unit has all the motors and lights and 
can be purchased at a very reasonable 
price. Riggs Motor Co., Inc., 710 W 
Broadway, Louisville, Ky. 


~~ AUTO EQUIPMENT FOR SALE _ 


A NEW CHEVROLET DEALER 
OPENING IN NEW HAVEN, CONN. 


We Need Experienced 
Personnel Immediately 


TOW PILOT—$17.50 
Here is an opportunity to get in on the ground floor at the e 
start of a new Chevrolet dealer organization. We require an entire ADAPTOW COUPLERS 


— Sits Seine (For Tow Pilot) Per Set, $7.50 
Used Car Manager Service Manager > 
Parts Manager Shop Foreman RED ARROW BARS—$42.43 
Body Men Mechanics 1947 Model with Guide Cables 


This is a progressive, wide awake company, and we desire the Approved by ICC 
kind of men who are ambitious, who will be ready to move ahead ° 
with us, and who are interested in a job with a future. Only those 
with proven records and excellent references need apply. All in- 
quiries will be treated confidentially, of course. 

This is a 1,000 car deal. To the right men we will pay top salaries 
and bonus plan. We can provide good housing quarters. Give full 
details of experience, age, etc. ‘ 


Write to: Lew Somers 


WHITNEY MOTOR CO. 
59 WHITNEY AVE. NEW HAVEN, CONN. 


1947-48 Model 
AUTOMATIC TOWBAR with 
BRAKE HOOK-UP 
and Controlled Steering 
GUIDE CABLES 
Complete $49.50 


Tow Bar Sales Company 
Factory Distributors 
100 So. Clinton St. Chicago 6, Til. 


TIRE CHAINS 
750-16 


Weed Combination with 700-17 
NEW — HEAVY DUTY 
SINGLE PNEUMATIC 
FOUR LINK SPACING 

INDIVIDUALLY BOXED 








Auto Auction Every Friday 


At Columbus, Ohio 

















PAT PATTERSON 
(Of Course) 
The Worild’s Finest Auctioneer 


Dealers Only 
May 
Buy or Sell 


FRIDAY 
November 238 
12 Noon 
Averaging More Than 100 Cars First Three Sales 
WE’RE HERE TO STAY — WATCH US GROW! 
Send Your Cars Thursday If You Want—We Will Take Care of Them 
HOT LUNCH AVAILABLE—SALE IN NEW HEATED BUILDING 


Weed List April 15, 1946 
$20.40 Per Set 


PRICE SCHEDULE 

5 to 25 sets, $10.20 set 
26 to 50 sets, $ 9.18 set 
51 to 100 sets, $ 8.25 set 
101 to 200 sets, $ 7.45 set 


CAN BE USED FOR MANY OTHER 
SIZES BY LENGTHENING 
OR SHORTENING 


25% DEPOSIT — BALANCE ©.0.D. 
IMMEDIATE SHIPMENT 


ROGER WILCO CO., 
INC. 


5230 BROOMALL STREET 
PHILADELPHIA 43, PA. AL. 4-6141 






GREATER COLUMBUS AUTO MART 
Gladden Road & Northwest Blvd. Columbus, Ohio JO. 2249 
Drive West 900 Numbers on Goodale St., Turn Right for Two Blocks 





AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation — Fort Wayne, Ind. 


ll A M Sale will be held at same old location in new 

eitke heated building, only one block from Court House 
and Hotels. Call us for Reservations. Bring your cars or send 
them Monday, Monday Nite or A.M. We never close ... 
we are here to serve you. Our guarantee: You must be satisfied. 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 
Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
394 W. MAIN ST. FORT WAYNE, IND. 





ACCESSORIES FOR SALE 
GENUINE FORD ZENITH RADIOS in 
stock in unopened cartons. Priced at $50 
each. Dusty Rhoads, Stanwood, Iowa. 


HUDSON DEALERS! 


ATTENTION! NOW READY! 
AUTO SEAT COVERS FOR 1948 
Makers - Specialist - All Cars 


All Materials 
‘‘Finest in the Nation’’ 
Catalogue and Sample Materials on 
Request. WRITE TODAY! 
BOSTON BIG BUCK PRODUCTS CO. 
278 Cambridge Street 
Boston 14, Mass. CApitol 7-0826 








MISCELLANEOUS 


WANTED—Catalogs, dealer catalogs, dis- 
play catalogs. Charles Russell Jr., 130 
Woodland, Jackson, Mississippi. 


TOW CHAINS—5/16”x12’, with hooks. Lots 
of 6—§2.50 ea. F.O.B. Trenton. Check 
with order. Arnold Sales Co., 108 E. 
Hanover S8t., Trenton, N. J. 


ENGINE REBUILDING — Crankshaft 
grinding and metalizing. Jokn P. 
Hughes Motor Co., Inc., 800 Commerce 
St., Lynchburg, Virginia. 


SKID CHAINS 
3,000 Pair — New 
750x20—List Price $37.55 

We Will Sell for $12.50 Per Pair 
ALSO OTHER SIZES 
Phone, Wire or Write 


PATRICK R. GIBBONS CO. 


1420 Benton St. CHestnut 0981 
ST. LOUIS, MO. 


Ford V-8-85 Radiators 


WE HAVE 1934-47 FORD 1% V8 RADIATORS 
1936-47 FORD PASSENGER 85 RADIATORS 


IMMEDIATE DELIVERY 


These radiators are rebuilt from sew Army surpiu« 
tubular cores. ‘“‘The best money can buy.’’ 


LIST PRICES COMPETITIVE — 30% DISCOUNT 
MAIL — PHONE — OR WIRE 


SUMMIT CITY RADIATOR WORKS, INC. 


701-715 Barr Street A-8233 Fort Wayne 2, Indiana | 








For Sale 


- 
| Hydraulic Cranes 
ONE TON 





RUGER HYDRAULIC CRANES 
Available 


Immediate Delivery—Complete with Attachments 
Reduced to $275 


Write - Call - Wire 
Cooke Motor Company, Inc. 
565 West Main Street 


PRISMS WANTED 
50,000 Prisms Wanted by 
Visor Manufacturer 


Vis-O-Shade Corp. 


Lexington, Ky. ||| i¢25 E. 75th St. Chicago, Il. 








wmUFFALO, N. Y., AUTOMyg yy LE AUCTION 


EVERY TUESDAY N 
SPONSORED BY SIMPLE SIMON, INU. e \ 


FOR DEALERS ONLY : 
(AVERAGE SALE 300 CARS) 
PHONE ELMWOOD 0375 
Indoors at Tonawanda Airport Hangar One Mile North of Buffalo City Line 





WORLD’S FINEST 
GIGANTIC AUTOMOBILE 


-AUCTIONS- 


(FOR DEALERS ONLY) 
Every Tuesday at 12 Noon 


If it’s low mileage, clean cars you want, you can ‘“‘load up’’ at 


ED HOUGH’S 


AUTO AUCTION SALES 


Shipping Arrangements Made on Request 
3900 North Broad St. Philadelphia, Pa. 


EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


(There will be no Auction Sale Thursday, December 25th, 
Christmas Day or January ist, New Year’s Day) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 
Tel.: Maine 3112, Woodburn 3060 
Auctioneer: Pat Patterson 





WANTED! AT ONCE! 


1,000 Automobiles, Trucks and Pickups 


One of Missouri’s largest automobile and truck 
dealers. 


Write, phone, or wire “Hi Dollar Joe” at the Joplin 
Automobile Auction Co., at the Cross Roads of America. 


We have the best market in the world today. Every 
Friday, we sell an automobile every minute. 


Saturday, Sunday, Monday, Tuesday, Wednesday 
and Thursday, they go mighty fast. 

If you have a new car or truck to sell and you don’t 
contact us, we lose a little and you lose a lot. 


Should you phone, always ask for “Col. Joe H. Bur- 
trum,” owner and operator and manager. We keep six | 
buyers in the east at all times. There is probably one 
in your territory now. You contact us and we will have 
them contact you. 


JOPLIN AUTOMOBILE AUCTION CO. 
1610 East 7th St. Phone 4600 Joplin, Mo. 


NEW SUBSCRIPTION ORDER: 


Send Automotive News to Address Below 
for One Year $6 LJ or Two Years $10 0 
for which check is attached (J or send bill 0 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 





i Street Address............ Zone No. 

Ti Ni ork cra oaeseimaieatrnnaionitais Rinses eeninatilaeecanas 
TRADE CONNECTION 

| Car Dealer J) Truck Dealer [) Manufacturer (1) 

Jobber [J Insurance [] Financial [) Supplier 2) 

| or 

| 12-29-47 





fluence of style and beauty in 


Kaiser- Frazer recognizes this 


“*THE BEAUTY AND DISTINCTION OF CUSTOM CAR a2 tet OG 


RECOGNIZES “THE FUTURE TREND” 
IN KAISER AND FRAZER DESIGN 


mportant and versatile 
creator of women’s fashions, Omar Kiam is now 
designing for Ben Reig, Inc. in New York, 
after years in Hollywood. His style judgment 
is considered infallible by fashion experts 
the world around. 


Asked to comment on the styling of the new 
KalseR and Frazer cars, Omar Kiam said: 
“These automobiles are outstanding in beauty 
of line. And the good taste of their 

designers is evidenced also in color, trim, 

and interior upholstery and appointments. 
Unquestionably, they establish the 

future trend in fine cars.” 


You, too, will instantly admire the new beauty 
of the Kaiser and the Frazer. But only 

a ride can give you an appreciation of their 
supreme comfort and remarkable performance. 


A checked taffeta dress, with matching coat lined in red wool ...a Ben Reig original by Omar Kiam 


NS, 
(= SE 


She 


KAISER-FRAZER CORPORATION 








